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The Parable of the Lumberman 
and the Husbandman’ 


|By Prof. L. J. Smith, head Department of Agricultural Engineering, State College of Washington | 

































<a] N the days of our forefathers, there was a great migration of the children of the 
(a } earth to a new, western land, rich in things needful to the welfare and happiness 
<i} of a mighty people. Fast did the land fill from many nations, until there was left 
untilled but one peaceful territory, a far western section full of many rivers; and 

with hills and beautiful mountains covered with great forests; and great fruitful plains 
between the mountain ranges and toward the sea. And among others, there settled in this 
last West, the hewer of the forest trees, the maker’ of fine lumber, and the sellers thereof. 
And the merchandise of the forests and the mills was pleasing in the sight of the people. 
Then were the days of the lumbermen full of abundance, for the husbandmen did come 
even to the gates of the lumber yards, and demand the products of the forest. 


UT after a season, the husbandmen became well established, and wood was no 
longer so needful. And the dealer sat with patience in his lumber office and said, 
“The day will come yet again when the people will buy freely as of yore.” In 
the meantime, the men at the mills sent their products to distant parts of the great 

land, and strove to sell in the markets of far countries. But the workers of metal, and 








makers of building materials from the earth, were not slothful. They spoke well of their 
goods in the market places of the multitudes, and even in the fertile valleys and great plains 
of the country, and their sales-increased yearly. And the Spirit of the Forest cried unto 
the lumber brethren and said: ““Awake! Awake! While ye slumber and sleep, thy 
adversaries are encompassing ye round about and the people are forgetting that lumber is 
the friend of man.”” And some did stir uneasily and did call to their fellow merchants and 
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millmen; but without avail. 


ND as the country prospered, the busy venders of rival building materials did o 
redouble their labors for the earnings of the people, shewing goodly and enticing 
pictures and stories thereof in the press and magazines of the land, even in the 





town weeklies and the counsel sheets of the farmer. And again the Spirit of the 
Forest cried, ““Awake! Awake! It may not yet be too late.’’ But the lumbermen saw 
not the light. Finally, it came to pass that the lumber yard man awoke to find dust on his 
merchandise, and the husbandman passing his yard to buy goods made more attractive in his 
eyes by the pictures and stories of his adversaries in trade, and though he strove to display 
his goods, the husbandman passed by on the other side, or drove through the town in his eine Yan. el attics 


tion of the Western Retail 


shiny chariot, like Jehu of old. And it came to pass that the hum [Turn to page 36] [ caiienmiahe daa 
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concrete curing 
is worth pushing] 





—— “Every slab of concrete 
should be cured” 


a 


Ace SISALKRAFT 


provides the practical automatic and efficient 
curing method for every job—large or small. 


The marketing of Sisalkraft for concrete curing 
started with the big jobs. We prove -d that the best 
architects and contractors can be shown the ad- 
vantages and the economy of using Sisalkraft on 
building floors. And—every bit of Sisalkraft so 
used has been sold through our dealers. But side- 
walks, store floors, garage floors, driveways, base- 
ment floors, c urbe, ° we AT platforms, stock fe eding 
floors, dairy barn floors, etc., all need curing as 
much as floors 6¢fhe skyscraper. Sisalkraft is ide al 
for all these applic ations and scores of others, where 
at times curry has pre viously been impractical. 


A good many dealers have proved that they can convince 
their customers of the advantages of Sisalkraft for such 
curing and thereby make profitable new sales. An in- 
creasing number of dealers are talking Sisalkraft curing 
for all concrete work in their community, and are thereby 
adding to their profit, and opening new sources for repeat 
business. With the patent situation* settled, you now have 
every reason to get behind this application. There is no 
longer any danger of cheap, ineflicient paper being sold 
direct for this use to cut you out of a sale and to discredit 
the effectiveness of such curing among all your customers. 





REG. U, S. PAT. OFFICE 


“More than a building paper 


Recommend it for concrete curing, sheath- 

ing, flooring, under finished roofs, covering 

material piles, hay stacks, lining silos, and 
a score of other uses. 














(A) Kraft Paper 
(B) Asphaltum 


THE SISALKR AFT co. (C) Crossed Sisal Fibres 
205 W. Wacker Drive (Canal Station) Chicago, Ill. 


55 W. 42nd St., New York City 55 New Montgomery St., San Francisco, Calif. 


Northwest New England Canada 
The John Leslie PaperCo. Whitney Bros.,Inc. Alexander Murray & Company, Ltd. 
Minneapolis,Minn. 34-36-38 Farnsworth St. Montreal, Toronto, Saint John, 
Boston, Mass. N.B., Halifax, Winnipeg, Vancouver 


“ “ “ “ 


*We have mailed to all Sisalkraft Dealers a statement explaining that as a means of protecting 
the market for concrete curing with waterproof paper which we pioneered, we have been 
obliged to acquire the exclusive license under the basic patent covering this method of 
curing concrete. If you didn’t receive this statement ask for a copy. 
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HAMMOND CEDAR COQ., Ltd. 
New Westminster, B. C. 




































HEM COAST cK 
—EM ine 
Listen to Me, 

You Lumbermen! 








POLSON’S WEST COAST HEMLOCK is different. There | 
are two very important parts to the name. 

WEST COAST HEMLOCK is a species much in favor with 
particular buyers especially in the far eastern states. It also has | | 
preference with Japanese wood workers where some of the best 1 | 
craftsmen in the world can be found. 


Then last, but not least, the word “ POLSON” is a most im- 
portant part of the name of this product. POLSON on the Pacific 
Coast means the greatest loggers in the Grays Harbor district. It 
means timber from the greatest old growth forests of the region. 

This is my message to you, as the man who knows, because I 
am directly responsible for this operation. 


HEMLOCK 
LUMBER AND 
RED CEDAR 
SHINGLES 
oua 
SPECIALTY 















L. G. Pauze, Manager, | 


Polson Lumber & Shingle Co. 


HOQUIAM, WASHINGTON 
(Successors to Eureka Cedar Lumber & Shingle Co.) | 
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Using Reduced Prices 
to Stimulate 
Lumber Purchasing 


HROUGHOUT the lumber in- 
7 dustry the fact is known that 

mill and wholesale lumber prices 
have been very low; in some cases be- 
low the cost of production. To some 
extent the public has been made aware 
that, so far as the cost of lumber is 
concerned, now is a good time to 
build. It may be doubted, however, 
whether the public generally has been 
disabused of the belief that lumber 
prices are out of line with other com- 
modities that have declined in value. 
If retailers have substantially reduced 
their lumber prices and have not 
broadcast that fact in their communi- 
ties they have missed an opportunity 
to promote sales that they should no 
longer neglect. 

It is realized that there are some ob- 
jections to exploiting price reductions. 
It is a difficult matter to put prices 
back up afterward, even when the cost 
at wholesale necessitates correspond- 
ing advances. Nevertheless, the pub- 
lic may be expected to feel that, since 
there has been a rather general decline 
in commodity prices, lumber prices 
should show a corresponding reduc- 
tion. The matter is not altogether one 
of sentiment; the fact is that farmers 
and many other would-be buyers and 
users of lumber have suffered reduc- 
tions in purchasing power that forbid 
the purchase of commodities that have 
not been subjected to corresponding 
reductions. 

Attention has been called, in the 
pages of this paper, to reductions an- 
nounced by a number of retailers that 
have stimulated buying when nothing 
else, seemingly, would do so. On an- 
other page of this issue is illustrated 
a striking window display announcing 
a decline of 25 percent in price since 
1929. This display, made by an Iowa 
dealer, consisted of a load of lumber 
such as might be required for a re- 
modeling job, the material itself being 
piled in the window. It bore the fol- 
lowing legend: “This load cost in 
1929, $110; in 1931, $83; reduction of 
25 percent.—Time to remodel, repair.” 

That it is good policy, if not posi- 
tively necessary, to call attention to 
price reductions is recognized by the 
better merchants in many lines. One 
of the largest of the grocery chains 
has been for some months showing in 
its advertisements the current prices 
of staple items, and in smaller type 
the prices of the same items a year 
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ago. The big mail order houses have 
been doing practically the same thing. 
Large city department stores also are 
featuring price comparisons in their 
newspaper advertising. There is, 
therefore, no lack of precedent for 
similar action by the lumber retailers 
of the country. Certainly also, there 
is ample need for any legitimate stim- 
ulus available for increasing the vol- 
ume of lumber consumption. 


Establishing Ethical 
Standards for the 


Lumber Industry 
cr JRTUNITIES were afforded 


at the annual meeting of the 

National Lumber Manufactur- 
ers’ Association for self-appraisal by 
members of the lumber industry. In 
some of its aspects the appraisal was a 
confession of faults and weaknesses ; 
in others it was a declaration of pur- 
pose and an insistence upon a more 





general observance of recognized 
standards. 


Even a rather casual reading of the 
“Code of Lumber Trade Practices,” 
adopted at the meeting and published 
elsewhere in this issue, should con- 
vince anybody that the lumber indus- 
try has tolerated or indulged in prac- 
tices that in themselves are serious 
handicaps. Some of the objectionable 
practices are of long standing, and are 
survivals from a period when the func- 
tions of the various branches of the 
industry had not been differentiated. 
In fact the code itself is in part made 
up of definitions designed to reduce 
friction and prevent duplication and 
overlapping of service. Some defects 
in lumber practice no doubt are inci- 
dental to the operation of an indus- 
try that is wide open to anybody who 
desires to enter it. 

There can be no doubt that strict 
observance of the lumber code by all 
members of all branches of the lim- 
ber industry would contribute vastly 
to the improvement of conditions 
within the industry, and this improve- 
ment would redound to the benefit of 
all lumbermen. This, in fact, is the 
tangible reward for the voluntary ob- 
servance of the code; and the observ- 
ance must be voluntary because com- 
pulsion is hardly practicable. Since 
“moral suasion” and the influence of a 
good example are the only means of 
establishing the code, all reputable 
lumbermen will feel in duty bound to 
observe the code themselves and to 
insist upon its observance by those 
with whom they deal. 
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It is doubtless true that vagueness 
of definition and absence of a code 
have served to excuse if they have not 
offered temptations or invitations to 
indulge in objectionable practices. The 
adoption of the code and its publica- 
tion should remove all grounds for do- 
ing what the mature judgment of the 
industry as a whole condemns. Some- 
times the individual lumberman may 
feel that his act in a given case con- 
cerns nobody but himself; whereas, it 
may serve as an example if not in fact 
a stimulus to others to act in the same 
way. The code is the product of much 
thought and it embodies the carefully 
considered views of representatives of 
all branches of the industry. It should, 
therefore, have general support. 





Farm Storage Offers 
Profit to Farmers 
and Lumbermen 


T IS a matter of common knowledge 
| that the major cash crops of the 

American farmer are harvested dur- 
ing a few weeks of each year, while 
their consumption is spread over the 
entire year. In common practice a 
large part of the annual farm crops 
goes to market as soon as harvested 
or shortly thereafter. The immediate 
or prompt marketing of crops often is 
necessitated by the producer’s lack of 
capital or lack of storage facilities for 
carrying his grain until prices or other 
marketing conditions are more favor- 
able to the grower. But storage is 
necessary, and if it is not provided on 
the farm by the farmer himself, it 
must be provided by others elsewhere. 

Farmers, like lumber manufacturers, 
have been burdened recently by sur- 
pluses of product, and it appears to be 
about as difficult for one group as for 
the other to curtail its output until de- 
mand overtakes supply. A proposal 
that offers an opportunity for lumber- 
men to dispose of their lumber at the 
same time that it offers an opportu- 
nity for farmers to withhold their 
crops from a glutted market was made 
by Alexander Legge at the National 
Lumber Manufacturers’ Association 
meeting last week. Mr. Legge’s pro- 
posal was that lumbermen sell farm- 
ers lumber for building granaries and 
corncribs on their farms for the stor- 
age of their crops, making the terms 
of payment easy. He said that grain 
can be stored more cheaply on’ the 
farms than elsewhere. 

As a rule, lumbermen have been 
liberal in the terms of payment offered 
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to farmers as well as to other buyers 
of lumber. It may not, therefore, be 
necessary for them to alter their terms 
to induce farmers to buy lumber for 
storage bins and cribs. Assuming that 
Mr. Legge’s proposal will help both 
farmer and lumberman if carried into 
effect, what is most needed is a cam- 
paign that will set forth the advan- 
tages and opportunities to farmers. 
Something of this kind was_ under- 
taken about two years ago, and where 
such sales were pushed by lumbermen 
considerable farm building resulted. 
In times past in certain sections of 
the grain country the condition of the 
roads to market determined to some 
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extent at least the time of marketing 
farm crops. During recent years there 
has been a vast improvement in high- 
ways nearly everywhere and during 
the same period the motor truck has 
come into wide use on the farms. The 
matter of transportation, therefore, 
should be less of a factor than form- 
erly in determining the time of mar- 
keting. The use of power grain ele- 
vators on the farm also is so general 
as to reduce the waste and cost of ex- 
tra handling involved in farm storage. 
In fact, conditions generally favor an 
increase in the storage of grain on 
farms. 

There is another element in the pro- 
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posal or practice of storing grain on 
the farm that is perhaps deserving of 
consideration. The farmer can not of 
course continue to store crop after 
crop until he accumulates a burden- 
some surplus. In all probability he 
would be impelled to sell one crop be- 
fore harvesting the next. But the pres- 
ence in his own bins of a surplus held 
because of an unfavorable market 
might be expected to induce the farmer 
to reduce planting of crops in excess 
or at least so to diversify his crops and 
products as to realize greater profit. 
Undoubtedly, there are many advan- 
tages in farm storage that should ap- 
peal to intelligent farmers. 





Begins Wholesale and Retail 
Lumber Business 


MENOMINEE, Micu., April 28.—P. H. Bres- 
nahan, for twenty years in the sales and traffic 
department of the J. W. Wells Lumber Co., is 
opening a wholesale and retail lumber and coal 
business in the Hamilton machinery exchange 
location on Dunlap Avenue. The new concern 
will be known as the Twin City Lumber Co., 
and its office is open for business with some 
stocks already on hand. 

With the lumber stock for the retail depart- 
ment, Mr. Bresnahan is also opening a whole- 
sale department, handling the products of the 
northern, western, and southern mills. He in- 
tends to cover the territory north of Green Bay 
to Sault Ste. Marie in calling on the industrial 
trade. The retail department will be under the 
supervision of Richard Schmidt, who held a 
similar position with the Wells company for 
many years. 





Unsold Stocks Remain Low 


[Special telegram to AMERICAN LUMBERMAN] 


Los ANGELES, Cauir., April 29.—Unsold lum- 
ber was again at a low figure for the week, at 
5,631,000 board feet, according to the report of 
24 local firms. Arriving cargoes showed four- 
teen of fir, with 11,625,000 board feet, and two 
cargoes of redwood with 1,527,000 board feet, 
making a total of 13,152,000 board feet. Forty- 
seven vessels are reported laid up and one oper- 
ating off shore. Building permits totaled $2,- 
953,253 for the period from April 1 to 25. 





° " eu 
Points to ‘Reservoir’ of New 
Building 

SPOKANE, WasH., April 25.—F. E. Elmen- 
dorf, pioneer Spokane realtor with nearly 40 
years’ experience in real estate activity in the 
city is optimistic for 1931. “A large building 
year in 1931 seems almost a certainty,” he de- 
clares. “The basic facts point unmistakably to 
a revival of activity.” Continuing, he said: 

Since Spokane’s banner building year of 
1928, construction totals have slumped off 
gradually. That year we issued 2,281 per- 
mits for buildings costing $5,725,232. A pro- 
nounced slump was becoming apparent some 
time before general depression set in. 

So it may seem that in the last two years 
there has been accumulating a reservoir of 
new building which must be taken care of to 
meet the requirements in the various fields. 
In 1929 we issued 2,207 permits for $4,149,216 
and last year 2,150 permits for $3,640,842. 

Spokane offers a splendid opportunity at 
present for new capital. Building costs are 
low, property is low and outside capital can 
find investments that are bound to prove 
profitable. Nobody can say positively what 
1931 will develop, but we are sanguine about 
the ultimate future. New capital can find an 


opportunity here to purchase property for 
building, for remodeling and for modernizing. 

Home building has decreased to a greater 
extent than any other type. Normally, resi- 
dential building accounts for about 40 per- 
cent of the total. And when the building 
history of 1931 is written, we may find that 
a home building wave resulted in high con- 
struetion totals. 

Aggressive plans for new improvements in 
many cities and towns the country over are 
in the making. Community betterment pro- 








Must Re-House Mankind 
H. G. Wells, noted British au- 


thor, according to a recent state- 
ment, believes the world needs a 
new house. In an address before 
the Royal Institute of British Ar- 
chitects recently, 
things he said: 


among other 


“We must accept the possibili- 
ties of re-housing all mankind, re- 
building every city in the world, 
and reclaiming roads and country- 
side. I think we can well look 
forward to the time when towns 
will rebuild themselves as we now 
go to the tailor for a new suit of 
clothes.” 








grams, town planning, new home construc- 
tion and public building projects are grad- 
ually laying the foundation for a sound 
recovery. 

Modernization of old buildings will be a 
feature of this year’s construction activities. 
Obsolescence lowers the earning power of 
a structure. An old building, although physi- 
cally sound, ceases to be an economic invest- 
ment unless it is modernized. 

Factors arguing for improved conditions 
are that building costs are 27 percent lower 
than the peak reached in 1920; ample funds 
are available for sound projects; there is 
plentiful and efficient labor; a definite trend 
toward better and permanent building is ap- 
parent; and there is greater operating effi- 
ciency with reduced production costs. 





Forest fire prevention and forestry education, 
in addition to newspaper publicity, are being 
aided by radio broadcasts every Monday at 
12:45 p. m., Pacific standard time, over the 
N. B. C. system. During the KGO western 
Farm and Home hour, talks on the work of 
the national forests are given by forest officers. 


Hemlock Looper Infestation Is 
Closely Watched 


SEATTLE, WASH., April 25.—Forest conserva- 
tionists are watching closely, and taking steps 
to isolate and kill, an outbreak of the hemlock 
looper in Pacific County, on the Nasel River. 
The territory affected is about 500 acres in ex- 
tent, and most of it contains State-owned tim- 
ber. The ten sections of this area are the seat 
of the worst infestation. C. S. Cowan, chief 
fire warden of the association, flew over the 
area in a plane during the week to map the 
affected area, which in all probability will be 
dusted from the air with calcium arsenate. The 
hemlock looper feeds on all kinds of plant life 
and eventually kills it. The insect spreads rapidly 
for three years, and then its parasites overcome 
it. The last two years have been particularly 
favorable for the growth of the pest, which 
takes a caterpillar form in the destructive stage, 
and becomes a moth in the final stage. 


Ocean Rates from Gulf Ports 
Are Reduced 


MEMPHIS, TENN., April 28.—Announcement 
was made by the American Overseas Forward- 
ing Co. of a reduction of ocean rates from all 
Gulf ports to ports in Germany, Holland and 
Belgium, effective immediately, through June. 

The new rate on heavy hardwood lumber will 
be 27% cents a hundred pounds, light hard- 
woods taking a 10 cents higher rate. The pre- 
vious rate on heavy hardwoods was 30 cents a 
hundred pounds. About ten days ago the rate 
to French ports was reduced to 30 cents a hun- 
dred pounds on heavy hardwood lumber. 

This reduction in ocean rates to Continental 
ports is expected to result in heavier buying on 
the part of importers in Continental Europe. 





Makes Assurance of Protection 
a Little Stronger 


BocaLusa, La., April 27.—Since the original ~ 


sticker was prepared to be attached to letters 
going out from the sales office of the Great 
Southern Lumber Co., here, indicating how 
buyers of longleaf lumber may be protected, 
O. H. Campbell, assistant sales manager, ad- 
vises that some changes have been made in 
the sticker. These changes affect the second 
paragraph, which will now read as follows: 

Bogalusa longleaf (Pinus palustris) yellow pine 
lumber timbers are manufactured from vir- 
gin growth forests located in Louisiana and 
Mississippi. These trees average better than 
9 to 10 annual rings per inch and contain 
in excess of one-third summer wood, meas- 
ured according to the density rule of the 
American Society for Testing Materials. 
Bogalusa extra dense longleaf yellow pine is 


trade-marked, species-marked, and grade- 
marked. 


You know what you are getting. 
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UERY AND COMMENT 


Preserved Wood That Takes Paint 


One of our customer buys fir lumber for 
purposes in connection with making seats for 
grand stands, circuses ete. This lumber is 
usually painted. 

The customer is now seeking information 
as to some wood preservative so that the lum- 
ber will never rot. I understand there is a 
solution that, I believe, does not discolor the 
wood, but does preserve. Probably the cost 
of this is very heavy. Do you know of any 
place where we can get information so that 
we may pass it on to our customer? 

If the lumber is painted with some kind 
of material that will preserve it, then our 
customer will not have to paint the material 
himself. We saw an article in one of the 
recent lumber periodicals where lumber was 
painted with aluminum paint which acted as 
a preservative. The customer of course is 
anxious to get something that will preserve 
and make it everlasting and yet not cost 
much, 

This lumber can not be creosoted because 
the paint or solution which will be used must 
not discolor or injure clothing in any way.— 
INQUIRY No, 2,620. 

[This request is made by a Pennsylvania 
lumberman. The matter has been referred to 
concerns that may be able to provide the serv- 
ice required. The name of the inquirer will be 
supplied on request.—EpbirTor. ] 


Sand Etchings and Wood Novelties 
Will you please 
touch with 


advise where 
manufacturers of 
sand-blasted etchings and 
also am very desirous 
dresses of concerns manufacturing small 
wooden novelties. If you can furnish these 
or print this inquiry I will appreciate it very 
much.—INQUIRY No. 2,621. 


I can get in 
small wooden 
also panels? I 
of getting the ad- 


{This inquiry comes from Tennessee. It is 
inferred that the inquirer’s interest in manufac- 
turers of small wooden novelties is with a view 
to the manufacture of some small wooden spe- 
cialty. Evidently, the inquirer wishes to buy 
etched panels. The inquiry has been brought to 
the attention of a concern that produces etched 
panels. The name of the inquirer will be sup- 
plied on reques st.—En DITOR.) _ J 


Sawdust Not Used in Papermaking 


Do you know of any paper company using 
mixed hardwood sawdust in the manufacture 
of paper? If so, would be pleased if you 
would forward names of same as I see no 
reason why this material could not be used 
in the manufacture of paper.—INQUIRY No. 
2,625. 


[This iriquiry comes from a lumber dealer in 
Ohio. It was referred to the Forest Products 
Laboratory at Madison, Wis., for attention. In 
response, the laboratory has made the following 
statement: 


Sawdust is not used as raw material in the 
production of paper pulp, so far as we are 
aware. There are several difficulties involved 
in the economic use of sawdust as a source 
of paper pulp. The chief difficulty is in cir- 
culating the cooking liquors through the 
material in the present design of digester. 
Provided proper circulation and cooking can 
be obtained, the next objection is the rela- 
tively short fiber of the pulp. Sawdust con- 


tains a large amount of very fine particles 
which, when reduced’ to pulp, produce short 
fibers. The third objection to pulp from saw- 


dust is that in general as received from saw- 
mills, it contains bark and dirt which are 
difficult to remove from the pulp and, there- 
fore, would lower its grade. 

In regard to the use of sawdust for the 
manufacture of rayon and similar products, 
there is theoretically no objection. Prac- 
tically, however, the difficulty of reducing to 
clean pulps as mentioned above and the lack 
of suitable equipment in rayon plants for 
handling short fibered pulps, preclude its 
use. 


Green mixed hardwood sawdust has 
tically no value at the point of production, 
exeept for boiler fuel. Packing plants use 
considerable quantities of such stock, but the 
producers seldom get much more than the 
cost of loading the sawdust on the cars. 


The Forest Products Laboratory enclosed 
with its reply a mimeographed booklet entitled 
“Outlets for Wood Waste,” the last 18 pages 
of which set forth uses for sawdust and shav- 


ings that consume these items in appreciable 
quantities. —EDITor. ] 


Cord Wood Weight Schedule 


prac- 


Solving Economic Problems 


EDITOR AMERICAN LUMBERMAN — I submit 
the following as I see our present condition 
and suggest the remedy. Create a reciprocal 
relation with other countries by which we 
can buy and sell. In about four months of 
the year, we manufacture and produce what 
Wwe use and consume; unless we have a mar- 
ket abroad, our factories close or run part 
time as they are now doing. 

This country must wake up to the fact that 
the countries of Europe and most other coun- 
tries are becoming more independent of us; 
they are growing and producing. 

Giving the idle work will solve our prob- 


I am looking for a cord weight schedule 
varying from 2,700 to 5,100 pounds per cord 
and in cords and decimal parts from say 10 
to 30 cords, also on logs from 8,000 pounds 


to 20,000 pounds per thousand 
If you have such 

stock will you please advise 

—INQuIRY No. 2,609. 


[This inquiry comes from 
weighing and inspection bureau. 


with the hope that it will come to the attention 
of readers who are able to supply information 
asked for or suggest a source of such infor- 


mation.—EbITor. } 


a book or 
as to 


tion. 
in purchasing 
log feet. 

schedule in 
price ?— 
. ’ at the door of 
a Wisconsin 
It is published 


impression on 


our labor. 


lem and nothing else. 
ing downward, 


As everything is tend- 
wages must come in propor- 


The dollar today is worth at least $1.25 


power. 


We must practice economy. When we spend 
for luxuries and amusements, more than for 
bread on six items, 
A lot of the suffering and want can be laid 


it is time to call a halt. 


many of us. 


If this depression will make a permanent 


us (lest we forget) we will 


come out all right in the end. 

Our lumber is a problem. The difference is 
in pauper labor and the higher prices we pay 
We 


must be protected.—J. H. 


MINER, Meridian, Miss. 
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On the 19th the planing mills | 
of Wetherell & Co., on Slip C.| 
of the Chicago, and that of S.| 
K. Martin on Slip D., were| 
compelled to close down from 
the overflow of the water which 
in some places was two feet 
deep on the dock. All the 
docks in this section have more 
or less water upon them, ex- 
tending from a few feet to 
fifty feet back from the edge 
of the dock. 


+ * # 


The Chicago River has never 
but twice in the memory of the 
oldest inhabitant attained the 
height. which it now presents 
and some of the yards on the| 
south branch have ample occa-| 
sion to hope that it will never| 
be able to do so again. Several | 
of them are flooded and in a 
few of them water is standing! 
at a depth of from one to ave} 
feet, disarranging loose piles, 
moving plank boards and pre-| 
venting shipments. At nearly | 
all of them the water is Son 
high to permit of handling 
newly arriving lumber. | 

. . . 








Since the organization of the 
Michigan Lumber Transporta- 
tion Co., it has handled over 
5,000 cars of lumber and shin- 
gles from Muskegon and the 
towns in that section, destined 


for the southern market. It is 
reported that some of the 
Michigan manufacturers are 


establishing yards at several of 
the prominent southern cities, 
making shipments from their 
mills direct to those points. 





The rapid increase in the busi-, 
/ness of the company has been 
| provided for this season by the 
| addition of 700 new lumber 
cars and twenty new engines. 

* * * 


There is a large demand for 
lumber at Deming, N. M., the 
junction of the Atchison, To- 
peka & Santa Fe with the 
Southern Pacific. Among the 
buildings going up are two 
freight houses, each 1,000 feet 
long, and a depot and hotel 
combined, three stories high, 50| 
feet wide and 300 feet long. 
The town is growing rapidly. 
The Southern Pacific will bring 
300 carloads of lumber from 
Wilmington, Calif., a distance 
of 700 miles. The bulk of the 
lumber required in the town 
will be furnished by the Puget 
Sound mills. 

. * . 


There is but little news in 
regard to the drives on the 
Menominee. There is good driv- 
ing on the main river, but on 


| the upper streams, such as the! 


Brule, Paint and Michigammei, 
there is complaint of a scarcity 
of water. About 5,000,000 feet 
of new logs have come into the 
boom and they are running 
quite freely now. 

. . * 


Our Traverse City corre- 
spondent writes on April 16: 
“We have not moved a log yet, 
as the stream is at a low stage. 
I think we shall go on the river) 
next week and commence. With 


a few warm days we shall have, 
plenty of water. 


The snow is 


two feet deep in the woods now 
and teams are driving on 
Grand Traverse Bay. The wind 
is north most of the time. We 
are anxious for bare ground 
and warm weather. No logs 
have yet been started on the 
Batsie or Manistee rivers.” 


+ * * 


Two strings of logs, firmly 


| frozen into a solid ice floe two 


feet thick and 700 feet square, 
belonging to C. L. Coleman, La 
Crosse, Wis., went out with the 
break-up. All efforts to stop 
the ice proved futile. The logs 
were valued at from $1,300 to 
$1,500. 


* * # 


The bung is a homely device, 
lacking altogether the symmetry 
of an obelisk and having little 
even of the grace which corks 
often possess. But its uses are 
of a most important kind, and 
wherever liquids are contained 
in casks or barrels there must 
the bung be also. It is almost 
impossible to estimate the 
quantity of bungs made and 
used annually, but the number 
is well up in the millions. They 
are of. wood, well seasoned, and 
are cut by machinery which is 
patented. In no country are 
so many bungs made as in the 
United States, for nowhere else 
are the woods which are used 
so plentiful. Oak, hickory, 
spruce and pine are among the 
varieties utilized and the bung 
factories are scattered about 


|the country in the neighbor- 


hoods where the woods used 
are found. 











May 2 


Sout! 


Soi 
perce 
equal 
30 pr 
mark 
and 
coun 
their 
tions 
grad 
user. 
than 
port 
ficat 
berr 
havi 
tion 


Ark 


A 
ums 
ing 
dir 
anc 
rat! 
tha 
cap 
Inc 
era 
pot 
bee 


W 


ab 
sli 


or 
in 


Ww 
pl 
tir 


be 





1931 


ibmit 
ition 
rocal 
| we 
is of 
what 
mar- 
part 


that 
oun- 


J 


’ us; 
rob- 
end- 


por- 
$1.25 


pend 
| for 
halt. 
laid 


nent 
will 


ce is 
pay 
H. 





now 
on 
vind 
We 
und 
logs 
the 


mly 
two 
are, 
,La 
the 
stop 
logs 
) to 


rice, 
etry 
ittle 
rks 
are 
and 
ned 
yust 
nost 
the 
and 
iber 
‘hey 
and 
h is 
are 
the 
else 
ised 
ory, 
the 
ung 
out 
0r- 
ised 





May 2, 1931 


AMERICAN LUMBERMAN 31 


LUMBER MARKET REVIEW 


Southern Pine Mills Sell 6 Percent More Than Output; 
Prices a Shade Firmer 


Southern pine sales in the week ended April 25 were 6 
percent in excess of production, and shipments about 
equalled the sales. Production at identical mills is around 
30 percent less than last year’s. In northern and eastern 
markets there has been a slight gain in sales to retailers, 
and better inquiry, but buying is very conservative. The 
country yards in the middle West and South have satisfied 
their needs for the time being, but city trade in these sec- 
tions tends to increase, though it is far from active. Box 
grades have been moving in good volume to industrial 
users. Prices of lower grades are said to be holding better 
than those of uppers, in which some weakness has been re- 
ported. Competition for all business is quite keen. Speci- 
fications for large public work are at last reaching the lum- 
bermen in appreciable volume, more inquiries and sales 
having been reported recently. A good sign is that quota- 
tions are more often accepted. 


Arkansas Soft Pine Mills Report a Good Call for Planing 
Mill Items 


Arkansas soft pine mills have been reporting a fair vol- 
ume of business. Common items have recently been mov- 
ing better, and there have been shortages reported in 
dimension. Most of the business, however, is in shed stock, 
and especially trim and finish, and there has also been a 
rather good call for flooring items. Planing mills report 
that they have been able to operate at 70 percent of 
capacity. Production at the sawmills remains curtailed. 
Industrial users have been sending in some orders for high 
grade stock, and some sales of car material have been re- 
ported. No stock is being accumulated, as production has 
been kept down to about the level of sales. 


West Coast Bookings Exceed the Output by 8 Percent; 
Prices Show Weakness 


Demand for West Coast woods again rose considerably 
above production in the week ended April 25, following the 
slight slump of the preceding week. Production continued 
at practically the same rate, 45 percent of capacity, and 
orders exceeded it by nearly 9 percent. There were gains 
in all sections of the market, except rail trade. 


Atlantic coast trade continues somewhat dull, but good 
weather has helped yard sales, and a fair amount of re- 
plenishment orders is reported. Buying, however, is cau- 
tious, for prices, already at a low level, have shown greater 
weakness recently. Ship space offered at $9 seems to have 
been taken up. Some believe that there is a possibility of 
an advance in the rates that would stimulate demand, but 
an early advance is unlikely. Lumber is said to have 
moved for as low as $8. California stocks continue small, 
with building of fair volume, but hardly keeping up to its 
recent levels. Water shipments to the Atlantic coast in 
the first quarter of the year were 17.5 percent lower, and 
those to California, 18.2 percent lower than in the same 
period last year. 


Rail trade sales prices for the period ended April 27 show 
that business is poor. No. 1 boards gained 30 cents follow- 
ing a drop of $1 the week before, but flooring average was 
off another 50 cents after a drop of $1; drop siding was off 
another 80 cents, following a decline of 45 cents, and No. 1 
dimension, 2x4-inch,. averaged 50 cents lower, following 
last week’s decline of 10 cents. 

Foreign sales keep to their recent average in volume. 


Lumber Statistics Appear on Pages 44 and 45; 


The fact that the offshore movement for the first quarter 
was off about 27 percent from that of the same period last 
year should indicate that overseas stocks may need replen- 
ishment, but Russian and other northern European com- 
petition is much more severe than it was last year. 


Inland Empire Mills Sell 80 Percent of Larger Cut; 
Some Items Are Weaker 


Inland Empire mills during the week ended April 25 re- 
ported production of 48 percent of their capacity, compared 
with 46 percent the preceding week. Though summer is 
the season of heaviest production in this region, there is 
little likelihood that the cut will increase much more, as 
market conditions are far from satisfactory. So far this 
year it has been almost 30 percent below last year’s. The 
week’s sales were 20 percent below production, despite 
some efforts to stimulate them by allowing concessions. 
Stocks of identical mills on April 25 were only 1 percent 
larger than on the corresponding date last year, but unfilled 
orders were about 20 percent lower than last year’s. Some 
students of the market therefore hope that a seasonal filling 
out of files may encourage a return to firmer prices. In the 
period ended April 29, Pondosa inch C selects declined, as 
did Nos. 2 and 3 common, but D selects and No. 1 kept 
about even. Nos. 1 and 2 Pondosa shop were off. In Idaho 
pine, inch D selects and No. 1 were down, but C selects 
and Nos. 2 and 3 remained steady. Pondosa thick selects 
were weaker, but Idaho showed little change. 


Northern Pine Mills Concede on Prices and Report 
Improvement in Sales Volume 


Identical northern pine mills in the first 18 weeks of the 
year sold 85 percent but manufactured only 79 percent as 
much as in the corresponding period last year, sales 
amounting to 45 percent more than the cut. Stocks are re- 
duced, and unfilled orders by April 18 had increased to 8 
percent of the amount on hand. Business recently has been 
less than 10 percent below last year’s level, perhaps partly 
because of the granting of further price concessions. In- 
dustrial demand is poor, and low grades are moving slowly 
in both the middle West and East. In the middle West, 
farm demand is beginning to improve, and in the East more 
remodeling work is being undertaken. Retail buyers are 
confining their orders to mixed cars for their immediate 
requirements, asking quick shipment. 


Auto and Flooring Plants Chief Buyers of Hardwoods; 
Lower Rates Help Foreign Trade 


Hardwood producers have been encouraged by recent 
seasonal gains in sales volume, but are disappointed that 
there is little sign of further expansion in the demand, In 
the week ended April 25, with their cut somewhat more 
than 50 percent of last year’s, southern mills sold about 
16 percent more than they produced, while northern millf 
sold about half their cut. Automobile and oak flooring 
plants are the best buyers, but most industrial consumers 
are working on short schedules and buying accordingly. 
The furniture trade is slow, but the Carolina plants have 
been more active than the Michigan, though the latter have 
reported improvement. Prices continue low and soft, be- 
cause of mill accumulations, now slowly being reduced. 
Foreign trade has picked up as a result of reductions on 
ocean rates to some Continental countries, and these should 
stimulate buying. More favorable arrangements are also 
reported with the Cotton Belt and Frisco lines for the 
domestic movement. 


Market Prices and Reports on Pages 70 to 73 
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Lumber 


In view of the discussions that recently have taken place between 
retail dealers and manufacturers of lumber concerning rules of trade 
practice, in which the question of who should supply the large con- 
tractors has been quite prominent, the experience of a large eastern 
contractor in connection with an important construction job recently 
completed, will be of interest. The Aberthaw Co., of Boston, had the 
contract for a building in Cambridge, the award for which was 
made the latter part of September, 1930, and the work scheduled 
for completion in four months. In planning the purchase of necessary 
materials, the engineers analyzed closely the difference between buying 
lumber for the concrete forms from local stocks and buying it direct 
from mills. In a letter to the AMERICAN LUMBERMAN,’ concerning this, 
G. W. Maker, manager of sales promotion of the Aberthaw Co., en- 
closed copy of an article written by him for the Engineering News 
Record and said: 

“Since this award was made the latter part of September and the 
work scheduled for completion in four months, it is obvious that any 
delay in starting or lengthening of schedule would involve additional 
expense of winter protection, which is a substantial item on a multi- 
story concrete building of this sort. In addition to winter protection, 
any extension of schedule increases overhead cost and plant charges, 
which are likewise substantial items. Our analysis of the form lumber 
situation, as shown in the enclosed article, indicates a variation of 
$4,000 between stock delivery and mill delivery, and this variation was 
taken as a round sum more to illustrate the point than to quote actual 
cost. I am under the impression that the variation would actually 
not be quite this much, although on practically every contract of this 
type we build a similar analysis is made to show exactly how the 
purchase should be handled. 

“We find it advantageous to buy at least the first lumber require- 
ments from the local yard, and since such requirement is usually for 
an appreciable amount, the price of such stock delivery is somewhat 


AMERICAN LUMBERMAN 


Is It Cheaper to Buy 


From Local Stock at a Higher 
Price Than to Buy for Less 
From the Mill Direct ? 
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A Big Eastern Contractor After 
Careful Analysis Says Yes, and 
Proves It by His Own Experience 
—Pays Local Dealer More and 
Saves $1,000 on Job 


lower than the usual price for small orders. In addition to first schedule 
requirements, there is always some amount of lumber required to fill 
in gaps in the main schedule. On the Cambridge work, for example, 
small orders through the life of the work totaled approximately 60,000 
feet. These fill-in orders are made necessary for various reasons such 
as changes in progress schedule etc. The largest item in the 60,000 
feet mentioned was nearly 10,000 feet required for stair construction, 
which was originally planned to be built from form lumber near the 
end of the work but which later was required to be built as construc- 
tion proceeded.” 

In the article enclosed by Mr. Maker, figures were given in detail 
showing the difference in cost between purchasing the lumber from 
retail stocks and in having shipments come direct from the mill. In 
this article he said: 

“In deciding whether to purchase the form lumber from local stock 
or at a lower price from the mill, the problem was analyzed in detail. 
Using ‘a’ to represent the cost of form lumber, ‘b’ the cold-weather 
expense item, and ‘c’ overhead and plant rental, the effect of varying 
the purchases was as follows: 


a b+e Total 
hi NN iviicicdcnsssnnvvnent $ 8,000 $20,000 $28,000 
2. Minimum stock, balance mill............ 9,000 18,000 27,000 
> oe: | ere 10,000 16,000 26,000 
4. Mostly stock, rest mill................. 11,000 14,000 25,000 
eS eens Pee errr 12,000 12,000 24,000 


“It is apparent from the table that the purchase of lumber on the 
lowest cost basis would actually add several thousand dollars to the cost 
of the contract as a whole. In this case, therefore, it appeared that the 
most economical procedure was to pay a premium for lumber from 
stock. As a matter of fact, final planning showed that all stock lumber 
was not a necessity, and purchase was made on a basis approximating 
condition 4, saving an additional thousand dollars and at the same time 
adhering to the most economical completion date.” 


Russian Lumber Shipment Is. Admitted 


Wasuincton, D. C., April 27.—The long 
awaited “test” cargo of Russian lumber, which 
finally arrived at Providence, R. I., last Thurs- 
day and has since awaited a decision by Treas- 
ury Department officials as to whether it should 
be permitted to enter the United States, turned 
out to be no test whatever of the Treasury ban 
on lumber produced by convict labor. 

Soviet authorities widely advertised this ship- 
ment as a test case to determine the effective- 
ness of the Treasury regulations banning con- 
vict-made goods from certain sections of Russia. 

After the cargo arrived—and it was long on 
the way from Leningrad—it was discovered that 
the lumber comprising it did not come from any 
one of the four districts brought under the ban 
by the Treasury “finding.” In other words, 
our Soviet friends knew from the outset that 
this particular shipment could not and would 
not test the Treasury regulations. 

There are those, of course, who will question 
the bonafides of Russian affidavits that the lum- 
ber originated outside of the districts where it 
is known convict labor is used in logging and 
lumbering operations, and who will predict that 
future cargoes will be shipped to this country 
supported by the same kind of affidavits. In 
other words, that the Russian exporters can 
produce all required affidavits at will. 

However that may be, the only evidence sub- 
mitted to officials of the Treasury Department 
indicates that this particular lumber cargo does 
not come under the Treasury ban, and for that 
reason Under Secretary Mills has ordered it 
admitted. 

The National Lumber Manufacturers’ Asso- 
ciation, which has led the fight to shut off com- 
petition of corivict-produced lumber with that 
produced by free American labor in this coun- 


try, issued the following brief statement: 

The Treasury Department has just an- 
nounced that a cargo of lumber from Russia 
now awaiting entry at Providence, R. I., will 
be admitted. This shipment of lumber has 
been widely hailed as a “test” shipment, the 
purpose of which would be to determine 
whether the regulations concerning the admis- 
sion of convict-made goods, issued by the 
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An advertisement clipped from the London 
Times of April 8, 1931. It speaks for itself. 





Treasury Department in November, 1930, were 
valid. 

This lumber cargo did not come from the 
sections of Russia covered by the Treasury’s 
exclusion order of last February 10 in which 
it has been determined by the Department that 
convict labor is being used in the production 
of lumber and pulpwood. This’ shipment, 
therefore, was not in any sense a test of the 
Treasury regulations. 

It is, of course, our intention to raise ques- 
tions concerning the origin of all future ship- 
ments of Russian lumber, and to ask the 
exclusion of shipments when there are grounds 
for believing that they have originated in the 
areas covered by the Treasury’s exclusion 
order of February 10 and that they may be 


wholly or in part the product of convict labor. 


Mr. Mills in announcing the Treasury’s de- 
cision to admit the cargo made it clear that the 
decision applied solely to this particular ship- 
ment and no other. 


Unloading Soviet Russian Lumber 


ProvipENcE, R. I., April 28.—The cargo of 
Soviet Russian lumber brought into Providence 
harbor last Thursday by the Finnish tramp 
steamer Anversoise is being discharged today 
at the dock of the A. C. Dutton Lumber Cor- 
poration. In spite of vigorous protests and 
strong evidence offered in behalf of the Ameri- 
can lumber industry, Under Secretary Mills of 
the United States Treasury Department ruled 
that it should be admitted upon payment of the 
requisite duty. Newspaper despatches from 
Washington brought tidings of this decision last 
night, but local customs officials awaited official 
instructions before admitting the cargo and per- 
mitting the unloading to begin. At the offices 
of the A. C. Dutton Lumber Corporation it was 
stated that the company had presented docu- 
mentary proof in the form of sworn affidavits 
that the disputed lumber was the product of 
“free” labor. 

Local customs officials stated that the action 
taken in regard to the Anversoise’s cargo elim- 
inates any suggestion that it is a “test case,” 
inasmuch as the lumber came from Russian 
lumbering camps and sawmills operating south 
of North Latitude 60, and that any further such 
cargoes which the A. C. Dutton Lumber Cor- 
poration intends to bring into this country in 
co-operation with the Amtorg Trading Cor- 
poration will have to be admitted if accom- 
panied with similar affidavits. 
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Joys of Home Owning 


Community Beautiful 

Aires OST PER- 
sons are in- 
spired by a 
good exam- 
ple, and 
while envy 
may some- 
times enter, ontaathlns: like friendly 
rivalry is more likely where greater 
effort is all that is needed to bring 
greater achievement. The poor oftener 
admire than envy the rich, and in the 
United States at least the most lowly 
born may become the nation’s great. 
It is believed that in no other country 
is the stimulus of example more potent 
for achievement. While it is true that 
many dreams may not be realized in 
full, yet honest effort is certain to 
bring them to pass in part at least, and 
it is this constant striving on the part 
of most individuals that brings the 
average of accomplishment so high in 
the United States. 

It may be that there is already 
enough stimulus to stir men to acquire 
material reward, that is to say, finan- 
cial success. Perhaps effort to that 
end at times causes neglect of some of 
the finer satisfactions; those in the 
field of beauty and art, for example. 
Probably, the best place for the aver- 
age citizen to cultivate and satisfy his 
taste for beauty is in his home, his 
yard and his garden. In fact the sim- 
pler and more modest his home is, the 
greater are his opportunities. He may 
not have so large a house as his neigh- 
bor, but flowers, shrubs, vines and 
trees will grow as well for him as for 
the wealthy. They may be made also 
to contribute at small cost vastly more 
to enhancing the beauty of his home. 

One fine thing about yard and gar- 
den improvement is that it adds to the 
beauty of the neighborhood and many 
beautiful neighborhoods together make 
a beautiful community. Another fine 
thing is that the citizen who works in 
his yard and garden gets double pay, 
once in health and vigor and again in 
results directly accomplished; that is, 
in vegetables and fruits to satisfy his 
appetite and in flowers and other dec- 
orative plants to satisfy his love of 
beauty. Perhaps to these should be 
added property values expressed in 
dollars and cents. 

Not every community can have mag- 




















nificent public buildings to excite the 
admiration of visitors, but most of 
them can have attractive homes, shady 
streets, green lawns and beds of beau- 
tiful flowers. These are possessions 
that may contribute to the happiness 
of the passerby without cost or loss to 
the owner and that may add to the 
value of adjoining property at the 
same time that they return something 
more valuable than money to their 
owner. The friendly rivalry between 





These 

Warm days 
Make a. fellow 
Fidgety 

And I 

Want 

To go barefooted 
And 

Dig in the dirt 
And plant 

Seeds 

And stop 

And watch 

The birds as 
They are 
Gathering material 
To build 

Their nests 

And, 

Gee, 

I wish I 

Had a 

Home of my own 
W here 

T could 

Do as I 

Pleased. 
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neighbors that results in beautification 
of this sort is more worthy than that 
which is too apt to bring sharp prac- 
tices in business and loss of esteem for 
those guilty of them. In fact it were 
well if more rivalries in beautification 
could be stirred up in order that they 
might soften the rivalries of business 


life. 
7 7 7 


THE MODERN home is built with mod- 
ern conveniences and it takes brains and 
attention to run it. Do not expect to 
make your home a success unless you give 
it some of your time and enough study to 
understand how to manage the machinery 
of the home. 


Individuality 


As ANyBoDy knows who has tried to 
follow the rules in furnishing a home, 
perfection is not beauty. Whoever has 
bought an Oriental rug or a piece of 
hand-made lace, knows that it is the 
slight deviation from the mathematically 
perfect design that gives to it that in- 
definable charm which makes of it a thing 
to be warmly loved as long as there is a 
shred of it left. The pattern may be re- 
produced, mechanically perfect in every 
detail, but the loving handicraft with its 
inherant human tendency to err, which 
makes it a human, personal product, can 
not be turned out by any machine. 

So it is with the home that you build 
and furnish and live in yourself. It 
grows with you and yours, expressing all 
your expanding ideas and changing tastes. 
Everywhere about it you can read bits of 
the history of the family and the develop- 
ment of each member. Its lapses from 
perfect standard taste and its whimsical 
variations according to the individualities 
concerned in its makeup, are what make 
of a home a living, growing, human habi- 
tation and a beloved memory in the 
hearts of those who must leave it. 


q q q 
Now and Then 
O DOUBT you are 


warm and snug 
these days. A good 
warm house, plenty 
of fuel, plenty to 

sai, eat, plenty to wear, 
plenty. of everything. All your stock is 
well housed, all your machinery sheltered. 
All your neighbors in the same fix. All 
better off than the king or emperor of 
any land could possibly be a hundred 
years ago. 

A good modern home with furnace, 
bath, electric current and radio is more 
luxurious and comfortable than the most 
wonderful palace that any king could 
have even fifty years ago. 

As for the poor in those days, there 
were few comforts, and no conveniences. 
Live stock out-of-doors mostly. Very 
few implements, so implement sheds 
were not needed. No motor cars, there- 
fore no garages. I don’t believe the lum- 
ber dealers had very many customers a 
hundred years ago. 

om, -¢ 

Don’t wait until you are dead to get 
a little plot of your own. Buy a lot and 
build a home. 








This page is written for the general public with the purpose of encouraging and spreading the idea of home 
Show it to your editor. 


owning and home improvement and to help create business. 





Free reprints on request. 
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View of the unusual yard of the South Lawrence Lumber Co 


Retailing in the 


Sunflower 


The Realm found H. C. Constant, of the 
South Lawrence Lumber Co., Lawrence, 
Kan., busily buying some of the excellent 
ornamental lawn fence and trellis made in 
Galesburg, Ill. This is an unusual yard 
in appearance and one that features attrac- 
tive specialties. Several years ago Mr. Con- 
stant did some remodeling of the plant. He 
has a big office and sales room where he 
displays and sells paints, hardware, toois 
and other things that go with a building 
service, and he continued this remodeling 
to include a display room in a separate 
building just across the drive. This room 
has a wide front window, a fireplace and a 
number of built-in millwork features. He 
continued the line of buildings to fence oif 
the front of the yard; and while they have 
the appearance of country estate buildings 
in the best New England manner they really 
are but fronts and take the place of fenc- 
ing. But the group is highly attractive, and 
no one driving by misses seeing and admir- 
ing it. 


Appearance of a Finished Product 


Not long ago Mr. Constant added Four- 
Square and Guide-Line. 

“They're just simply good merchandising 
ideas,” he said, “and I wonder that no other 
manufacturer thought of them. They look 
like a finished product in the bins and 
not like a casual raw material. They look 
good to a discriminating buyer who has 
learned his buying in other fields and doesn’t 
know much about lumber; and when he sees 
this trim, branded and workman-like lumber 
he has a new feeling of confidence that he’s 
going to get something that’s right. 

“I have a couple of line-yard competitors 
in town; fine people who are friendly. I 
know the principals and the local managers, 
and we get along splendidly. But they’re 
big and powerfully financed and are fixed to 
make the most out of the general run of 
building material. I made up my mind that 
if I stuck just to 2x4’s I couldn’t hope to 
hit high. That’s their game; and they play 
it fairly, but in a way that doesn’t give me 
much chance to put my own individuality 
into the picture. So I’m working carefully 


, at Lawrence, Kan. 


State 


toward a different type of selling and one 
which these competitors are not much in- 
terested in. I handle the general run of 
building material, of course, but I’m adding 
certain other things that will help in creat- 
ing an individualized trade. This Weyer- 
haeuser product is one of these items. I’ve 
added log-cabin siding; not that it will be- 
come a stock volume-producer, but it’s dif- 
ferent, and it helps create the impression 
that here is a yard interested in special 
problems and willing to see the desires of 
customers who want to produce effects a 
little. out of the ordinary. 


Color in the Yard 

“The colors of the yard are orange and 
blue; a striking combination. I carry it out 
in the yard and on the trucks. I’m careful 
about the appearance of my trucks. I don’t 
want my machines to look like something 
on its way to a final resting place in a junk 
yard or something the customers would be 
ashamed to have the neighbors see on the 
premises.” 

Out in the yard the men were putting the 
finishing touches on a dog kennel. It seems 
that a dog fancier in the neighborhood 
wanted some houses, so “Constant Service” 
helped him develop a special model with 
a hinged door under the eaves in front of 
a shallow cupboard where brushes and feed 
are kept. 

J. W. Shaw, who operates a yard under 
that name, is a veteran dealer of Lawrence. 
He has been doing some building about his 
yard, adding some extra storage space and 
the like. He tells us that farmers are not 
talking much about building; but our visit 
occurred some weeks before this story will 
see print, and it’s likely that by now the 
warm weather of spring will have encour- 
aged them to do some much needed repair- 
ing. Lawrence is the home both of Kansas 
University and of Haskell Institute. The 
latter is, we believe, the big Indian school 
of the country. A thousand or more native 
Americans are pursuing higher education 
and incidentally putting out some remark- 
able football teams. Lawrence is predom- 
inantly an educational center, though it has 











Individualizing Business—More Cars 
Selling for Cash—Turning a Com- 
peting Plant into a Supply Yard— 
The Edge of the Wheat Country 


some industries and is a center for a large 
farming territory. It is a favorite residence 
point, as is likely to be true of a university 
town. 

The dealers tell us that the educational 
institutions, and especially Kansas Univer- 
sity, buy considerable amounts of lumber 
locally. Materials for the big buildings are 
nearly always shipped in, but there is a 
steady trade in material used in the shops 
and for small building and repair. The 
purchasing agent of the university, Mr. Shaw 
says, is friendly to local merchants and buys 
as much as possible locally. 


Waiting for a Good Crop 

Ralph Harman, manager of the Burgner- 
Bowman-Matthews Lumber Co.'s local yard, 
tells us that the line operates more than 
fifty branch yards. He says that people are 
not figuring extensively, at least early in the 
spring. Kansas has had some crop diffi- 
culties; several years of floods and one year 
of dry weather. So farmers haven’t as much 
money to work with, and some of them have 
gotten into debt. Mr. Harman says that a 
good crop or two will fix this up. He’d like 
to have good prices added to the gift, but 
something to sell even at low prices will 
help out. 

C. E. Friend has the head office and yard 
of his line of five yards here in Lawrence. 
The Lawrence yard deals mostly in city 
trade, and business is reported as okeh. 
The lack of winter figuring does not worry 
this concern much, for experience has shown 
that the people who start in the fall looking 
over plans and getting estimates usually 
satisfy their curiosity in the matter and 
seldom actually build when the season opens 
up. It is kind of a game. They think how 
nice it would be, and perhaps something will 
happen to make building possible. But the 
further they go the more regularly they run 
into estimates in terms of money. Money 
means loans, and loans mean _ collateral 
bigger than the building itself if they are 
to cover the entire cost. So in time the 
game loses its edge, and they get diverted 
to something else. It doesn’t always work 
this way, but as a rule the people who mean 
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pusiness and are in a position to make it 
stick are the ones who begin their inquiries 
shortly before time to start work. It isn’t 
sport with them, it’s business. 

H. L. Reed, of the Logan-Moore Lumber 
Co., made some comments along the same 
line. He was rather sure there were quite 
a number of people with a desire to build 
or remodel and with all or nearly all the 
money needed to do it. But they, like many 
other cautious persons, have had their eyes 
on general conditions and are waiting to see 
if other people have confidence enough in 
economic stability to take their cash out of 
the savings bank and spend it. 


A Remodeling Year 


The Realm has had an intuition all win- 
ter that when the season opens and people 
find they’ve saved something on fuel by rea- 
son of a mild winter and feel the encourage- 
ment of the warm sun they’ll turn loose a 
large amount of repair and small remodel- 
ing work. These may not be big jobs in- 
dividually, but there should be many of 
them. Most of these people have been say- 
ing nothing to their dealers. Why should 
they? They know what they want, and 
usually they have the money. There’s noth- 
ing to it but making up their minds whether 
or not to spend the money. Doubtless. if 
dealers knew who they were they could give 
a judicious push or two in the right direc- 
tion; and some dealers, especially in the 
East, are doing this. But in any event we 
look for an unusual number of moderate 
sized sales. Mr. Reed says that this was 
beginning to prove true in Lawrence at the 
time of our visit. Floor sanders and finish- 
ers were reporting that they had all they 
could do and that they had jobs booked far 
in advance. 


“There’s money in this country,” Mr. Reed 
I understand that financial 


said, “lots of it. 








H. C. Constant, of the South Lawrence Lumber 

Co., Lawrence, Kan., standing alongside one of 

the company’s trucks, the cab of which is built 

to represent a house and painted with home 
suggestions 


institutions are worried because of their 
large deposits and the difficulty of finding 
borrowers. Car dealers are having a better 
business than they’ve had for several years, 
and the curious part of this situation is the 
fact that most sales are made for cash. 
There is less call than usual for financing 
terms. This may mean that people are more 
cautious about borrowing, but the cash sales 
mean that buyers have money of their own. 


AMERICAN LUMBERMAN 


It looks as though lumber dealers ought to 
get a share of this money.” 


Paging Mr. Systematized Financing 


Most of the house financing in Lawrence 
is done through the building and loan asso- 
ciations and through the banks. Some com- 
ment was made in the town to the effect that 
the time probably is near when dealers will 
have to take steps to extend and systema- 
tize this financing; but apparently no defi- 
nite plans are yet under way. 

Clare R. Harris, of the Harris Lumber Co., 
Ottawa, Kan., said that 
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ply plant. This was not mentioned by the 
Ottawa dealers, but the fact is obvious. It 
should serve to discourage the ever active 
tendency to juggle prices. Perhaps Ottawa 
retailers are not tempted to do this, but if 
not they are unusual. If all yards know they 
are paying the same wholesale price for the 
pooled items, it will be more natural for all 
to ask a fair return for their goods from 
the public. 

This North Ottawa yard used to have a 
considerable trade in farm portables and sev- 
eral if not all the remaining dealers still do. 





the area around the 
town is a strong dairy 
and poultry producing 
country. He stated 
that a third of all the 
poultry produced in 
the United States 
comes from an area 
with a radius of 300 
miles and with its 
center at Kansas City. 
Of course that circle 














takes in a lot of terri- 
tory, but a third of 
the poultry is a lot of 
poultry, too. Price 
levels have not been 
so satisfactory during the winter, but curi- 
ously enough the price of eggs in the spring 
was a good 50 percent higher than in the 
dead of winter. 

The Ottawa dealers have made a move to 
stabilize local trade by buying out one of the 
four yards and using it as a wholesale and 
distributing plant. The North Ottawa Lum- 
ber Co. was in process of being changed over 
at the time of our visit. The big item of 
distribution from this plant, at the begin- 
ning; will be hardwood flooring. S. R. Mc- 
Crea, in charge of this plant, said that the 
stock carried could be reduced easily to less 
than half the amount carried in all the 
yards. It will be possible, once the old stock 
in the pool is cleared out, to establish a few 
grades and patterns that sell to advantage 
and thus to reduce inventories and at the 
same time cut out the odd patterns that seem 
to accumulate when sales are not so large. 
He-shook his head over some of the driblets 
of odd sizes that were hauled to the yard 
when the combination was effected. Per- 
haps a customer insisted upon an unusual 
floor, and the dealer yielded because he 
didn’t think the flooring business was ex- 
tensive enough to be standardized. He put 
in the order and had a little left over. No- 
body else wanted it, and there it stayed; 
representing an investment that could not 
be liquidated. While Mr. McCrea did not 
say so, I imagine these off patterns will be 
bargained out. 

Supply-Yard Service 

Flooring is not the only item likely to be 
handled. As the business gets going it is 
likely that other items not usually bought 
in car lots by the individual yards will be 
handled. It happens, too, that the three 
remaining yards are not the only ones to be 
served in this way. Several of the dealers 
own yards in adjoining towns, so quite a 
number of plants will draw from this re- 
serve stock. The advantage is several sided. 
If, for instance, some foot-loose and ambi- 
tious person, seeing the number of retail 
units reduced in Ottawa, decided to start 
another yard, he would be confronted at 
once by the difficulty of putting his sales 
on an even basis without access to this sup- 


The McIntire Lumber Co., of Newton, Kan., operates in a wheat grow- 
ing district, where business now consists chiefly of remodeling and 


repairs 
Fred R. Nuzman was ill with flu; but at 
the rear of his big warehouse we saw a 


carpenter putting the finishing touches on 
some brooder houses. This carpenter said 
he had built many such houses and that 
farmers no longer are interested in buying 
the lumber to build their own. They don’t 
know much about designs, and they figure 
that hiring a carpenter to do the work will 
be an expensive and troublesome business; 
so they buy them ready built. 

The Hubbard-Constant Co., Samuel R. 
Hubbard and Harlan C. Constant, supplied 
further information about the supply yard 
and added the statement that business is 
pretty good; probably as good as anywhere 
in this general section. We were told here. 
too, that the prospects who cv the most talk- 
ing in the early winter are the ones who find 
a reason for putting off actual work. 


Yard Consolidation 


Newton, Kan., is another city that is re- 
ducing its yards from four to three by means 
of consolidation. The Paul W. Light Lumber 
Co. has been bought by the other three yards, 
and R. L. Yost said the plant probably 
would be closed. It has an excellent loca 
tion on the main street of the city, just 
across from the splendid new Santa Fe sta: 
tion. The Realm met J. W. Kerns, of the 
Newton Lumber Co., in the Light office. Mr. 
Kerns has a couple of yards in addition to 
the one in Newton. 

Ross Trent, of the Houston Doughty Lum- 
ber Co., tells us that his company operates 
seventeen yards. J. E. McIntosh, of the 
McIntire Lumber Co., says that business is 
moving along and is likely to consist rather 
largely of repair and modernizing. Newton 
is in the wheat country, and at the moment 
the wheat farmers have to count their ex- 
penditures rather carefully. Some of them 
are getting royalties from oil. As I under- 
stand it this is a shallow-well field; rather 
sketchy in its distribution. Most people be- 
lieve, and they are likely to be right, that 
there are deep pools of oil all about; but as 
yet these have not been tapped. The Newton 
yards are large and well equipped, and the 
consolidation should give them a chance to 
function efficiently. 
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Finds Wood-Working An Enjoyable Hobby 


3uFFALO, N. Y., April 27.—Amateur wood- 
working is a hobby with Philip J. Dentinger, 
jr., who devoted his spare time for about one 
year to the construction of the very attractive 
and elaborate miniature model house shown in 
accompanying illustrations. 

Mr. Dentinger is identified with the plumbing, 
heating and building business, as an executive of 
a large concern interested in those lines. He has 
been a subscriber to the AMERICAN LUMBER- 
MAN for 18 years. 

This miniature one-family dwelling is built to 








Miniature house model built for recreation, 
during leisure hours, by a business man who 
loves to work with wood 


scale on the basis of 34-inch to 1 foot, repre- 
senting a house 26x40 feet. The actual size of 
the model is 19% inches by 30 inches, by 25% 
inches high, and it represents a value of $1,000. 

A few details worthy of special mention as 
showing the care and faithfulness to details 
manifested by this model are: Sliding sash, 
glazed with real glass set in frames built up 
and trimmed inside and outside; one-panel 
doors; French doors (glazed full length) ; glass 
and brass door knobs and plates; brass butts 
(mortised) ; copper flashings and conductors; 
conductor standards; hanging gutters; minia- 
ture cedar shingles (green) ; white pine siding; 
water tables; drip caps; chimney cap and flues; 
ridge-roll (wood); fluted corner boards; iron 
stack; stone walk; bird bath; gazing ball; lawn 
seat; urns; shrubbery and hedge; two fireplaces 
(in living room and master bedroom); linen 
closet; clothes chute; door and trim; interior 
trim complete; stairs from grade to attic; front 
and rear entries; 14 electric lights; parchment 
shades, lace curtains and shades; radiators. 

The interior consists of center lower and upper 
hall, living room, dining rom, kitchen, master 
bedroom, two smaller bedrooms, each with 
clothes closet and clothes rack, bath and attic. 

Interior furnishings are reproduced complete, 
including electric refrigerator, grandfather clock, 
radio, victrola and baby grand piano in living 
room. Bath fixtures are complete, including 
towel bars and towels. 

The exterior is painted in ivory with white 
trim, green sash, green roof, red flashings and 
red brick foundation. The front stairs have 
stone grey tops, with brick red risers and treads 
in imitation of red stone. 


The interior is painted in various flat colors 
for the different rooms, with light cream trim 
and mahogany doors and fireplace mantel, and 
kitchen entirely white. 


The front lawn is attractively landscaped, with 


trees, shrubbery, bird bath etc. 
Altogether this is a remarkable piece of handi- 


craft, in the making of which Mr. Dentinger has ¥ 


spent many pleasant leisure hours. 





This view shows the care and fidelity with 


which the furnishings and other details of the © 


interior are reproduced 


“The Lumberman and the Husbandman” 


(Continued from front page) 

of industry grew dim in this great new country, and the sons of 
men walked the streets for work, but there was none. And the 
products of the land begged for a market; but the demand was 
weak, and there were few to buy the substance of the soil from 
the hands of the husbandman. And there was an abundance of food 
and lumber in the land, but the buyers were few. And the house 
of the lumber dealer became shabby, and the wife waxed quiet as 
before the coming of a storm. And all was not well in his dwelling. 

So the merchant thought to cheer his good wife, and said: “Let 
us surprise our neighbor who abides in yonder vineyard, and en- 
gage him in a game of bridge or pinochle after the night has 
fallen.” Then did the wife turn with spirit on the unhappy lumber 
dealer and say: “If thou knewest as much of the ways of thy 
neighbors and their problems as thou doest of games of chance, 
mayhap thou couldst help him in his extremity and relieve him 
in his distress; and at length even persuade him that lumber is 
a present help in his time of trouble. Better it would be for thee 
to burn the midnight oil to study what causeth the downfall of 
the husbandmen, so that they might come perchance to lean on 
thee. Then would thy undertakings be crowned with success; and 
it might come to pass that I could buy that new outer garment 
and change the worn rug before the hearth.” 


And the lumber dealer gave heed unto this goodly counsel, and 
did search and study the ways of his neighbors on the land. And 
after a season, he did gird up his loins and put oil in his tank, 
and he fared out to the neighbor on the land. And in the distance, 
he saw him seated with Despair on his doorstep, and as he drew 
near unto him, he saw that the husbandman was as if he were 
clothed in sackcloth and ashes. Nor was his good wife by his side. 

And the dealer in lumber spake unto the tiller of the soil, and 
said, “Why sit ye here idly in the shade of thy fir tree? Is all not 
well with thee and thy goodly acres?” And the husbandman did 
not even so much as lift his head, but answered unto him: 


“Woe is me! For in my days of prosperity I spent of my 
abundance for which was not bread. I did take unto myself the 
shiny machine of the road, and lo, the rust hath corrupted it. Also 


I didst spend my substance for the clang of brass, and the tinkling 


cymbal and strange music from the air and voices from the cities, ) 


and from the dance halls of the wicked. I have forgotten the 
worth of my home, and neglected its upkeep and conveniences, 
and even now the roof leaketh. My neighbors in the town have 
built better than I, and my children do cry for the life of the city. 
And now in the days of depression, when my goods are little 
needed, I have naught to span the time of trouble and extremity. 
I am indeed undone! Nor have I the respect of my wife, nor her 
handmaid, nor some of my children.” 


And the lumber dealer answered and said unto him: “It seemeth 


that my brother and I have a good deal in common. Let us take | 


counsel together, for I can not prosper in thy days of affliction. 
But there is yet hope, for all is not lost. Too long has the whine 
of the pessimist been heard in the land. Too long has each thought 
that he could do well without the other. It is time to learn that 
we can prosper only as we all profit together. 


“T have burned the night oil and studied the signs of the times, 
also the ways of the husbandman and the tiller of the soil. And 
it is written that even in these days there is a goodly profit in 
some of thy goods. And perchance the products of the forest may 
also be a present help in the time of trouble. 


“The cheap grain of the husbandman may be fed with profit to 
swine and cattle. Nor is there a saving in storing grain off thine 
own land. Thy barns are old and broken, so that thy cattle will 
not give freely of their milk. Also a good milk house will encour- 
age thy neighbor in the city to use more of the higher grade of 
milk, and pay more for the lactic fluid. Thy tools in the field are 
crying for shelter. The iron horse and machinery of the fields 
can not be used with profit without a shop for upkeep, nor can 
thy poultry produce eggs in abundance and ward off the diseases 
of their kind without proper housing. These are some of the things 
concerning which it is written that the husbandman and those 
who live from the soil may even now dwell with profit on the lard.” 

And thus it was that the lumber merchant did encourage the 
owner of the land, nor did he press him unduly for quick pay- 
ments for his goods, for he saw that the lumber on the farm was 
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AMERICAN LUMBERMAN 


better than in the yard. In due season, the song of prosperity was 
heard again in the land, the people waxed hopeful and turned their 
backs upon depression. And the people were not again allowed 
to forget the uses of the products of the forest, for together the 
millman and the lumber merchant gave heed to the ways of their 
adversaries, nor did they ignore the value of service and publicity. 

And the lumberman rested on the integrity of his goods, neither 


did he cut prices any more. 


So it came to pass that the good wife of the lumber merchant 
was pleased with his diligence, for there was a new rug before 
the hearth, and the coveted outer garment was in the clothes press. 


“Lumber Studio” Helps 


Laramie, Wyo., April 27.—“The 
home modernizing campaign which 
we have been conducting here for 
the past 90 days has opened our 
eves to the advantages of soliciting 
non-competitive business,” declared 
O. B. Wolfe, assistant manager of 
the Southern Wyoming Lumber 
Co. “We have been reading with 
interest stories published in lumber 
journals relative to ‘lumber studios,’ 
and decided to give the plan a trial. 

“As a result of the campaign, 
our business has held its own dur- 
ing a time when we were fully pre- 
pared to suffer a decline along with 
other businesses throughout the 
country. We have had more non- 
competitive business than at any 
previous time in the history of our 
local branch, and have made good 
money from this source.” 


The Southern Wyoming Lumber 
Co. is a branch of the Sterling 
Lumber & Investment Co., of Den- 
ver. It is one of the oldest con- 
cerns of its kind operating in the 
Laramie section. W. A. Fults is 
the resident manager. 


“A slump in the lumber business 
in Laramie last year started late in 
the summer rather than in the fall. 
Realizing that this would mean a 
very dull lumber business here dur- 
ing the winter months, Mr. Fults 
and I cast about for some means 
of stimulating trade, and decided 
that a home modernizing campaign 
might result in creating some non- 
competitive business. Accordingly, 
we started advertising in the local 
newspapers along home moderniz- 
ing lines. We have been running 
a half-page advertisement once a 
week since early in September, and 
the results have been far better 
than we anticipated. 

“In our advertisements we out- 
line plans for modernizing the 
home, and inform the people of 
Laramie that we are in a position 





to finance labor as well as the 
necessary supplies. We made 
arrangements with a local finance 
company to take care of this. 

“A direct mail campaign was 
used in conjunction with the news- 
paper advertising. To a selected 
list of home owners we sent postal 
cards inviting these people to visit 
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Also did she purchase some fine long hose, and a short petticoat. 
And the purveyor of choice lumber did lift his head among the 
respected merchants of his community, whilst his wife became 


chairman of the Red Cross. 


But the good wife patched no more the nether portions of her 
husband’s lower garment, for no more did he sit restlessly on his 
stool in his lumber yard waiting for trade; but the exhaust of his 
chariot was heard daily on the country roads, and about the town, 


seeking to serve his fellow man. 


Thus endeth the parable of the lumberman and the husbandman. 
He who hath ears to hear, let him hear. 


Sell Modernizing Jobs 


models, paint samples etc. This 
studio has helped us in closing 
many deals. To actually visualize 
the different built-in features was 
something new for Laramie citi- 
zens, and they were able to select 
just the type of conveniences they 
would want in their homes. 

“The newspaper advertisements 














A section of the “lumber studio” maintained by the Southern Wyoming 
Lumber Co., Laramie, Wyo. 


our office, or to telephone us and 
we would be glad to send a repre- 
sentative to discuss home modern- 
ization with them. 

“Adjacent to our office, we pre- 
pared a miniature ‘lumber studio,’ 
which included built-in features of 
many descriptions; moldings and 
hardware samples, fire - place 








Left—Office building and yard “front” of the Southern Wyoming Lumber Co., Laramie, Wyo. 


brought us numerous inquiries, all 
of which we followed up. When 
a customer was convinced that his 
home modernization plan could be 
carried out without much cash out- 
lay, we could get him into our 
office to talk business. There we 
would go over plans for remodel- 
ing his home, and let him select, in 





our studio, just the type of built-in 
conveniences he most desired. 

“We have made arrangements 
with electrical, painting and other 
contractors, and when the customer 
decides as to what remodeling he 
wants done, these contractors are 
called to give an estimate on the 
work. Then, if financing is 
wanted, we arrange for that.” 

According to Mr. Wolfe, within 
thirty days after the first home 
modernization advertisement was 
run in the Laramie newspaper, 
contractors were at work on some 
homes in the city. He declared 
also that having the display room 
or “studio” has opened their eyes 
to the possibilities of such a plan. 

“It is our plan to enlarge our 
studio as soon as convenient,” he 
said. “This plan apparently is 
meeting with success throughout 
the country, but we had our doubts 
as to its possibilities here in Lara- 
mie. This trial has convinced us 
that it is a paying proposition. It 
has sold a good deal of material 
for us, and has paid for itself sev- 
eral times over.” 

A peculiar condition as regards 
the lumber business exists in Lara- 
mie at this time. A reduction in 
prices by competitive companies, 
and a “cash and carry” plan of sell- 
ing lumber lower by eliminating 
hauling and delivery charges, have 
had a tendency to curtail business, 
according to Mr. Wolfe. 

“We have found that cutting 
lumber prices does not necessarily 
result in increased business,” he 
said. “On the contrary, in this in- 
stance it has led many to postpone 
remodeling and building in ex- 
pectation of still further reductions, 

“However, with our home mod- 
ernization plan, we have been able 
to make satisfactory profits. This 
brings non-competitive business to 
us, and has been a life saver for 
that reason.” 





cleanliness of the yard and orderly arrangement of the stock 


Right—A section of the lumber shed, showing 
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Keeps Touch With Farmers 


IkaGLe, Coto., April 27.—‘“Lumber and other 
building materials can be sold these days,” re 
marked W. M. Dickinson, manager of the Dick 
inson-Allison Lumber & Hardware Co., “pro 
viding right methods are employed. A lumber 
merchant must take advantage of his oppor 
tunities and keep in close touch with his com 
munity.” 

Kagle is a small town, but this lumber yard 
does a good business each year. Mr. Dickinson 
makes it a point to keep informed on all topics 
of interest to the people living in Eagle and 
vicinity. 

When the farmers come into town Mr. Dick 
inson meets them on the street and talks with 
them. In this way he not only cements friend 
ships but he is enabled in a tactful manner to 
find out what they are planning in the way of 
building. He makes suggestions and plants in 
their minds a desire for a new chicken house, or 
for some sort of built-in feature for the house 
to make the work of the women folks easier. He 
notes the interest taken in his suggestions and 
keeps a record of the reactions. He thus is 
enabled to follow up those who seem interested. 

Mr. Dickinson also is in the habit of visiting 
the farmers in their own homes when he drives 
out into the country. These friendly visits 
enable him to see just how the farmers are sit- 
uated and what they need and can afford to do 
in the way of remodeling or building. Naturally, 
also, he discusses the crop situation with them, 


and thus gains first-hand information as to the 
financial standing of his customers and pros- 
pects. 

All lumber and other building materials are 
kept under cover. The sheds that house the 
lumber and other building materials are ar- 
ranged on three sides of the yard. The lumber 
sheds, open on one side, are at the back of the 
yard, while the sheds for finish lumber, flooring, 
cement, plaster, wallboard and the like are on 
the two sides. 

“Il even keep my shingles under cover,” said 
Mr. Dickinson. “A number of people have told 
me‘’that I go to a lot of needless bother in 
this matter, but I feel that shingles should be 
under cover, just as much as any other item of 
stock,” 

The yard is located on a triangular plot of 
land, the office building and salesroom occupying 
that part where the three sides come to a point. 

One point stressed is that the yard must be 
kept just as clean as possible. No rubbish of 
any kind is allowed to accumulate. “It is an 
easy matter to lay down a few boards of lumber, 
a sack of cement or some other item, thinking 
that it can be put away some future time,” 
said Mr. Dickinson, “but that is not the system 
with us. We see that everything is put where 
it belongs ‘right now.’” 

The Allison-Dickinson company does some 
advertising in the local newspaper, but its best 
publicity, according to Mr. Dickinson, comes 
from having an attractive, well arranged yard 
and from making friends with people. 





r 





This Week’s 


Brooder Houses a Good Side- Line 


An American Lumberman representative visiting the yard of the 
Spahn & Rose Lumber Co. at Tama, Iowa, a few months ago, 
noticed the sample brooder house shown in the accompanying illus- 
tration. These houses are bought ready-made, knocked-down. This 
sample, set up in the yard, has attracted a good deal of interest from 





Timely Tip 








farmers and poultry raisers. Last spring the yard staged a special 
Demonstration Day, and a number of brooder and chicken houses 
were sold. C. E. Sackett, the local manager, expressed himself as be- 
ing well satisfied with results from stocking these houses, feelifig 
that they create an additional point of contact with the farmers, and 
help to create good-will for the yard. 











Has Another Good "Reason" 


For several years W. G. Pauley, retail lum-§ 


berman of Hastings, Neb., used a 
card bearing a halftone cut showing his four 


young children, all girls, with the legend be-§ 


Want Your® 


neath: “Four 


Reasons Why I 
Business.” 


Not very long after the publication 


of a story concerning the quartet it was aug- § 











William Pauley, jr., on his tricycle 


mented by the arrival of a baby brother named 
William, jr., so the Hastings lumberman now 
has “five reasons” for hustling for business. 
William, jr., is now a husky youngster who 
gives promise of making a first-class lumber- 
man some day. 





Grasp Sales Opportunity 


Ocpen, Uran, April 27.—Some effective ad- 
vertising was put over recently by the Ogden 
lumber dealers. The Weber County  offi- 
cials had passed a rather rigid milk and dairy 
ordinance, which necessitated additional accom- 
modation, in the way of rooms or buildings, on 
the part of those farmers who keep cows. Ogden 
and Weber County have a weekly newspaper 
which has a large circulation in the country and 
liberal space was taken in this paper to draw 
the attention of all to the new dairy ordinance, 
which was printed in full. There also was pre- 
sented a little health talk on the purpose of the 
ordinance. The lumber business was kept in 
the background, but enough was said to make 
the reader realize that the lumber merchant 
could supply the materials needed to meet the 
requirements of the ordinance. Considerable 
business resulted. 


Elects New Executive—Reports 
a Prosperous Year 


Totepo, Onto, April 27.—At the annual 
meeting of stockholders of the South Side Lum- 
ber & Supply Co., on April 15, John A. Dick- 
inson was re-elected president, John W. Sulli- 
van was elected vice president, and Howard 
R. Rugaber, secretary and treasurer. These 
officials, together with Theresa Dickinson and 
John S. Saalfield, who also is counsel, were 
named directors for the ensuing year. 

President. Dickinson reported that notwith- 
standing the depression, the company had en 
joyed a prosperous year. He said present 
prices of lumber, millwork and building ma- 
terial are the lowest for many years and that 


business F 





ET ee 


— 





May 2, 


it is 1m 
now is 

John 
who ha 
was Vi 
Co., ha’ 
tion for 
ular in 
and the 
being c 
such a 
Sulliva 
work, | 
cialized 

The 


erates | 
Will 


Map 
on Apt 
ing a 
ing fe 
modeli 
of whz 
and et 

This 
ing m 
tractor 
initiate 
lumber 
group 
Ss. P. 
Soth 
of inc 
planne 

A « 
Fitzpe 
gram. 
are C 
es 
Cole, 
Marli 
Suppl 
A. E 
merce 

Thi 
and d 
situat 
mode: 
It is 
will s 


Dez 


Tu 
Hom 
spons 
Co. \ 
facto’ 
thoro 
of ne 
advet 


hous 
pany 
advet 
ice © 
and | 

In 
featu 
tion 
dem« 
struc 
first 
brou 
quiri 

"7 
us, € 
at tk 
they 
3 
“Se 
stop 
dem: 
com 
eithe 
ing 











on 


il lum- 4 
usiness § 


is four § 


nd be- 


Your & 


lication 


iS aug- & 





| 
| 


J 


named 
in now 
isiness. 
r who 
umber- 


ty 

ive ad- 
Ogden 
r offi- 
| dairy 
accom- 
1gs, on 


Ogden : 


spaper 
ry and 
» draw 
inance, 
aS pre- 
of the 
cept in 
, make 
‘rchant 


et the F 


lerable 


orts 


annual 
Lum- 
Dick- 
Sulli- 
oward 
These 
m and 
were 


twith- 
ad en 
resent 
y ma- 
d that 





war 





May 2, 1931 


it is impossible to over-emphasize the fact that 
now is a favorable time to build. 

John W. Sullivan, the new vice president, 
who has just recently joined the organization, 
was vice president of the Campbell Lumber 
Co., having been connected with that organiza- 
tion for 21 years. He is well known and pop- 
ular in lumber circles and in the building trade, 
and the South Side Lumber & Supply Co. is 
being congratulated on securing the services of 
such a popular and experienced executive. Mr. 
Sullivan will have charge of all special mill- 
work, in which particular branch he has spe- 
cialized. 

The South Side Lumber & Supply Co. op- 
erates three yards in Toledo. 


Will Modernize an Old House 
as Object Lesson 


Mapison, Wis., April 27.—At a meeting held 
on April 21, plans were set on foot for launch- 
ing a home modernizing program, an interest- 
ing feature of which is to be the actual re- 
modeling of an old house as a demonstration 
of what can be done to improve the appearance 
and enhance the value of old homes. 

This meeting, which was attended by build- 
ing material merchants, real estate men, con- 
tractors and bankers, to the number of 24, was 
initiated by J. J. Fitzpatrick, well-known local 
lumberman and key-man of Hoo-Hoo. The 
group was addressed by J. A. Edgecumbe, of 
St. Paul, and G. H. Hamrick, of Milwaukee. 
Both speakers told of the advantages in the way 
of increased business to be derived from a well 
planned modernizing campaign. 

A committee was appointed, headed by Mr. 
Fitzpatrick, to promote the modernizing pro- 
gram. The other members of the committee 
are C. W. Davis, C. W. Davis Lumber Co.; 
R. J. Connor, C. C. Collins & Son; H. M. 
Cole, Gateway Lumber Co.; Glenn W. Ward, 
Marling Lumber Co.; J. R. Boutel, Reserve 
Supply Co.; N. T. Gill, Madison Trust Co.; 
A. E. Gillette, Madison Association of Com- 
merce, 

This committee held a meeting on April 23 
and decided, as a first step, to find an old house, 
situated in a good location and suitable for 
modernizing, and to nut it through that process. 
It is expected that one of the local newspapers 
will sponsor this modernizing demonstration. 


Dealer's Home Building Exposi- 
tion Is Success 


Tutsa, OKLA., April 27.—The sixth annual 
Home Building and Furnishing Exposition 
sponsored by the Dickason-Goodman Lumber 
Co. was held April 11 to 18, and drew a satis- 
factory attendance of visitors. The event was 
thoroughly advertised beforehand, both by use 
of newspaper display space and by direct mail 
advertising. 

A model subdivision, showing miniature 
houses, streets etc. was displayed in the com- 
pany’s front corner window, together with 
advertising telling of the free architectural serv- 
ice offered, remodeling and repairing, financing 
and home furnishing, all on monthly payments. 

In two other show windows ten important 
features of construction, from a good founda- 
tion to a premium grade shingle roof, were 
demonstrated by means of a miniature model 
structure. The company also exhibited, for the 
first time, 4-Square packaged lumber, which 
brought forth a number of comments and in- 
quiries, 

“We believe that by getting people to visit 
us, even though they may not be in the market 
at the present time, they will remember us when 
they need merchandise in our line,” commented 
1. King Dickason, assistant general manager. 
‘Some of the people,” he continued, “who 
Stopped to examine our exhibits will be led to 
demand good grades when they build, and will 
come to a reliable concern when contemplating 
either building a home, remodeling or furnish- 
ing it. 
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Unique Display Visualizes Lower 
Cost of Lumber 


Acting on the principle that “seeing is be- 
lieving” the Hawkeye Lumber & Coal Co., 
Cedar Rapids, Iowa, recently staged a win- 
dow display which drives home in an inescap- 
able manner the fact that lumber is now at 
the low point, and the corollary that now is 
the logical time to build, remodel and repair. 

This unique display consisted of a_ truck- 
load of lumber, stacked in the company’s dis- 
play window space. The lumber shown was 
simply an ordinary load such as might be 
sent out to a remodeling job, consisting of 
dimension, shiplap, oak flooring, finish, fencing, 
window frame, screen and window etc. The 
photograph here reproduced shows only part 
of the display, as the window space is 24 feet 
long, consisting of three sections with two 
posts dividing them, and the load of lumber 
occupied so much of the space that it was im- 
possible to get it all into the picture, which was 
taken at night. 

The letters forming the legend were sawed 
out of California white pine dimension, and 
painted red, yellow, blue and black for em- 
phasis. This legend states that: “This Load 
Cost in 1929, $110—1931, $83—Reduction of 
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Many people are building their own houses, 
so to say. They buy kitchen units through 
the Bright-Brooks Lumber Co. and paint them 
any color they desire. Those fine little de- 
tails of home that need a craftsman’s skill 
are ready made. You can telephone the 
sgright-Brooks Lumber Co. measurements for 
shelves ete., and watch your home grow like 
a mushroom. 

Then give your kitchen parties! 


To Hold "Better Homes" Show 


Peoria, Itt., April 27.—The Allen Lumber 
Co. is making big preparations for its Better 
Homes Show, to be held April 29 to May 2 in 
the company’s office and warehouse, located at 
1827 South Washington street. The exhibits 
are to be open from 2 to 10 p. m. of each day. 

Co-operating with the Allen company are 
thirty firms, including manufacturers of build- 
ing materials and specialties and dealers in 
home appliances and equipment. About 10,000 
square feet of floor space will be given over 
to the fifty or more exhibits, constituting an 
educational display of modern building mate- 
rials and specialties that will be of interest to 
all home owners, and especially to prospective 
builders of homes. 

Special arrangements have been made for 











Load of lumber, with descriptive legend, displayed in window of Hawkeye Lumber & Coal Co. 


25 percent—Time to Remodel, Repair, Build.” 

This striking visualization of the reduction 
in lumber prices during the last two years 
has aroused a good deal of comment, and it 
is believed that house owners contemplating, 
or needing, remodeling or repair work may be 
thereby impelled to cease procrastination and 
take advantage of the present favorable price 
showing. 


Dealer Says Modern Kitchen 
Ideal for Parties 


SAVANNAH, Ga., April 27—The Bright- 
Brooks Lumber Co., progressive dealer of this 
city, has been quite successful in putting over 
the sale of kitchen units. In this connection 
the manager recently said: “Human interest ad- 
vertising goes a long way toward securing or- 
ders. Get the people to thinking of the con- 
venience and fun of a pleasant kitchen, and it 
won't be long until they are asking prices and 
coming in to see your stock.” Carrying out 
this idea, one of this company’s recent ads, un- 
der the heading “Give Kitchen Parties,” said: 

Work was once so plebian. Women wore 
big checked house aprons that were snatched 
off whenever the door bell rang. Most kitch- 
ens were dark and unattractive. 

Nowadays people work joyously. The house 
aprons have become bits of bright cretonne. 
The kitchens are light and airy. Parties are 
given in the kitchen, Some hostesses invite 
you to the kitchen to help crack the ice— 
and you never get any farther. 


ample parking space under police protection, 
and a large attendance of interested visitors is 
expected. 





Home Show Uncovers Many 
Prospects for Dealers 


INDIANAPOLIS, INp., April 27.—Results from 
the recent Home Complete show were fair, 
according to three local lumbermen who had 
exhibits at the show. The three exhibits fea- 
tured mostly cabinet work suitable for the home, 
but other built-in features and materials were 
shown. 

According to C. E, Wagner, manager of the 
Burnet-Binford Lumber Co., several direct cab- 
inet sales were made. The company featured a 
kitchen cabinet, complete in every detail. There 
were many prospects, according to Mr. Wagner, 
and the outlook for future business from this 
source is fair. 

Robert S. Foster, head of the R. S. Foster 
Lumber Co., featured kitchen cabinets, but also 
had considerable other millwork designed for 
modernizing the home. The company, in addi- 
tion to direct sales, had more than 200 live 
prospects registered, and now is busy develop- 
ing these. 

The exhibit of the Capitol Lumber Co. con- 
tained cabinets and other built-in features, also 
a variety of building materials, flooring and 
other merchandise. According to L. C. Huey, 


head of the company, the benefits gained by the 
show can not be accurately determined until the 
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list of prospects has been worked. He com- 
mented on the fact that this year there was such 
a large proportion of out-of-town visitors. “For 
the most part,” he said, “these out-of-town 
visitors do the local exhibitors little good. 
Direct buying at the show this year was re- 
stricted somewhat, but there were a lot of shop- 
pers and lookers. Price was the big item, 
apparently.” 





Penn Retailers In Enjoyable 
Meeting 


Lewiston, Pa., April 27—A most enjoyable 
meeting of the retail lumber and building ma- 
terial dealers of Miflin and Juniata counties was 
held on Thursday evening, April 23, at a lodge 
owned by H. E. Knepp, situated in the moun- 
tains about nine miles north of Lewistown. 
Dealers represented at this meeting were: H. E. 
Knepp, M. W. Brant, The Hoffman Co., The 
Franciscus Co. and H. B. Montgomery Estate 
of Lewistown; North & Son, Miflintown, and 
J. M. Yeager, of Yeagertown. 

In addition to these local dealers, President 
H. B. Daugherty and Secretary R. F. McCrea, 
of the Retail Lumber Dealers’ Association of 
Western Pennsylvania, were present. 

The principal address was made by President 
Daugherty, whose subject was “The Business 
Outlook.” Mr. Daugherty was far from being 
pessimistic over the outlook for business al- 
though the improvement may be a little bit slow 
in materializing. At the close of Mr. Daugh- 
erty’s address, there was a general discussion 
participated in by all present. 

A fine spirit of co-operation prevailed 
throughout the meeting, and the occasion was 
one that will long be pleasantly remembered by 
everyone in attendance. 





. > _ >. . 

Missouri Dealers Join in Build- 
. . 
ing Campaign 

Cape GrRARDEAU, Mo., April 27.—In_ this 
city of 17,000 population approximately 40 
buildings have been erected or are under con- 
struction and numerous residences and business 
houses are being remodeled. The gain in con- 
struction over the corresponding period for 
1930 is about 75 percent. Much of this activ- 
ity is due to a combined effort through proper 
advertising and publicity by the Southeast Mis- 
sourian, daily newspaper, and the city’s three 
retail lumber dealers—the Southeast Missouri 
Lumber Co., the Riverside Lumber Co., and 
the E. C. Robinson Lumber Co. Building and 
loan companies and banks have joined this 
promotion of construction by advising that 
money put into a dwelling or business building 
is money saved and money wisely invested. 

The campaign stressed three points: First, 
endeavoring to interest people in the idea of 
home and the independence and permanency of 
the home owner; second, the present cheapness 
of materials and labor insuring good value for 
money invested, and third, to aid the unemploy- 
ment situation. 


Termites Moving North 


In his current weekly letter to Bruce dealers, 
E. L. Fellman, manager better merchandising, 
E. L. Bruce Co., Memphis, Tenn., says that 
during the last six months its Terminix appli- 
cation companies have been operating as far 
north as Indianapolis and Louisville, but “now 
we are hearing directly from inquirers who are 
troubled with termites up in Kalamazoo, De- 
troit, Grand Rapids, Toledo and many other 
northern points.” This presents an opportunity 
to suggest that dealers should take on this line 
also and get into this profitable business. Mr. 
Fellman says: “It’s growing faster than any- 
thing we have seen before.” Terminix is one 
of the products of the Bruce Chemical Indus- 
tries. 

Mr. Fellman, in this letter, also calls atten- 
tion to reductions of from 1% to 2 cents per 
square foot in the price of Bruce plank floor- 
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ing, which should be of help to the dealers in 
getting some mighty attractive business. These 
weekly letters are sources of inspiration and 
real help to Bruce dealers in every section of 
the country. 





Yard Managers Confer on 
Business Policies 


The annual conference of the Fuller Good- 
man Co. retail yard managers was a “double- 
header,” the northern group, representing yards 
from Iron Mountain, Mich., to Waupaca and 
Wrightstown, Wis., meeting in Green Bay on 
April 1, while the representatives of the south- 
ern yards, from Oshkosh to Brown Deer and 
extending west to Mauston, met at Waupun on 
April 11. 

No formal program was presented, the main 
purpose of the meeting being to consider the 
proposition of adjusting all basic policies to the 
present conservative business situation. By hav- 
ing the two smaller meetings, rather than one 
large one, adequate opportunity for discussion 
was accorded every one present. 

The prevailing sentiment was distinctly one 
of optimism. Though more carefully consid- 














The Thompson Lumber Co., Champaign, IIL., 

displays a Long-Bell lawn chair in front of its 

office, which is situated on the main street of 

the city. This display has resulted in drawing 

considerable attention to the yard, and also has 

developed satisfactory sales of chairs of this 
type 





ered, and sometimes restricted, credit seemed 
to be the proper course of action, the yard 
managers expressed their conviction that this 
was in keeping with the personal views of their 
customers, who are buying more carefully than 
usual. 

With the customer carefully appraising all 
his purchases, it was felt that the basic need 
for home repair and upkeep would receive 
greater emphasis and attract a larger percent- 
age of the customer’s dollar than heretofore. It 
was brought out also, that prices had been ma- 
terially reduced on practically all items carried 
in the yards, and that present values in build- 
ing material prices should be emphasized. To 
maintain these lower prices, in the face of un- 
certain market levels and somewhat curtailed 
sales demands increasing intelligence and effi- 
ciency in management, more active turn-over 
of stocks through pooled cars, elimination of 
inactive items and a lessened credit burden— 
these were some of the points brought out in 
the discussion. 
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Both meetings were in charge of L. H. Ross, 
general manager of the Fuller Goodman Co. At 
the Waupun meeting R. B. Goodman, of Mari- 
nette, secretary-treasurer of the’ company, out- 
lined the firm’s policy, while at Green Bay 
President C. A. Goodman performed that func- 
tion. 

A feature of the Green Bay meeting was an 
interesting talk by James F. Goodman, of the 
Dickason-Goodman Lumber Co., Tulsa, Okla. 
It was interesting to those present to observe 
how closely the viewpoints of Oklahoma and 
Wisconsin accorded, for—without knowing it— 
Mr. Goodman’s remarks actually summarized 
the discussions of the early afternoon and morn- 
ing (at which he was not present) thus giving 
a sort of outside check on the entire pro- 
ceedings. 





Checks "Boom" for Mayor 


Syracuse, N. Y., April 27.—John E. Chap- 
man, treasurer of the Chapman Lumber Co., 
this city, has sidetracked a movement in his 
behalf for nomination for mayor on the demo- 
cratic ticket next fall, by announcing that he is 
not a candidate and would not accept the nom- 
ination. Mr. and Mrs. Chapman recently were 
overnight guests of Gov. and Mrs. Franklin D. 
Roosevelt at the executive mansion in Albany, 
which gave rise to a report that the governor 
was seeking to persuade Mr. Chapman to make 
the mayoralty campaign. 





Location a Yard Is Changed 


New Orveans, La., April 27—Removal of 
the lumber plant of the Hortman-Salmen Co., 
retail lumber dealer and millwork manufac- 
turer, will be effected May 2, from the present 
retail sales location at 3901 Carrollton avenue 
near New Basin, to Toulouse and North Dupre 
streets. The new location will also house the 
National Sash & Door Co., an associated firm 
turning out millwork for the building supply 
concern. The Toulouse street location covers 
four squares, having been occupied in the past 
by the Sash and door factory. The Hortman- 
Salmen Co. carries a complete range of build- 
ing materials, and also stocks home heating 
equipment and ranges, and plumbing fixtures 
and fittings. 





"Build Now for Less'’ Campaign 


SPOKANE, WasH., April 25.—Frank C. Ken- 
dall, general manager of the Potlatch Lumber 
Co., here, reports that the effects of the “Build 
Now for Less” campaign being conducted by 
Spokane lumbermen, are shown in reports made 
by Potlatch dealers in the Inland Empire. 

Manager S. T. Espeland, of Moscow; Clem 
Bruner, in Rockford; P. W. Busch, at Union- 
town all report good business. B. E. Houghton, 
of Soap Lake, and C. W. Johnson, of Oppor- 
tunity, are very optimistic over building plans 
in their cities. The Potlatch company has 
adopted the Lumberman’s Finance Corporation 
plan. 





Forest Fire Danger Is Relieved 


SEATTLE, Wasu., April 25.—Western Wash- 
ington was troubled with a dangerous forest 
fire situation last week. Starting last Saturday, 
an east wind sprang up and quickly dried out 
the surface slash and forest debris. The hu- 
midity reached the lowest point ever recorded 
early Thursday morning, or 16, at 5 a. m. 
From Saturday to Friday, between fifty and 
sixty fires were reported to the Washington 
Forest Fire Association. Five of these did 
some damage. Several hundred acres of second- 
growth was burned over, and the White River 
Lumber Co. lost two and a half bridges. The 
East wind was exceptionally steady and some- 
times reached a velocity of forty miles an hour. 
Yesterday the humidity jumped to 38, so the 
greatest danger is over. Several men were 
killed by falling trees during the height of the 
windstorm. 
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eeping Wood's Merits to the Fore 


Winning Plan of Farm Home Receives High Praise—Rural Clubs Study Re- 
modeling and Modernization — Film Story Made Effective for Promotion 


Ideal’ Farm Home Has Many 
Admirable Points 


WasuHincton, D. C., April 27.—An “Ideal” 
Farm Plan is the caption over Lumber Facts 
No. 26, an 8-page folder issued by the National 
Lumber Manufacturers’ Association for dis- 
tribution by retail lumber dealers and others. 
For this a heavy demand has developed. 

The winning design was chosen from 7,000 
submitted by as many farmers in the Ideal 
Farm Home Contest staged by the American 
Farm Bureau Federation in co-operation with 
the N. L. M. A. The board of architects and 
agricultural engineers which passed upon the 
entries were unanimous in their decision. The 
winning design was submitted by Charles L. 
Bisbee, jr. 

The double page in the center of the folder is 
devoted to a sketch of the Ideal Farm Home in 
sturdy Dutch Colonial style, with the two floor 
plans reproduced below it, and at the bottom 
the house and barns of the Ideal Farm Home, 
with attractive fences, trees and shrubbery. 
The floor plans appear also on the front cover. 

It is pointed out that possibly the most meri- 
torious point of the Bisbee house plan is ex- 
pressed in the statement of one of the judges— 
“The solution of the old problem of how to 
keep the outdoor work, necessary to farm life, 
from interfering with domestic cleanliness, 
serenity and order of the home is admirable.” 

As the hired help or members of the family 
return from outdoor work, they have immediate 
access to a lavatory where they can clean up 
without invading the immaculate kitchen or 
trudging, heavy-footed, through the halls and 
living room. Other high points of the winning 
design are emphasized in the folder. 


x= * * 


Study Farm Home Remodeling and 
Improvement 


WasuHincton, D. C., April 27.—Sixteen 
thousand clubs of farmers and farm ladies have 
begun a system of club studies of home remodel- 
ing and improvement needs that can be profit- 
ably undertaken this year. 

More than 320,000 individuals in 1200 coun- 
ties throughout the country are enlisted in this 
movement, which is one of the principal devel- 
opments of the united efforts of the American 
Farm Bureau Federation, the National Lumber 
Manufacturers’ Association trade promotion and 
other similar groups. Its purpose is to bring 
consideration of facts and knowledge of how 
to go about making repairs to the great farm 
population, where repair work has been noto- 
riously lacking over a period of years. 

Many of the study groups will work on the 
topical consideration plan, taking up from meet- 
ing to meeting such subjects as new porch con- 
struction, attic finishing, room partitioning, in- 
Stallation of conveniences, building of vegetable 
bins, placement of garden furniture, and how 
most economically to undertake such work. 

Other groups will work on the completed 
project plan, taking up the farm structures as 
a whole, discussing the relation of one building 
to another and considering incidentally detailed 
improvements needed in each structure. 

A third method will be to take up and dis- 
cuss at meetings the practical problems facing 
individual club members. 

_ A very encouraging result of this club work, 
Irom the point of view of the lumber dealer 
has already developed. Many of the members 
of these study clubs have been writing in for 
assistance and advice. Hundreds of letters are 


being received telling the particular improve- 
ments the writers would like to make and re- 
questing information as to the best method to 
be followed in undertaking the work. 

When these letters arrive at the headquarters. 
of the National Lumber Manufacturers’ Asso- 
ciation they are distributed promptly to the 
secretaries of the various retail lumber- dealers’ 
associations, by whom they are in turn for- 
warded to dealers in the territory in which 
the prospect resides. Thus the local dealer is 
given direct sales leads from live prospects who 
are actually planning to have some work done. 

Thousands of additional study clubs will be 
started before summer. Literature on the use 





President Hoover Believes 
in Better Homes 


That President Herbert Hoover 
is tremendously interested in every 
movement that has for its object 
the making of better homes 
throughout the country is indi- 
cated in the strong statement is- 
sued by him in connection with 
the observance of Better Homes 
Week. In this statement, the Presi- 
dent said: 


I cordially commend to all the people 
the observance of Better Homes Week 
beginning April 26. The better homes 
movement has for several years played a 
highly important part in encouraging a 
more beautiful home architecture, im- 
proved decoration of house interiors, 
more practical kitchen arrangement, bet- 
ter planning of gardens and in every way 
an enhancement of the comfort and at- 
tractiveness of home life. 

Everything that can be done to en 
courage home ownership and to make 
home life pleasanter is a distinct con- 
tribution not only to social well-being 
but to the highest spiritual values of life. 
The better homes movement has done 
distinguished service in this field and 
deserves the warmest support of all our 
people. 





of lumber is being furnished these clubs and to 
individual members. 

While repair work is going on more or less 
all the time on the farm, farmers generally real- 
ize that it has not as a rule kept pace with 
depreciation and are anxious after the long 
delay to get their places into proper shape. 

It is said to be an indifferent salesman who 
can not step into rural territory at this time 
and earn a nice commission or profit on sales 
to individual farmers who realize their need 
and are only awaiting for some one to urge 
them to modernize or repair. 

In the light of this situation very profitable 
results to both farmers and the lumber industry 
are expected to result from the present efforts 
to bring about what might be termed “repair 
consciousness” or “modernizing consciousness” 
in rural sections. 


Spreading the Gospel of ''The 
Transformation" 


WasHINGTON, D. C., April 27.—One of the 
minor pictorial publicity stunts undertaken in 
recent months by the National Lumber Manu- 
facturers’ Association in the interest of trade 
promotion is an arrangement through the 
Visugraphic Company, of New York and Bos- 
ton, to give classical application to the motion 
picture “The Transformation.” 

The company puts on “The Transformation” 
and two other industrial pictures in a program 
offered to non-theatrical audiences, such as 
women’s clubs, business groups — Rotarians, 
Lions, Moose—and the other chivalric and zoo- 
logical orders. The audiences are not large, 
averaging about 200, giving a kind of friendly 
atmosphere to the showing. 

A local lumberman is a sort of patron at 
each showing. He sends out invitations to his 
own patrons and friends, urging attendance. 
He likewise brings with him to the place where 
the picture is shown a liberal quantity and as- 
sortment of N. L. M. A. publications. 

A special trailer has been attached to the 
original film which couples up the story with 
the actual situation of the spectator. 

Reports from persons who have attended 
these meetings indicate they have had a very 
substantial practical effect. It is possible that 
if funds permit in the future this plan of prac- 
tical visualization contacts may be greatly 
widened. 

The display of this film by the Visugraphic 
Company may be termed personally conducted, 
the company having a representative present at 
every meeting to superintend the showings, 
answer questions and generally assist in realiz- 
ing the objects of the pictures. 
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Want Local Architects Employed 


SPOKANE, WasuH., April 25.—The Hoo-Hoo 
club of this city, ever alert to the interests of 
lumber of the Inland Empire, has addressed a 
letter to the supervising architect of the Treas- 
ury urging the employment of one or more 
local architects in connection with the design 
and construction of new Federal buildings in 
this region. The club is primarily interested 
in protecting and promoting home products and 
in having local materials used as far as possible. 

On behalf of the educational committee of 
the club, Chairman R. L. Bayne wrote: 


We hold no brief for any single architect 
in this section. There are several fn Spokane 
and in our surrounding cities, in the district 
where these new buildings are being built, 
who have demonstrated over a period of years 
their ability to design and supervise buildings 
best suited to this particular locality. 

These architects are familiar with our local 
materials, not only our local woods, but other 
building materials as well. They know where 
wood will give the best service under local 
conditions, where it should not be used, what 
particular species should be used and what 
particular grade. They are also familiar. with 
the merits and demerits of other materials. 

The Hoo-Hoo Club of Spokane, representing 
approximately 300 timber owners, manufac- 
turers, wholesalers, retailers and lumber re- 
manufacturers, respectfully. requests, there- 
fore, the selection and appointment of one 
or more of these local architects to handle 
the work of these various jobs, particularly 
those of a larger nature. We ask ‘this, realiz- 
ing the additional expense involved, but be- 
lieving the expense will be justified in the 
final results secured. 
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Ships 50 Cars of Redwood as Prosperity Special} 


San Francisco, CAtir., April 
25.—The outstanding event in lum- 
ber circles during the last week 
was the shipment of a solid train 
of 50 cars of redwood lumber, dis- 
patched from the Fort Bragg plant 
of the Union Lumber Co. on Mon- 
day, April 20. The shipment of 
this half mile long train of 50 cars 
laden with redwood lumber was 
made the occasion of a celebration 
of returning prosperity and the 
sending to a watery grave of “Old 


Man Depression.” This “funeral 
train,’ unlike other trains bearing 
the dead, was a harbineer of good 
times, and while bearing the re- 
mains of “Old Man Depression” 
was designated by signs on the 
locomotive and banners on the 


train “Prosverity Special.” 

All of the 50 cars of lumber 
represented orders placed by retail 
dealers in the various communities 
of Mendocino, Sonoma, Napa and 
Marin counties, orders made neces- 
sary to replenish stocks that have 
been depleted by the marked re- 


vival of the building industry in 
those counties. 
Officials of the Union Lumber 


Co. started the prosperity special 
from Fort Bragg over the line of 
the California Western Railroad, 
and at Willits it was taken over 
by the Northwestern Pacific Rail- 
road. 

The 50 cars making up this un- 
usual train carried approximately 
1,100,000 feet of milled lumber and 
six locomotives were pressed into 





service to move 
final destination. 


Mornted in the center of the 
train was the corpse of “Old Man 


the train to its 














California lassies bedeck “Prosperity Special” locomotive during 
one of its stops en route 


Depression,” securely nailed down® 


in a redwood coffin. When the 


train completed its run at the Bay 


terminal of the Northwestern Pa-f 


cific Railroad in Sausalito, the cof- 
fin was unceremoniously dumped 
into the chilly waters of San Fran- 
cisco Bay. 

At 


each stopping place where 


cars were dropped off for unload-§ 


ing in the yards, elaborate cere- 
monies were conducted under the 
auspices of local chambers of com- 
merce and service clubs. Mr, 


Prosperity hopped off the train at r 
each stop and was welcomed with 


bands and crowds of citizens who 
were on hand to extend a greeting 
to Mr. Prosperity, 
train, and speed the “corpse” to 
its final resting place. 

Officials of the Northwestern 
Pacific Railroad who handled this 
train said this was the largest unit 
shipment of redwood lumber in the 
history of the industry. 

Newspapers throughout Califor- 
nia have featured the prosperity 
special and complimented _ the 


Union Lumber Co. upon its enter- | 


prise in developing these orders and 
making this unusual shipment of 
redwood. Commendatory articles 
were carried in newspapers, while 


the story of the return of pros-§ 


perity to the redwood empire was 


welcome the § 


a 
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a aa 


flashed over the wires by the Asso- 
ciated Press, United Press and 
other worldwide news gathering | 


agencies. 








“Mr. Prosperity” was given a vociferous welcome at every town 
where stops were made by the “Prosperity Special” 








“Old Man Depression,” in his redwood coffin, being borne 
watery grave in San Francisco Bay 
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iE UNION LUMBER CO., FORT BRAGG, CALIF., ON A “PROSPERITY SPECIAL” TRAIN OF 50 CARS 








Manual on "Care and Repair of 
the House" 


Wasuineton, D. C., April 27.—The burcau 
of standards, Department of Commerce, has pre- 
pared a manual of instruction and information 
for the great army of American home owners 
who undertake to keep their houses in order. 
The new manual appears under the caption 
“The Care and Repair of the House” and is 
principally the work of V. B. Phelan, of the 
division of building and housing. Mr. Phelan 


| is an engineer svecializing in dwelling construc- 


tion. Collaborating with him in preparing the 
pamphlet were a large group of specialists, pub- 


| lic and private. 
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In a foreword Secretary of Commerce La- 


This book endeavors to bring together 
handy form explicit directions for 
with problems such as doors that stick or 
jam, leaking faucets, pointing the walls or 
trim, re-roofing and scores of other repairs 
and improvements about which inquiries have 
come to the department. 

The attractiveness of a home and the sat- 
isfaction and pride that the members of the 
family derive from it depend in no small 
degree on the way they maintain the house 
and its equipment. Furthermore, care and 
repair of the house represents an item in 
every home owner’s budget that can not be 
overlooked. The family that makes repairs 
as they are needed and that goes ahead with 
minor alterations from time to time is better 
served by its home and is on a sounder finan- 
cial footing than the family which allows 
such items to accumulate. Failure to make 
repairs promptly may lead to deterioration 
in important parts of the structure and 
finally entail larger expense. 

Nationally, the physical upkeep of dwell- 
ings costs the American people hundreds of 
millions of dollars each year, an amount 
comparable to the volume of many great in- 
dustries. Substantial economies appear pos- 
sible through greater care by the consumers 
in using their time, energy and financial re- 
sources, 

The pamphlet starts off with directions as tc 
how to inspect a house, what to look for in the 
way of approaching deterioration, and what 
tests to apply to all its fittings and fixtures to 
determine their serviceability. The reader is 
taken from garret to cellar in this survey of 
the house. Necessary tools and equipment for 
the use of the amateur repairman are listed. 

Charts and plans illustrating the best meth- 
ods of coping with each type of house trouble 
are generously used. 

A separate chapter on electricity explains 
some of the mysteries of that fundamental ac- 
cessory of the modern home. Plumbing and 
water supply also are treated in a separate 
chapter. Another section is designed to serve 
as a full guide to the care and function of 
household heating systems. How insulation 
may increase the efficiency of heating units is 
stressed. 

In approaching the subject of the care of the 
external structure of the house, the authors 
have dealt with the rudiments of this phase to 
a degree intended to enable the householder to 
keep his shelter whole. Hints as to masonry, 
carpentry and plastering are many, and the 
home owner likewise is given kinks in glazing 
and key-smithing that may enable him to over- 
come refractory window panes and door locks. 

In addition to suggestions concerning repairs, 


in 
dealing 


some of the most valuable material in the pub- 
lication relates to the possibility of increasing 
the comfort of the house after construction by 
additions of material and supplemental installa- 
tions. For example, the reader is instructed 
how to insulate the entire structure against heat 
and cold and how to deal with basement damp- 
ness. Directions are given for care of storm 
windows, storm doors and stoves during summer. 

A nominal charge of 20 cents a copy is made 
for this valuable pamphlet by the Superintend- 
ent of Documents. Washington, D. C., to cover 
actual printing costs. 

It constitutes the latest addition to a series of 
pamphlets issued by the department for the use 
of persons who buy or build homes. Earlier 
publications include—‘How to Own Your 
Home,” “Present Home Financing Methods,” 
and “Recommended Minimum Requirements for 
Small Dwelling Construction.” 





with Experiment Station 


PorTLAND, Ore., April 25.—The section of 
forest products, which for many years has been 
a part of the regional forester’s office in Port- 
land, has just been merged with the Pacific 
Northwest Forest Experiment Station, in the 
Lewis Building here, according to announce- 
ment of Regional Forester C. J. Buck. W. H. 
Gibbons, formerly in charge of this section, has 
been promoted to a position in the branch of 
research in Washington, D. C. His successor 
as chief of products has not yet been selected. 

The section of forest products is a research 
unit of the Forest Service whose field is the 
study of the physical properties of forest prod- 
ucts, their manufacture and utilization. The 
purpose of its studies is primarily to promote 
fuller and better conversion and use of forest 
products, for the benefit both of the lumber in- 
dustry and the consuming public. 





Gets Contract for 1,000 Postal 
Truck Bodies 


CINCINNATI, OHIo, April 28.—One of the 
largest woodworking contracts to be closed here 
for some time was made today by the General 
Woodwork Corporation of this city, with Wal- 
ter F. Brown, postmaster general at Washing- 
ton, D. C. It was awarded on a bid of $130,300 
made with the postmaster general’s department 
for 1,000 postal truck bodies. B. W. Remke, 
president of the General Woodwork Corpora- 
tion, said today that the order would require 
seven months to complete. Work will start im- 


mediately, he said, and a large force of men . 


is to be employed. Substantial quantities of 
oak, ash and maple will probably be used in 
filling the contracts. 





A New Connecticut Concern 


Hartrorp, Conn., April 27.—The most recent 
addition to the lumber fraternity here is the 
Hyde-Jordan Lumber Co. (Inc.), which has 
opened its main office at 650 Main Street, in 
this city. This company was organized by 
Donald B. Hyde, of West Newton, Mass., and 
Charles B. Jordan, of Hartford, who formerly 
were with the Nicola, Stone & Myers Co. 


Changes Name for More Defi- 
nite Indication of Business 


ToLepo, Ou1o, April 27.—After successfully 
conducting a lumber and woodworking business 
for 61 years, announcement has been made by 
the Western Manufacturing Co., of this city, 
that it has changed its name to Western Wood- 
work & Lumber Co. Officials of the company 
say that this change in name has been made in 
order that the name of the company may more 
definitely represent and indicate the complete 
line of business covered by its operations. The 
change is one in name only and does not in 
any way affect the policies, management or 
operation of the company. 

As stated, the Western Manufacturing Co. 
has been in business 61 years, and during that 
entire time has occupied the same quarters at 
731 Water Street. 

The Western Woodwork & Lumber Co., as 
it will be known in the future, carries a full 
line of finishing lumber, and with a force of 
skilled mechanics is able to produce special 
woodwork of every description. The company 
is a distributer of Morgan stock woodwork and, 
as stated by one of its officials, “With our lum- 
ber warehouse completely stocked with dimen- 
sion, flooring, sheathing, siding etc., we are in 
position to fill orders for all wood products 
needed in either residential or commercial con- 
struction. In addition to the wood products, 
we stock plaster board, Rock lath, fiber board, 
insulation etc.” 





"Achievement Week" to Fea- 


ture Better Homes 


RocuHester, N. Y., April 28.—‘“Achievement 
Week” will be observed here from May 12 to 
15, featuring what some of the local residents 
have done to produce more attractive, better 
managed and more beautiful homes. Under 
direction of the home bureau of the Chamber 
of Commerce, displays, demonstrations and pub- 
lic addresses will be on the program and it is 
estimated that more than 6,000 persons will 
view the displays, which will be given at the 
home bureau headquarters, in the Chamber of 
Commerce Building. 

William B. Boothby, general manager of the 
Rochester Exposition and member of the home 
bureau executive committee, said regarding the 
event: 

America has justly been called a home-lov- 
ing nation. The home, like the church and 
school, has been recognized as one of the most 
fundamental of our human institutions. Like 
the church and the school, the home is affected 
by changing conditions. To insure the most 
wholesome development of the home, organized 
educationed work is necessary. Better Homes 
in America was established to undertake this 
educational activty. Rochester, being natur- 
ally a home-loving and home-owning city, has 
decided to follow a course somewhat different 
from that in other cities, and to feature what 
is being achieved in Rochester through such 
organizations as the home bureau of the Cham- 
ber of Commerce. 





Harvarp Economic Society’s weekly index of 
wholesale commodity prices has dropped to 68.9 
for the week ended April 22, 1931, from 69.8 
for the week ended April 15, 1931. 
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National Production, Shipments and Orders 


_ WASHINGTON, D. C., April 27. 
fifteen weeks ended that date, 


—Following is the National Lumber Manufacturers’ 
covering mills whose statistics for both 1931 and 1930 are available, and percentage comparison with statistics of 


identical mills for the corresponding period of 1930: 


Association report for the week ended 








April 18, and for 


ONE WEEE No. of Percent Percent Percent 
Softwoods: Mills Production of 1930 Shipments of 1930 Orders of 1930 
Southern Pine Association...... tees eeeeeeees 124 39,369,000 69 39,585,000 75 37,716,000 76 
West Coast Lumbermen’s Association........ 195 nae 461,000 66 115,940,000 76 115,179,000 76 
Western Pine Manufacturers’ Association.... 61 31,876,000 64 27,019,000 71 28,085,000 88 
Northern Pine Manufacturers’ Association... 7 5,542,000 93 3,373,000 95 3,834,000 91 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 1 857, 000 65 1,515,000 85 1,159,000 88 
North Carolina Pine Association............. 43 5,099,000 72 5,067,000 84 4,551,000 58 
i EE ccc eecne mid ee aah eb eaten es 449 ne “67 192, 199, 000 75 490,524, 000 : 77 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 181 16,018,000 53 20,010,000 78 17,549,000 71 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 2,834,000 62 2,371,000 [4 2,550,000 119 
IN 8 gn s'g i vt bins kunabewgue 200 18,852,000 54  22.381,000 “498 7 ~ 20,099,000 "5 
ae ana EES a a a oa Soe 630 217,056,000 66 214,880,000 76 210,623,000 77 
PIFPTEEN WEEKES Mills 
Softwoods: Reporting* 
Southern. Pine Association... .ccccccccccccccs 23 534,907,000 66 577,332,000 77 583,149,000 17 
West Coast Lumbermen’s Association........ 195 1,479,436,000 63 1,555, 10,000 72 1,625,065,000 75 
Western Pine Manufacturers’ Association.... 52 324,301,000 63 402,862,000 77 382,082,000 74 
California White & Sugar Pine Mfrs.’ Assn.t.. 25 57,065,000 84 152,218,000 82 149,268,000 72 
Northern Pine Manufacturers’ Association... 7 28,391,000 79 40,246,000 72 $1,264,000 85 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 32 =«C«« 28,009,000 59 18:164,000 69 18,828,000 60 
North Carolina Pine Association............. 45 65,770,000 64 74,737,000 92 61,478,000 75 
Pe vccndcknecaduwedeneeeeauee 479 2,517,879,000 64 2,821,199 000 74 “2. 861,1 34.0 000 TB 
Hardwoods: a a var 
Hardwood Manufacturers’ Institute.......... 73 239,217,000 57 280,717,000 76 287,375,000 79 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 22 9,287,000 56 37,451,000 62 38,972,000 68 
Total hardwoods ............seeee- ee 95 298,504,000 57 318,168,000 “74 326.347, 000 78 
SO crdvccunasd aenwbsedeusedewwes p52 2,816,383,000 63 3,139,367,000 74 3, 187,481,000 75 


*Average weekly number. tTen weeks. 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., April 27.—Following is a statement for five associations of the gross 
stock footage April 18, and the percentage relationship of unfilled orders to stocks: 

Orders of 

No. of Gross Unfilled Stocks— 

Association— Mills Stocks Orders Percent 
DOUEOT Pee BOURGOIN. oc cccceccscceccseccee 121 886,936,000 101,892,000 11 
West Coast Lumbermen’s Association........... 165 1,457,316,000 398,828,000 27 
Western Pine Manufacturers’ Association....... 82 1/213,995,000 113,048,000 9 
Northern Pine Manufacturers’ Association....... 261,283,000 20,578,000 8 
Hardwood Manufacturers’ Institute............. 161 952,446,000 137,608,000 14 





Hemlock and Hardwood 


Osukosu, Wis., April 27—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the week 


ended April 18: Percent 
of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 47 units*. 9,894,000 210,000 100 
Actual production... 4,076,000 87,000 41 
Shipmentst ......... 3,013,000 64,000 30 
Orders received?. = 9! 54,000 63,000 29 
Orders on hand..... 20:3 349,000 ..cco oe 
Hemlock— 
Capacity, 66 units*..13,964,000 210,000 100 
Actual production... 2,439,000 37,000 18 
Shipmentst ......... 1,917,000 29,000 14 
Orders receivedt.... 1,541,000 23,000 11 
Orders on hand..... Dae |. serve ° 


Combined production of hardwoods and hem- 
lock for the week amounted to 65 percent of 
productive capacity. 


*Daily 10-hour productive capacity of 35,000 
feet is considered one unit. The production 
is based on lumber scale. 


tLumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Southern Pine Report 


New Oreans, La., April 27.—For the week 
ended April 18, Saturday, 137 mills of total 
capacity of 14334 units (a unit representing an 
average monthly output of 1,500,000 to 2,000,000 
feet between Nov. 1, 1927, and Oct. 31, 1930), 
report as follows to the Southern Pine Asso- 





ciation : Pct. of output 
3-year <Ac- 
Production— Carst Feet Ave. tual 
Aver. 3 years. ... 59,806,000 Keew 
nn sasieee --- 41,314,000 69.08 rer 
Shipments* 2,013 42,273,000 70.68 102.32 
Orders 
Received* 1,951 40,971,000 68.51 99.17 
On hand end 
WEEE hccosl 5.034 105,714,000 


*Orders were 96.92 percent of shipments. 

tOrders on hand at above 137 mills showed 
a decrease of 1.22 percent, or 1,302,000 feet, 
during the week, 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WASH., April 29.—The 221 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
week ended April 25 reported: 

Production 437. 173,000 
Shipments 119,05 19° 000 
ei,v 


9 1.64% over production 
Orders 12 59,000 


8.86% over production 

A group of 340 mills whose production re- 
ports of 1931 to date are complete, reported as 
follows: 


Average weekly operating capacity. 297,779,000 
Average weekly cut for 16 ea:.* 
PY et tieegatgahint wake Mele we ew a 158,450,000 
SE Ltcbpieinb cee es en nse Oenen 119,384,000 


134,193,000 


A group of 221 mills whose production for 
the week ended April 25 was 117,173,000 feet, 
reported distribution as follows: 


Actual cut week ended . 





Unfilled 
Shipments Orders Orders 
 iPrerr 40,933,000 40,576,000 109,867,000 
Domestic 
cargo 47,301,000 48,500,000 199,758,000 
Export 19,274,000 26, 893; 000 168,728,000 
Local 11,591,000 11,591,000 ein whee 
119,099,000 127,560,000 478,353,000 


A group of 195 mills, whose reports of pro- 
duction, shipments and orders are complete for 
1930 and 1931 to date, reported as follows: 


Week ended Average for 16 weeks 
April 25, 1931 1931 1930 


Production 113,898,000 99,642,000 157,062,000 
Shipments 114,357,000 104,376,000 145,219,000 
Orders ....124,211,000 109,292,000 144,870,000 





The Classified Section gives 
you the largest coverage in 
the lumber field. 





Western Pine Summary 


[Special telegram to AMERICAN LUMBERMAN] 


PortLAND, Ore., April 29.—The Western Pine 
Manufacturers’ Association reports as follows 
on operations during the week ended April 25: 
Total number of mills reporting, 87: 


Actual production for week...... 35,435,000 & 
PE pve cents one ecewerene 30,050,000 
CUNO BOCMIVOR ccccusccencecses 28,438,000 
Report of 62 mills: 

EPOTRLINGE CAPROIY  .ccccccccvers 69,867,000 
Average for 3 previous years.... 49,245,000 & 
Actual production for week..... 33,760,000 & 
Report of 87 mills: 

Average production .....cccecces 11,7 58,000 
ae 112,580,000 
Stock on hand—April 25........ 1,242,798,000 


Identical mills reporting, 62: 
Production— 
Operating 
Average 


capacity 
for 3 


69,867,000 
49,245,000 
Week ended 
April 26, 1930 


previous years.. 
Week ended 
April 25, 1931 


Actual for week.. 33,760,000 51,871,000 
Shipments ........ 28,547,000 36,527,000 & 
Orders received 26,961,000 32,769,000 & 


Identical mills reporting, 85: 
Production— 


Average for 3 previous years... 41,366,000 
W one a Week ended 
eee: 25,1931 April 26, 1930 


Unfilled orders .... 
Gross stocks on 


hand 


112,190, 000 138 “094, 000 


1,225,243,000 1,212,635,000 





Carolina Pine Costs 


NorFo_k, VA., April 27.—The North Carolina 
Pine Association reports in February the total 
cost of rough lumber, exclusive of stumpage, 
was $18.42 for mills doing their own logging, 
the range for these being from $14.98 to $26.13, 
with one firm reporting an extraordinary figure 
of $40.84; $19.93, for mills purchasing logs, and 
that the average for all mills was $18.61—the 
statement being based on 11 reports from 9 
members representing 13 mills. Average cost 
of logs for mills doing their own logging, ex- 
clusive of stumpage, was $6.13, made up of 
$4.53 for logging expense and $1.60 for log 
transportation; total cost of manufacturing for 


these mills was $5.26 made up of $3.14 for saw- 
mill, 59 cents for dry kilns and $1.53 for yard- 
ing and shipping ; total overhead averaged $5.66, 
made up of $1.76 for insurance and taxes, $1.73 
for depreciation, and $2.17 for general overhead, 
and selling expense amounted to $1.37 cents. 
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WestCoastWaterborne 


SEATTLE, WASH., April 25.—The report of 
the Pacific Lumber Inspection Bureau for the 
first quarter of 1931 shows a heavy reduction in 
the cargo movement from the Northwest. Total 
cargo shipments for the quarter were 21.9 per- 
cent less than those of last year, and last year’s 
were 10.3 percent less than the 1929. 

Total domestic shipments were 19.3 percent 
less than the 1930, and the 1930 were 5.1 per- 
cent less than the 1929. California shipments 
were 18.2 percent less than the 1930, and the 
1930 were 14.5 percent less than the 1929. The 
Atlantic coast movement was 17.5 percent less 
than the 1930, but the 1930 had shown a gain 
of 0.4 percent over the 1929. 

Total export shipments were 26.8 percent less 
than the 1930, which in turn were 19.1 percent 
less than the 1929, so that 1931 were less than 
60 percent of 1929. The total movement to 
Japan and China was 14 percent less than in 
1930, and the 1930 movement was 31 percent 
less than the 1929. Japan took 30 percent less 
this year than it did last, and 18 percent less 
last year than it did in 1929. The 1931 move- 
ment to China, however, showed a large gain, 
of 30 percent, but in the first quarter of 1930 
China had taken 37 percent less than in 1929. 
South American trade this year showed a fall- 
ing off of 19 percent compared with last year, 
and last year business was 32 percent less than 
in 1929. Australian takings this year were 72 
percent lower than in 1930, and 1930 takings 
were 25 percent less than 1929, 1931 takings 
being only 21 percent of 1929. European ship- 
ments the first quarter of this year were 26 per- 
cent less than in 1930, and 1930 were 25 percent 
less than 1929 shipments, so that 1931 shipments 
were only 55 percent of 1929. The destinations 
above mentioned took 93 percent of the total 
1931 foreign shipments. 

Washington’s shipments were 25.2 percent less 
than last year’s; Oregon’s, 4.8 percent less, and 
British Columbia’s, 33.5 percent less. Oregon’s 
1931 domestic shipments were larger than the 
1930, a loss of about twelve million feet in the 
movement to California being offset by a gain 
of like amount in shipments to the Atlantic 
coast. Oregon’s loss in the offshore business 
was chiefly in shipments to South America and 
Australia. Washington’s domestic cargo ship- 
ments were about a third off, there having been 
heavy losses in both Atlantic coast and Cali- 
fornia markets. Washington shipments to 
Europe, Australia and Japan showed large de- 
clines, but there was a big gain in the move- 
ment to China. The movement from British 
Columbia to California was one and two-thirds 
as large as last year’s, but that to the Atlantic 
coast was off about twenty-five percent. British 
Columbia in 1931 almost maintained the 1930 
volume of its shipments to Europe, practically 
all going to the United Kingdom. Shipments 
trom British Columbia to China and Japan were 
off about half in each case; those to Australia 
were only about one-third last year’s, and those 
to New Zealand, about one-half last year’s. 

A comparative statement foiiows: 


1931 1930 
IN TERCOASTAL— 
Atlantic 


Eastern 


a 
Canada.... 
COASTWISE— 


429,580,608 


California .......: 224,265,445 274,004,935 
ei adwcsewics 1,963,931 1,900,754 
OTHER— 


Panama Canal Zone 


1,009,569 
Hawaiian Islands. . 


4,309,984 
12,588,978 


11,916,839 


Philippine Islands. 205,178 1,144,327 
Unclassified ....... 11,162,297 27,464,398 
Total domestic..... 605,474,823 750,351,845 
AUSTRALASIA— 

Australia ......... 11,944,739 42,546,862 

ew Zealand ..... 1,052,538 4,742,604 
South Sea Islands. 823,109 2,141,515 
East Indies ....... 27,188 1,258 


LATIN AMERICA— 
South America 
(east coast) 
South America 


12,594,585 


(west coast)..... 11,132,854 23,632,259 
Central America... 99,157 238,718 
West Indies ...... 5,346,341 6,634,614 
| EEN areca 3,345,664 1,145,966 


AMERICAN LUMBERMAN 


45 


West Coast Rail Distribution 


SEATTLE, WASH., April 25.—Following is a statment of the rail distribution of West Coast 
lumber during the first three months of 1931, and percentage figure showing the increase or 


decrease from the footage for the corresponding quarter of 1930. 


This study was prepared by 


the industrial facts department of the West Coast Lumbermen’s Association, based on reports 
from the same 124 mills in each period. The footage figures are obtained by taking the aver- 


age content of each car as 27,000 feet. 




















Thousand Ine. or Thousand Ince. or Thousand Ine. or 
Feet Dec. Feet ec. Feet Dec. 
Pacific Coast Middle West Southeast 
Washington.. 61,641 —23.2 North Dakota 6,831 —3T7.7 Kentucky 648 = 
Oregon ..... 27,594 —30.3 South Dakota 12,339 —27.8 Tennessee 432 oo 
California ... 25,677 —26.3 Minnesota 1,158 —23.9 W. Virginia.. 756 —24.3 
_— Nebraska 19,062 —20.0 Virginia ..... 1,026 +15.2 
- | eee 114,912 —25.74 oo ee seaee “Ss No. Carolina. 54 —77.8 
ere 21, —39. So. Carolina.. oa éw 
ee o. +. a) Wisconsin... 16,092 —28.6 Georgia ..... 54 +100.0 
We aco 500 2'376 —42.9 Kansas ..... 4.850 —55.5 Florida ...... 108 +33.3 
Wyoming 4,941 —13.3 . Alabama “ dacs a:¥he 
South ..... 160 —43.7 Total ..... 145,881 —33.75 Mississippi... 54 —33.3 
“panes 7,155 —62.1 Mew England ‘ . 
Colorado 8,964 4-24.8 Connecticut 810 —53.9 Wetek. «<5ss% 3,132 —14.07 
Arizona ..... 3,618 —23.9 Rhode Island. 162 —60.0 worth Atlantic 
+s ; 9 nor > Massachusetts 1,377 —52.8 “ ‘ __ ra, 
New Mexico... 2,025 —56.9 Vermont 378 —36.4 New York .. 3,186 53.4 
N ’ Hampshire 270 mS Pennsylvania. 1,566 —65.1 
Potted .isci 36,423 —33.81 Maine peer 297 —31.3 Maryland 270 —41.2 
Southwest Delaware 4 ae nae 
Missouri 11,691 —45.1 TOBE 00 3,294 —48.74 New Jersey.. 675 —21.9 
Arkansas .... 270 —85.1 Gentral Washington, P a 
Oklahoma 3,699 —68.3 Michigan 6,588 —51.5 b CL scwes 27 —75.0 
Temas ... 5,724 —70.7 SMGIMME 20s 4,590 —62.1 Rf EE AC 
Louisiana aye ne Ohio 7,614 —32.9 Total ..... 5,724 —55.46 
ei sie UNITED - ee 
Total 5 62s 21,384 —60.75 | 18,792 —49.27 STATES ...... 349,542 —35.80 


The same 124 mills give the following footages for 


their first quarter 1931 cargo shipments, 


and percentages of increase or decrease from the totals for the first quarter of 1930: Atlantic 
coast, 196,902,000 feet, 37.41 percent decrease; California, 132,432,000 feet, 14.38 percent de- 
crease; Japan, 40,192,000 feet, 21.16 percent decrease; Europe, 20,223,000 feet, 29.70 percent de- 
crease; China, 28,241,000 feet, 59.19 percent increase; South America, 6,894,000 feet, 53.26 per- 
cent decrease; Australia, 2,388,000 feet, 83.84 percent decrease; total cargo shipments, 427,272,000 


feet, off 13.38 percent. 





Sales Again Above Production 


[Special telegram to AMERICAN LuMBERMAN] 


Wasuinoron, D. C., April 30. 





Five hundred and forty-seven softwood mills of six associa- 


tions for the week ended April 25 reported to the National Lumber Manufacturers’ Association 
production aggregating 203,063,000 feet, shipments, 200,863,000 feet, and orders, 206,831,000 feet. 
The week’s figures for production, shipments and orders follow: 

















No. of . 
Softwoods— Mills Production Shipments Orders 
ene Be nr re 131 38,148,000 40,278,000 40,320,000 
West Coast Lumbermen’s Association........... 221 117,173,000 119,099,000 127,559,000 
Western Pine Mfrs. Association....,........e08. 87 35,435,000 30,050,000 28,438,000 
Northern Pine Mfrs. Association.............e0- 7 4,679,000 3,975,000 3,639,000 
Northern Hemlock & Hardwood Mfrs. Assn....... 17 1,184,000 795,000 1,769,000 
North Carolina Pine Association. ............+++- 84 6,444,000 6,666,000 5,106,000 
i Ss ct een ener Ene Kammer 547 203,063,000 200,863,000 206,831,000 
en 0 20,019,000 
Hardwood Manufacturers’ Institute............. 222 17,296,000 20,350,00 20,019, 
Northern Hemlock & Hardwood Mfrs. Assn...... 17 2,206,000 1,479,000 1,161,000 
ARI CI 6 ioc ocek va ods aceawereeees 239 19,502,000 21,829,000 21,180,000 
ele + 
Onment— = ste Philippine Wholesale Stocks 
ee ae 66,036,331 50,677,864 +4 
anges Sa aniaee 100,230,615 143,614,841 Consolidated 
er 801,778 2,052,018 ° ae 
Europr— - Brooktyn, N. Y., April 27.—Buyers and 
United Kingdom 42,926,376 users of Philippine lumber in the metropolitan 
Norway and Sweden "113,929 district received with much interest an an- 
Serene es eeceeee 1,100,060 nouncement sent out a few days ago by the 
Holland .22..1.2 8059210 Indiana Quartered Oak Co., from its head- 
SS ea 11644194 quarters in Long Island City. This announce- 
France ...-.-++++ 2,567,499 ment was to the effect that in the interest of 
ag ge Se 1eaxeae economical handling of lumber imports from 
Unclassified ...... 68,750 the Philippine Islands, an arrangement has been 
oe S0.768.205  —-81.622.212 perfected between Black & Yates and the Indi- 
wae, Serape 60,768,205 81,622,212 ana Quartered Oak Co., whereby their two 
AFRICA— 7 . nn B kly re 
wholesale yards now operated in Brooklyn a 
; rics 25 3,737,479 - : oa 
eae AGHen .+..» Seeeee . St to be consolidated on property owned by Black 
i —_— & Yates at Stagg Street and Newtown oper 
Total foreign. . Ze 278,381,150 380,533,091 rs for both concerns wil 
Grand totals...... $43°855°973 1,130;884.936 22d all wholesale orders fc 


Districts of origin of shipments during the 
first nine months of 1931 are given as follows: 











Lumber Logs 
3ritish Domestic Export and Bolts 
Columbia. 62,001,254 64,266,201 6,891,588 
Wash’'t’n.. 362,132,537 142,406,360 23,460,757 
Oregon 181,341,032 71,708,589 3,716,733 
Totals.. 605,474,823 278,381,150 34,069,078 


be shipped from this combined stock. 

The Indiana Quartered Oak Co. will con- 
tinue to ship small lot orders, dressed and kiln 
dried stock, panels etc. from its Long Island 
City yard and warehouse. 

As a result of this arrangement, customers 
of both concerns will have available the com- 
bined stocks of the two largest sawmills of the 
Philippine Islands. 
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Trade extension that 
will really extend trade 
and fatten lumbermen’s 
lean order files, instead 
of stopping with a mere 
defensive clutch on 
present business — ex- 
tension that will regain 
for a_ finally-awakened 
lumber industry those 
markets, logically its 
own, lost to other 
manufacturing groups 
quicker to see the trend 
Announced Adoption of the times and quicker 

of Practices Code to take advantage of 
the power of the printed page and other forms 
of commercial education. 





H. T. KENDALL, 
Kansas City, Mo.; 


A principle of lumber distribution, clearly de- 
fining those markets in which the retailer is 
properly the sole distributer and those which 
may be considered open to the direct sales 
efforts of manufacturers and wholesalers as well 
as retailers. 


A much nearer approach to unanimity of mind 
of these three major branches of the industry 
than ever has been reached, at least for many 
years, and hope for a similar agreement among 
the industry’s branches in another type of di- 
vision—the species groups—looking toward a 
united lumber industry on all “battle fronts,” 
whose individual and regional efforts are co- 
ordinated instead of duplicated. 


Those were the three most important results 
of the twenty-ninth annual meeting of the Na- 
tional Lumber Manufacturers’ Association, held 
last week at the Congress Hotel, and the en- 
thusiastic lumbermen, as they left Chicago to 
return to their homes after having re-elected 
President A. C. Dixon and practically the same 
group of officers and directors that has been as- 
sociated with him during the last year, were 
confident the lumber industry will forge ahead 
at a greatly accelerated pace, and help to carry 
the nation’s business ahead with it. 
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The events of the meeting up to the middle 
of Thursday afternoon were reported in the 
April 25 issue of the AMERICAN LUMBERMAN, 
ending with the lucid and all-inclusive report 
of Secretary-manager Wilson Compton. The 
secretary's report so fully covered the subject, 
in fact, that when Ripley Bowman, of Wash- 
ington, D. C., secretary United States Timber 
Conservation Board’s advisory board, was called 
upon by President Dixon to tell of the board’s 
activities he said at the outset, “Secretary 
Compton has made my speech,” and so the Gov- 
ernment man devoted his time to reporting on 
the progress being made by the board. 

“I’m dependent entirely,” he said in comment- 
ing on the first three projects of the board, 
which are fact-finding in nature, “on the co- 
operation of the regional and national associa- 
tions in order to make those facts available in 
the shortest possible time.” This co-operation, 
he explained, will take two forms, the aid of as- 
sociations and that of individual companies. The 
national and regional associations are asked to 
prepare briefs to be submitted at hearings to be 
held in Washington in May. The hearings will 
last only a day and a half, with much to be ac- 
complished in that time, so Mr. Bowman 
urgently requested that the briefs be really brief 
and concise. 

Concerning the progress being made with the 
various projects, Mr. Bowman said: Project 1— 
Col. W. B. Greeley, secretary of the West Coast 
Lumbermen’s Association, is in charge of the 
study of the economic situation of the wood in- 
dustries, and this is going forward rapidly; 
Project 2—S. T. Dana, dean of the school of 
forestry, University of Michigan, is supervising 
the investigation of the economic status of pri- 
vately owned and operated enterprises in the 
industry, and is making rapid progress; Project 
3—Henry S. Graves, dean of the school of for- 
estry, Yale University, has been making brisk 
headway with the analysis of the administration 
of publicly owned timber. 

Things are happening in the remedial pro- 
jects, too, Mr. Bowman reported, with John 
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Watzek, jr., of Crossett Watzek Gates, Chicago, 
heading the study of the possibilities of con- 
solidations within the industry, which is the 
fourth project; Hugh P. Baker, dean of the 
New York State College of Forestry, Syracuse, 
in Project 5 studying improvements in distribu- 
tion and marketing, inspection and grading 
standards, and further uses of wood; Fred R. 
Fairchild, professor of economics at Yale Uni- 
versity, looking into taxation, anti-trust laws, | 
and other legal aspects, under project 6; and 
Laird S. Bell, of Chicago, heading the investi- 
gation in regard to possible methods of timber 
conservation. 

Asked as to who are co-operating with the 
board in its work Mr. Bowman named first the 
National Lumber Manufacturers’ Association, 
and then others, among whom are the Society 
of American Foresters, the American Forestry 
Association, the United States Forest Service 
(through the assignment of W. B. Gibbons to 
this work), the voluntary service of Secretary 
3oyce, of the American Paper & Pulp Associa- 
tion (whom Mr. Bowman described as “a very 
able forester and not just a theorist”), and sev- 
eral individual foresters. 

Mr. Bowman said that the board hopes and 
expects to make its report some time about the 
middle of the fall, and voiced again his plea for 
the full support of every lumberman and every 
association in carrying on the work. 

“What the board does for you,” he concluded, 
“depends in a large measure on the co-opera- 
tion you give the board. You will get letters 
that may seem to you useless, and just repeti- 
tions of other letters. But give answers to them, 
and tell your “tale of woe,” for they all will be 
important to our work.” 


The Retailers’ Viewpoint 


President Dixon then asked Harry T. Ken- 
dall, of Kansas City, Mo., to introduce the next 
speaker, who was A. J. Hager, of Lansing, 
Mich., president of the National Retail Lumber 
Dealers’ Association. Mr. Kendall, trade rela- 


tions committee chairman, first announced 
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A Code of Trade Practices for All thabr 


A lumber manufacturer is one who 
operates a sawmill with or without a 
planing mill, converting logs into 
lumber and other kindred commodi- 
tes. 


A lumber 


wholesaler is 


one ac- 
tively, continuously and_ principally 
engaged in the business of buying 


lumber from manufacturers or other 
wholesalers in quantity lots and sell- 
ing it to wholesalers, retailers and 
recognized wholesale trade, who main- 
tains a sales organization for this 
purpose, assumes credit risks and such 
other obligations as are incident to the 
transportation and distribution of lum- 
ber. He may work a limited terri- 
tory intensively or cover a wide ter- 
ritory in some specialty. He is ex- 
pected to be fully conversant with 
conditions, market possibilities, values 
and the general requirements of the 
trade in the territory which he serves. 

A lumber commission man is one 
who sells lumber in carload lots for 
a manufacturer or a wholesaler and 
who is paid a stipulated amount 


(known as a commission) on each in- 
dividual sale and holds a relation to 
the seller similar to that of a salaried 
salesman. 

A lumber retailer is one who main- 
tains adequate and permanent storage 
and handling facilities, a sales organ- 
ization for the consumer trade and 
carries a well assorted stock of lumber 
adapted to the needs of the consumers 
in his sales territory. 


Trade Terms 


Trade terms, definitions and all 
other terms, words or phrases relat- 
ing to the manufacture, sale, invoicing 
and shipment of lumber, in the ab- 
sence of express agreements, are un- 
derstood to be interpreted and applied 
in accordance with the applicable 
provisions of Simplified Practice Rec- 
ommendation R 16-29, ‘and the pub- 
lished official association grading or 
inspection rules applicable thereto. 


Misuse of Word “Lumber” 
The use of the words “wood” or 


“lumber,” either alone or in connec- 


tion with other words, to describe 
materials not the product of the tree 
and/or sawmill is in and of itself a 
misrepresentation of the inherent na- 
ture and qualities of the articles so 
described and is condemned by the 
industry as an unfair method of 
competition. 


Price Discrimination 


The industry, while maintaining ab- 
solute freedom in the issuance of 
price schedules from time to time by 
individual members in conformity with 
established practices, adopts as a 
cardinal principle that there shall be 
no discrimination as between pur- 
chasers of their products, and that all 
prices published or otherwise circu- 
lated to the trade shall truly repre- 
sent the prices at which sales are 
made, and any deviation from the 
principle expressed herein is con- 
demned by the industry; provided 
that nothing in this rule shall be con- 
strued as an obligation to maintain 
any price for any length of time, or 
to prevent changes in prices at will 


so long as such changes are given the 
same publicity and circulation as was 
given to the original prices; provided 
further that nothing in this rule shall 
prevent discrimination in price due to 
differences in quality, quantity or 
grade, credit risk or in the cost of 
selling and transportation. 
Rebates 

The secret rebating in part or 
whole of commissions, by manufac- 
turers, wholesalers, retailers, and com- 
mission men or the allowance of un- 
earned refunds, incorrect freight or 
other credit allowances, are  con- 
demned as unfair methods of com- 
petition. 
Misrepresentation 

False statements by lumber pur- 
chasers or others of prices or terms 
offered, or of character of business or 
quality of product, designed to secure 
by deception lower prices or better 
terms from sellers, are condemned as 
unfair methods of competition. In 
buying lumber it is unfair for a re- 
tailer to pose as a wholesaler or for 














1931 


Pians for More Intensive Selling 


>ctell to Promote Closer Co-operation Within the Industry 


11Cago, 
f con- 
is the 
of the 
racuse, 
stribu- 
rading 
red R. 
> Uni- 
laws, 
5; and 
nvesti- 
timber 


th the 
rst the 
iation, 
society 
yrestry 
Service 
ons to 
retary 
$socia- 
a very 
id sev- 


es and 
nut the 
lea for 
- every 


cluded, 
opera- 
letters 
repeti- 
» them, 
will be 


Ken- 
ie next 
ansing, 
-umber 
e rela- 
ounced 


th 


ven the 
as was 
rovided 
le shall 
due to 
tity or 
cost of 





yart or 
anufac- 
d com- 
of un- 
ight or 
e con- 
f com- 


‘r  pur- 
r terms 
iness or 
» secure 
+ better 
nned as 
nm. ‘In 
r a re- 
or for 








} 


y 




























May 2, 1931 


“some good news,” that the directors had ac- 
cepted the “principle of lumber distribution” and 
“Code of Lumber Trade Practice,” both of 
which already had been accepted by the direct- 
ors of the national retail association who had 
met on the previous day in the Palmer House. 


Principle of Lumber Distribution 


We, the following lumber manufacturers, 
wholesalers and retailers, have made an exten- 
sive examination of the methods of lumber 
distribution throughout the United States. 

Economical distribution of the products of 
the lumber industry requires the service of both 
wholesale and retail distributers. The retailer, 
who represents the industry’s principal contact 
with the consumer, should be encouraged to 
promote the sale of lumber by adherence, on 
the part of manufacturers and wholesalers, to 
distribution methods which through long cus- 
tom have become the unwritten law of the lum- 
ber business. 

The established practices in the economical 
distribution of lumber may be stated as fol- 
lows: 

The retail lumber dealer is recognized as 
the proper distributer within his trade territory 
of all lumber except the following classes of 
business, which are commonly sold by manu- 
facturers, wholesalers and retailers: 

1. The departments of the United States 
Government. 

2. Shipyards and large dock builders. 

3. Directly or indirectly to railroads. 

4. Large users of industrial lumber who 
buy regularly in carload lots, but not for con- 
struction purposes. 

Accordingly, it is the duty of the retailer 
in co-operation with the other branches of the 
industry, to promote the use and sale of lum- 
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A retailer may not claim rights in the dis- 
tribution of lumber outside his trade territory 
that he does not accord to manufacturers and 
wholesalers in his own territory. 

It is in the public interest that lumber be 
distributed as economically as possible. Retail 
lumber yards are a definite necessity. The 
limiting of the volume of business handled by 
retail lumber yards can only result in increased 
distribution costs on the remaining portion so 
handled, which increase would be mainly borne 
by the home-builder. We believe that the best 
interests of all will be served if a fair portion 
of distribution costs be assumed by all wood- 
users who should properly use the retail dis- 
tributing facilities and service. 

It was the result, Mr. Kendall said, of several 
years of attempts on the part of these branches 
of the industry to get together, and he declared 
that he never had seen such splendid co-opera- 
tion as was apparent at this meeting. The di- 
rectors of the manufacturers’ association, he 
said, had accepted the “principle of lumber dis- 
tribution” as a “fair and correct statement on 
the lumber distribution situation.” 

“I’m a great believer in the lumber industry,” 
Mr. Kendall vehemently declared, “I’ve lost a 
lot of money, but I haven’t lost my nerve. It 
is time we quit fighting like guerrillas and start 
fighting like soldiers, shoulder to shoulder.” 

Then he called on Mr. Hager. 

The retailers’ president .told of his own direc- 
tors’ meeting, at which were present twenty-five 
dealers from all parts of the country. Many of 
them, also, were with him at the manufacturers’ 
meeting, and he asked them to stand up, and 
then the retail association secretaries, of whom 
there were a half-dozen. Then Mr. Hager 
urged his hearers to continue with all organized 
efforts in behalf of the lumber industry, and to 
co-ordinate those efforts. Lack of sales volume, 
part of which is caused by “some of the prod- 
ucts which we call substitutes,” he said is the 
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knowledge concerning 
lumber, on the part of 
lumbermen generally, 
and declared that an- 
other great trouble is 
the “indifference to our 
own problems, as indi- 
cated by the hard time 
we have in getting all 
lumbermen to take part 
in our efforts.” 
“T’ve got to fight to 
save what I’ve got,” he CHARLES M. 





said, “for I’ve got prac- HINES, 
tically all I have in the Chicago; 


lumber business. We've One of Retailers 
got to get together. ho Spoke 
Why? To save our skins, in the first place!” 


Concluding he said that nothing is gained by 
quarreling between branches of the industry, or 
between species, and that in the future great 
strides will be made for “this afternoon we have 
for the first time set down some definite rules 
of the game.” 

President Dixon said that the depression is 
largely responsible for the agreement of the 
manufacturers and retailers, for only a common 
enemy can make people patch up any differences, 
real or imaginary, that may exist. He said that 
the depression as a result may prove to have 
been a blessing rather than a curse. The presi- 
dent was about to adjourn the meeting when it 
occurred to Mr. Hager that the manufacturers 
might like to hear from retailers from several 
different sections of the country. Mr. Dixon 
agreed and asked Mr. Hager to preside for the 
rest of the session, and the latter called on sev- 
eral of his associates. 

Vernon Hawkins, of the Hawkins Companies 
(Inc.), Boston, Mass., assured the manufactur- 
ers of the very real interest retailers have in 
lumber, and said distribution is the “backbone 
of the industry.” There must be sales, he said, 
for “we in New England know that piles of 
lumber and bricks, buildings full of machinery, 











False Invoicing 

False invoicing in any branch of 
the industry whether as to sizes, 
grades, origin, species, dryness, tally, 
quantity or price, or any other mat- 
ter, is condemned as an unfair trade 
practice, 


Misbranding 


The misbranding of lumber as to 
size, grade, origin, species or condi- 
tion of dryness is condemned as an 
unfair trade practice. 

The use of American Standard 
grade names or sizes or other grade 
names or sizes published in the of- 
ficial association lumber grading 
rules, as a designation of a grade or 
size not conforming to the standard 
grade and size of the same name, is 
an unfair trade practice; the sale or 
offering for sale, under standard 
grade names and sizes, of lumber not 
conforming in fact to said grades and 
sizes as defined in the standard grad- 


The practices of intentionally “rob- 
bing,” “hardening” or “sweetening” 
grades (that is, taking out the best 
material, or adding higher grade ma- 
terial) destroy grading standards, are 
methods of price discrimination and 
price deceit, and are condemned as 
unfair trade practices. 


Terms of Sale 

Manufacturers, wholesalers and re- 
tailers should each establish and ad- 
here to definite terms of sale. 


Quotations 

Direct quotations of prices, terms 
and quantities should be limited to a 
specified time and when made should 
be protected for the period so stated. 
In absence of such limitations quota- 
tions are understood to be subject to 
prior sale and change in market con- 
ditions. 


Price and Stock Lists 


Manufacturers having wholesale or 
commission representation in a given 


except in such manner as may be 
agreed upon with such wholesale or 
commission representatives and should 
protect such wholesale or commission 
representation on all sales made in 
that territory. 
Orders 

Orders should be given and con- 
firmed in writing and all conditions 
pertaining to the sales contract should 


be embodied therein. 
Grade Marks 


Lumber is a natural product, in- 
dividual pieces of which may vary 
sufficiently in strength, grain, dryness 
and other physical characteristics that 
the ordinary buyer may not intelli- 
gently judge whether his requirements 
are met by the product offered. To 
assist buyers in securing uniformly 
graded lumber official grading stand- 
ards have been adopted by -the in- 
dustry and approved by the Govern- 
ment in Simplified Practice Recom- 
mendation R 16-29; and as a further 


ber. real difficulty right now. He pleaded fora greater and capital do not mean doing business. We 
a wholesaler to pose as a retailer ing rules is an unfair trade practice. territory should cease to distribute measure of protection, Association 
when such is not the case. Confusion of Grades price and stock lists in that territory, grade-marks corresponding to each 


grade of lumber and indicating its 
exact character have been adopted 
and are now being widely branded 
on lumber. Standard lumber, cor- 
rectly marked, should be made avaii- 
able by the manufacturers and its use 
encouraged by wholesale, commission ~ 
and retail distributers. 

The use of marks of grades or 
species, other than the standard As- 
sociation marks, promotes confusion 
and facilitates deception and is con- 
demned by the industry. 


Tolerance in Grading 

The tolerance of 5 percent of 
degrade lumber allowed under stand- 
ard grading rules is a safeguard es- 
tablished for the originating manufac- 
turer's graders as the reasonable meas- 
ure of maximum ordinary differences 
in judgment between graders in the 
application of standard grading rules. 
To take advantage of this tolerance 
by deliberately including off-grade 
material within the limit of tolerance, 
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must sell our product.” He suggested the na- 
tional retailers’ association as a clearing house 
for manufacturers’ complaints of unsatisfactory 
distribution in any given area, and said that re- 
tailers might help in the legal aspects of lumber- 
ing, by influencing their representatives. 

L. P. Lewin, A. M. Lewin Lumber Co., Cin- 
cinnati, Ohio, was well pleased with the trade 
practices agreement, and said, “We are twenty 
years behind the times in doing only today what 
has been done.” He urged further reduction of 
production, “for none of us is making any 
money,” and said the retailers will help in any 
way possible to reduce taxation, or to soften the 
action of anti-trust laws. 

Others who in like manner congratulated the 
manufacturers on having taken such a step, 
thanked them for it, and assured them of the 
full co-operation of the retail lumbermen of 
American, included: Charles M. Hines, of Chi- 
cago, vice president of the Edward Hines Lum- 
ber Co. and associated interests, in charge of 
the firm's retail yard business; George LaPointe, 
of the O. & N. Lumber Co. (Inc.) Menomonie, 
Wis.; John Dower, of the John Dower Lumber 
Co., Tacoma, Wash.; and James F. Goodman, 
of the Dickason-Goodman Lumber Co., Kansas 
City, Mo. 

C. C. Sheppard, Louisiana Central Lumber Co., 
Clarks, La., president of the Southern Pine As- 
sociation, “polished off” the session with a little 
talk based on his own experience with retailers 
(quite extensive, especially after a large group 
of the dealers met with the pine association in 
New Orleans last March) and was sure much 
can be done when the branches of the industry 
unite. 


Suggests Farm Marketing Plan 


Resolutions in the nature of memorials to 
Clement W. Nelson, of Shreveport, La., Albert 
W. Rose, of Perrv. Fla., and Hovey C. Clarke, 
of Minneapolis, Minn., and a long list of other 
well known members of the industry, whose 
deaths occurred during the year, brought the 
lumbermen to their feet in a silent tribute to the 
departed members, when the group again gath- 
ered, Thursday evening, for the annual banquet. 
President Dixon was the toastmaster. 

The first speaker was Alexander Legge, of 
Chicago, former chairman of the Federal Farm 
3oard, who greatly impressed the lumbermen 
with his suggestion that they relieve their sur- 
plus-stock problem by selling to the farmers on 
a long-term payment basis. “We have sold 
farmers equipment on easy payments for forty 
years,” he said, “and the credit loss is negligible.” 
He thought it might be done, perhaps, by means 
of an acceptance corporation, or some similar 
plan. 
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Some of the buildings, especially, that could 
be built in this way he mentioned as wheat stor- 
age barns and corn cribs. “The wheat prices 
on the Liverpool market today are the lowest 
they have been in 343 years,” he startled his 
hearers by saying, and added that farmers would 
like to hold their grain for better prices. But it 
costs a cent and a half a bushel to store grain 
in an elevator for a month, and the farmer 
could store it on his own farm for a third of 
that amount, if he had the facilities. Such 
things make it plain, he indicated, that the 
farmer would be better off financially if he were 
to spend the money to build these barns. And 
corn cribs, he said, are disappearing because 
farmers have been able to build only cheaper, 
much less satisfactory structures. 

The lumbermen have a real opportunity in 
promoting the building of farm structures and 
the repairing, remodeling and modernizing of old 
ones, for more lumber is needed on the farms 
than in the cities, Mr. Legge said. The farmers 
have a surplus of products that need storage. The 
lumbermen have a surplus of lumber that needs 
buyers to use it for building. “Merge these two 
surpluses in some way,” he said. “Sell to the 
farmer on credit. Forty years of experience 
have convinced me it is entirely practical to sell 
to the farmer without loss. We do it. We make 
the savings effected by our equipment pay the 
cost of the equipment as the money comes due.” 

Strickland Gillilan, of New York, famed 
newspaper man and humorist, was the second 
speaker, and his sallies brought forth many a 
laugh. But at the same time they inspired 
thoughts on business, too, and on the value of 
co-operation. 


FRIDAY'S SESSIONS 


The directors met on Friday to take official 
action on the matters that had been discussed 
in the earlier meetings, and to elect officers. 
Concerning the latter, there is practically no 
change from the officiary of last year, as this 
list will show: 

President—A. C. Dixon, 
ber Co., Eugene, Ore. 

Vice president 
ter, W. M. 
Ohio. 





Booth-Kelly Lum- 


and Treasurer—W. M. 
Ritter Lumber Co., 


Rit- 
Columbus, 


Vice president—E. A. 
Industries, Shreveport, La. 


Vice President—R. B. White, Exchange 
Sawmills Sales Co., Kansas City, Mo. 


Frost, Frost Lumber 


Secretary and Manager—Wilson 
Washington, D. C. 
Board of Directors 
California Redwood Association—F. R. 
Adams and W. R. McMillan, both of Chicago. 
White & Sugar 


Compton, 





California Pine Manufac- 
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turers’ Association—A. D. 
apolis, Minn.; H. D. 
Falls, Ore. 


Walker, 
Mortenson, 


Minne. 
Klamath 


Hardwood Manufacturers’ 
George Henderson, Keltys, Tex.; C. 
Bruce, Memphis, Tenn.; W. E. 
lumbia, Miss. 


Northern Hemlock & Hardwood Manufac- 
turers’ Association—J. S. Weidman, jr., Trout 
Creek, Mich.; W. A. Holt, Oconto, Wis. 

Northern 


Arthur 
Delaney, Co- 


Pine Manufacturers’ Association 


—S. L. Coy and H. C. Hornby, both of Clo- 
quet, Minn. 
Southern Cypress Manufacturers’ Associa- 


tion—G. V. Patterson, Pensacola, Fla.; C. R, 
MacPherson, Palatka, Fla. 

Southern Pine Association—A. J. Peavy, 
Shreveport, La.; J. S. Foley, Foley, Fla.; R. B. 
White, Kansas City, Mo.; M. L. Fleishel, 
Jacksonville, Fla.; Charles Green, Laurel, 
Miss.; W. T. Murray, Rochelle, La.; C. C, 
Sheppard, Clarks, La. 

West Coast Lumbermen’s Association—A. C, 


Dixon, Eugene, Ore.; J. D. Tennant, Long- 
view, Wash.; Homer W. Bunker, San Fran- 
cisco, Calif.; Clyde Walton, Everett, Wash,; 
M. C. Woodard, Silverton, Ore.; R. H. Burn- 
side, Portland, Ore.; F. R. Titcomb, Tacoma, 
Wash. 


Western Pine Manufacturers’ Association— 
D. J. Winton, Minneapolis, Minn.; J. P. Hen- 
nessy, Minneapolis, Minn.; W. M. Leuthold, 
Deer Park, Wash. 

Western Forestry & Conservation Associa- 
tion—E. T. Allen, Portland, Ore. 

At large—J. W. Blodgett, Grand Rapids, 
Mich.; E. L. Carpenter, Minneapolis, Minn.; 
R. E. Danaher, Detroit, Mich.; Herman 
Dierks, Kansas City, Mo.; G. W. Dulany, jr. 
Chicago; E. A. Frost, Shreveport, La.; E. G, 
Griggs, Tacoma, Wash.; F. V. Holmes, San 
Francisco, Calif.; H. B. Hewes, Jeanerette, 
La.; Edward Hines, Chicago; George R. 
Hicks, Kansas City, Mo.; L. C. Hammond, San 


Francisco, Calif.; J. L. Kaul, Birmingham, 
Ala.; C. S. Keith, Kansas City, Mo.; J. H. 
Kirby, Houston, Tex.; W. J. Neils, Libby, 


Mont.; R. A. Long, Kansas City, Mo.; J. P. 
McGoldrick, Spokane, Wash.; A. S. Murphy, 
San Francisco, Calif.; J. D. Mylrea, Rhine- 
lander, Wis.; F. W. Reimers, Hammond, La.; 
W. M. Ritter, Columbus, Ohio; A. Triesch- 
mann, Chicago; W. J. Walker, San Francisco, 
Calif.; J. W. Watzek, jr., Chicago; F. E,. 
Weyerhaeuser, St. Paul, Minn.; Frank G, 
Wisner, Laurel, Miss.; Ralph Hines, Chicago; 
F. K. Weyerhaeuser, Tacoma, Wash. 

Of these directors, Messrs. Weidman, Foley, 
Bunker, Walton, Winton, Leuthold, Holmes, 
Neils, McGoldrick, Murphy, Ralph Hines and 
I’, K. Weyerhaeuser are new members of the 
board. It will be noted that the old North 
Carolina Pine Association does not appear in 
this list, for as a branch of the Southern Pine 
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is condemned by the industry as an 
unfair trade practice. 


Inspection 
Official inspection on complaint 
when required by either buyer or 


seller must be by an official associa- 
tion inspector, applying the rules 
agreed upon at the time of the sale 
and, in the event of no such agree- 
ment, the official association grading 
rules and regulations, under which the 
lumber is commonly bought and sold. 
Official reinspection when invoked by 
either party with the consent of the 
other shall be final and binding on 
both parties. 


Use of Shipper’s Certificate; and 
Official Certificate 

The use in ordinary shipments of 
the “Shipper’s Certificate (or State- 
ment) of Car Contents” or “Licensed 
Shipment” is recognized and recom- 
mended. It is understood that such 
certificates shall not disclose the name 
of the originating manufacturer. In 
shipments requiring official inspection 
at point of origin, the use of official 
certificate of association inspection is 


recognized and recommended. 
Dumping 

The resale by rail or water com- 
mon carriers of lumber purchased by 
them for the purpose of developing 
trafic for less than the purchase price 
plus transportation charges based on 
prevailing rates is a species of dump- 
ing and an unfair method of com- 
petition. 

The practice of making sporadic 
shipments of lumber into territories 
outside normal or customary sales 
territories and of selling such lumber 
below the general market prevailing 
in such consuming territories tends 
seriously to demoralize the market 
within the territories into which ship- 
ments are made, disrupts normal com- 
petitive conditions throughout the en- 
tire industry and is condemned as an 
unsound trade practice. 

The practice of shipping unsold 
cars or cargoes of lumber on consign- 
ment or “in transit” is a species of 
dumping and is condemned as an un- 
sound trade practice. A consign- 
ment shipment is one made without 
passing title at an agreed value, with 


the intent of sale by the consignee at 
a price subject to later determina- 
tion. A transit shipment may or may 
not be “upon consignment” and con- 
sists of a shipment forwarded by a 
manufacturer or wholesaler unsold or 
consigned to a buyer who does not 
maintain facilities for necessary and 
orderly storage, handling or resale. 


Arbitration 


Disputes between buyer and seller 
when they are unable to come to an 
agreement should be submitted to ar- 
bitration under one of the prevailing 


codes. 
Conservation 


The purposes of the U. S. Timber 
Conservation Board are _ endorsed. 
The continued production of lumber 
greatly in excess of current consump- 
tion demand is contrary to the public 
interest as a substantial factor con- 
tributing to wasteful utilization and 
needless depletion of an indispensable 
natural resource. Moreover, by its dis- 
ruption of orderly competitive dis- 
tribution of lumber, by forcing dis- 
posals of stock regardless of cost or 


price, and by its stimulation to unfair 
and unsound practices such as gfade 
substitution, false invoicing, price de- 
ceit and price discrimination, such ex- 
cessive production prevents free and 
fair competition and business stability. 
These conditions result from action 
forced on a large number of inde- 
pendent competitors who, acting indi- 
vidually and without assurance of co- 
operation from competitors, generally 
are unable to remedy these conditions. 
In the hope that assurance throughout 
the industry that each competitor, 
while retaining entire freedom of ac- 
tion, will to the best of his ability 
conduct his business in such manner as 
to contribute to neither over-produc- 
tion, and confident that such action is 
in the public interest, it is hereby de- 
clared: 

That the continued current produc- 
tion of lumber by any manufacturer 
in excess of the current demand for 
his products promotes instability in 
the industry and unfair competitive 
practices and is therefore condemned; 
and that each manufacturer should ad- 
just his production accordingly. 
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Association it has sent no directors to the 
board, 
Past Presidents Will Be Directors 


In the future all living past presidents will 
be members of the board of directors, it was 
decided, in addition to the number otherwise 
provided for, and the by-laws were changed 
accordingly. This would have made a board 
of sixty members this year. Provision was made, 
also, for the addition of two more members to 
the executive committee; its members are: 

Ex-officio members—A. C, Dixon, chairman, 


Ww. M. Ritter, E. A. Frost, R. B. White; 
elected—J. W. Blodgett, C. Arthur’ Bruce, 
gE. L. Carpenter, E. G. Griggs, Edward Hines, 


John L. Kaul, J. H. Kirby, R. A. Long, C. C. 
Sheppard, J. D. Tennant, J. W. Watzek, jr., 
F. E. Weyerhaeuser, Frank G. Wisner, Wal- 
ter Neils, L. C. Hammond, C. R. MacPherson, 
George W. Dulany, jr., H. B. Hewes. 

The chairmen and vice chairmen, respectively, 
of the standing committees are: 

National Lumber Trade Extension—R. B. 
White, Kansas City, Mo., and Carl Hamilton, 
St. Paul, Minn. 

Promotion 
and W. C, 


Trade 
White 
Idaho. 

Publicity sub-committee—H. D. 


sub-committee — R.  B. 
Geddes, of Winchester, 


Mortenson, 
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AMERICAN LUMBERMAN 


ing designated sub-committees of that commit- 
tee: 

C. Arthur Bruce, Memphis, 
man of laboratory research 
research committees; M. L. 
sonville, Fla., chairman of 
committee; W. TT. Murray, Rochelle, La.; 
chairman of committees on promotion of in- 
dustrial uses and promotion of construction 
uses; Carl Hamilton, St. Paul, Minn., adver- 
tising committee chairman; H. D. Mortenson, 
of Klamath Falls, Ore., chairman of publicity 
and publications; J. P. Hennessy, Minneapo- 
lis, Minn., chairman of committee on Wooden 
Box Bureau; C. Arthur Bruce, Memphis, Tenn., 
chairman committee on treated wood bureau; 
A. Trieschmann, chairman of committees on 
home modernizing and National Committee 
on Wood Utilization. 

Resolutions adopted included one asking man- 
ufacturers to continue to report statistical data 
to regional and national organizations, as in the 
past; another thanking President Hoover for 
his interest in appointing the U. S. Timber 
Conservation Board and expressing the hope 
“that he will deliberately seek the establishment 
of sound national policies for the rehabilitation 
of the basic natural resources such as coal, oil 
and timber, which will encourage stability, se- 
curity and progress of the industries dependent 


Tenn., chair- 
and commercial 
Fleishel, Jack- 
building codes 











The new Pine Room, just off Peacock Alley, was a favorite rendezvous of the lumbermen attend- 
ing the meeting. They were greatly interested in the pine in this natural finish, and especially 
in the log-cabin siding of which the grill-room is constructed 


Klamath 
Minn. 
Statistics and Accounting—C. S&S. 
M. B. Nelson, both 
Economic Research—Victor M. Scanlan, 
galusa, and R. W. Vinnedge, Seattle, 
Wash. 
Foreign Markets—E. G. Griggs, Tacoma, 
Wash., and Charles Green, Laurel, Miss. 
Advisory Tax—Frank G. 
Miss., and W. S. Bennet, 
Transportation— This committee to be 
named by the executive committee. 


Falls, Ore., and S. L. Coy, Cloquet, 


Keith and 
of Kansas City, Mo. 
s0- 


La., 


Wisner, 
Chicago. 


Laurel, 


Forestry and Conservation—A. W. Laird, 
Potlatch, Idaho, and P. R. Camp, Franklin, 
Va. 

Utilization and Waste 
Trieschmann, Chicago, and 
Kansas City, Mo. 

Standardization—W. T. Murray, Rochelle, 
La., and R. H. Burnside, Portland, Ore. 

Trade Practices—Harry T. Kendall, Kan- 
Sas City, Mo., and P. J. McHugh, Chicago. 

Credit Corporation—G. W. Dulany, jr., Chi- 
cago, and J. H. Eddy, Birmingham, Ala. 


Prevention — A. 
DeVere Dierks, 


_ These members-at-large of the trade exten- 
sion committee will be chairmen of the follow- 


upon them”; and a third, urging a cessation 
of conflict between regional associations and 
groups. The kind of co-operation which it is 
hoped to substitute for this conflict is embraced 
in these three points of the resolution: 

1. Mutual agreement between the regional 
associations on the species and grades to be 
recommended for specific uses. 

2. Mutual agreement among associations 
to refrain from publicity attacking or cri- 
ticising the suitability of any species and 
grades for the uses thus determined. 

3. Mutual agreement to refrain from 
“negative” advertising of the claims for su- 
periority of any species by referring directly 
or by inference to alleged weaknesses of 
other species of lumber. 


The forestry committee, of which A. W. 
Laird is chairman, urged that the Timber Con- 
servation Board have two separate programs, 
the one to prepare the extensive report now 
planned, and the other to attack the immediate 
problems of timber owners, allowing neither of 
these two activities to eliminate the other. The 
committee recommended seven major headings 
under which the board should carry on this 
work. “Many others are related in varying 


49 


degree,” the report says, “but they present so 
many ramifications, uncertainties, and possibili- 
ties of disagreement that they may obscure, 
rather than clarify, the immediate industrial 
situation. The seven fundamental points are: 

1. TIMBER SUPPLY: Such revision as is 
promptly possible of figures upon quantity, 
character, distribution, ownership and deple- 
tion rate of the nation’s commercially valu- 
able timber, also upon future contribution 
through new growth. 

2. THE OVERPRODUCTION PROBLEM: This, from 
its cause to its effect, must be considered as 
probably the chief economic evil, calling for 
specific suggestions for alleviation. 

3. ADMINISTRATION OF PUBLIC TIMBER: This 
greatest single ownership, immune from 
many burdens, may either compete with, or 
be used to foster, any policies desirable for 
private enterprise. Its own policy must be- 
come consistent and understood. 

4. Forest TAXATION: While not directly 
a Federal function, this is so prominent an 
economic factor that it seems a necessary 
consideration, if only to bring out more exact 
knowledge of how important its influence is. 

5. ULTIMATE FOREST OWNERSHIP: A basic 
consideration when the future is considered, 
in a sense even more so than timber supply 
because the latter is diminishing and land 
is not, in economic adjustment of land own- 
ership, perhaps in changed forms; the factors 
discouraging or encouraging this; the dis- 
tinction between tenable and non-tenable 
lands; and the probable trends of consider- 
able public absorption. 

6. PuBLic FINANCING OF CONSERVATIVE ForR- 
EST MANAGEMENT: A considerable proportion of 
privately held land appears to be either per- 
manently or for many decades an appur- 
tenance of private enterprise, continuing to 
present, unsolved, the problems which inspire 
this entire study. To the extent overproduc- 
tion is remedied, there will be extended a 
carrying problem not lessened by years or 
quantity even if lessened in excess of cost 
over earnings. There will remain the prob- 
lem of privately financing a long-term enter- 
prise offering low returns when private in- 
terest rates are considered. The question 
arises as to whether public money at lower 
rates might finance such a quasi-public serv- 
ice, and if so upon what terms to assure the 


justifying end. This is not a current issue, 
but seems worth guidance of its probable 
future consideration. 


7. PROTECTION PROBLEMS: Forest protection 
from fire and other destruction depends upon 
co-operation between private and _ public 
agencies which can be sustained only as it 
can be effectively financed. Every weak- 
ness of the economic fabric weakens protec- 
tion and every weakness of protection un- 
dermines the economic fabric. The circle is 
definite and complete. Understanding of this, 
and of grave threats it is developing, is es- 
sential to any dependable program. 


R. B. White, chairman of the trade exten- 
sion committee, recommended for that group 
that the general plan of campaign to obtain 
subscriptions be to take, during May and June, 
the pledges and subscriptions of the directors of 
the association and other leading manufacturers 
and timber owners; then, during July and Au- 
gust, effort be made in meetings, by correspond- 
ence and otherwise to arouse interest among 
prospective subscribers; and finally, from Sept. 
1 to Oct. 15, an intensive personal drive, mainly 
by interested manufacturers. a 

This plan was agreed to, and the directors 
were asked to sign pledges, then and there, to 
take part in this personal campaign and try to 
get their firms to subscribe. Every man present 
did sign, and they all felt hopeful indeed that 
the amount will be raised as called for. The 
pledges will become operative, Mr. White’s 
recommendations indicated, as soon as the board 
of directors and/or the trade extension commit- 
tee thinks sufficient funds have been subscribed 
for an effective campaign. 





DEPARTMENTAL WASHINGTON 
“What is that?” 
“We call it the Chiffonier.” 
“Heh ?” 
“It’s the Women’s Bureau.” 
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Kansans Urged to Quit “Tree Sitting” 


Speakers at Annual Convention of Central Kansas Lumbermen's Association Tell 
the Rut and Practice More Intensive Sales Methods 


How to Get Out of 


SaLina, Kan., April 27.—The Central Kan- 
sas Lumbermen’s Association, meeting in 
Memorial Hall here, April 23 and 24 in eleventh 
annual convention, elected D. D. Spurrier, of 
the Leidigh & Havens Lumber Co., Concordia, 
Kan., president for the coming year. He suc- 
ceeds John M. Houston, of the Houston- 
Doughty Lumber Co., Newton, Kan., who auto- 
matically takes a place on the board of direc- 
tors, succeeding H. C. Wildgen, of Wildgen 
Lumber Co., Hoisington, Kan., who retired 
from the directorship this spring after several 
years on that body. Other officers are: 

First vice president—Evan Griffith, E. E. 
Griffith Coal & Lumber Co., Manhattan, Kan. 

Second vice president—-W. A. Crihfield, 
Crihfield-Teeter Lumber Co., Geneseo, Kan. 

Secretary-treasurer—J. N. Elliott, Eber- 
hardt Lumber Co., Salina, Kan. (re-elected). 

Board of directors—F. H. Church, Church 
Lumber Co., McPherson, Kan.; E. H. Brett- 
man, Big Jo Lumber Co., Wichita, Kan.; 
J. W. Berry, Golden Belt Lumber Co., Man- 
hattan, Kan.; F. C. Utt, Utt Lumber & Coal 
Yard, Salina, Kan., and J. R. Nulty, Jewell 
Lumber Co., Jewell, Kan. 

Attendance was cut down by weather condi- 
tions on the opening day and the second day’s 
attendance was not up to the usual standard, but 
the registration reached well over 200. 

A new plan prevailed this year under the 
guiding hand of President Houstgn, and instead 
of confining their attention entirely to lumber, 
the Central Kansas lumbermen heard addresses 
from men interested in and familiar with other 
lines of business which have a bearing on the 
lumber trade. At the first business session, 
Thursday afternoon, three addresses were heard, 
one by a representative of the oil industry, one 
by “Bo” McMillan, famous football coach of 
the Kansas Aggies in Manhattan, Kan., and 
the third by Tom R. Cauthers, Ashland, Kan., 
vice president of the Southwestern Lumbermen’s 
Association. Clarence Burkholder, of McPher- 
son, led the singing that opened that session. 


Urges Lumbermen to Quit "Tree Sitting" 


E. C. Moriarty, of the Derby Oil Co., Wich- 
ita, talked on “Grease for the Lumber Busi- 
ness,” and discussed the position of the oil in- 
dustry, especially that of the independent pro- 
ducers. Mr. Cauthers, giving the only strictly 
lumber talk of the afternoon, spoke on “Is the 
Lumberman a Tree Sitter.” He is, according 
to Mr. Cauthers, who urged those in the busi- 
ness to give up that national pastime, invented, 
he said, “for children and half wits’ and to 
climb down and go to work, “unless you want 
your business to sink.” He advised his co- 
workers in the lumber business against climbing 
a few limbs higher up and, with folded arms, 
saying “I can’t help it” when mail order houses 
ship in a house job on them. What the lum- 
berman in any town should do in a case like that 
is climb down to the ground and go to work to 
hold the business that rightfully belongs to him, 
the speaker said. 

The day laborer, farmer, store keeper, shop, 
factory, business man and financial institu- 
tions have been tree sitting and have not 
been able to see the other sitters for the 
leaves of pessimism, Mr. Cauthers told his 
audience. This game of tree sitting which 
has been going on since the war and which 
was invented when wheels of progress were 


turning so fast, has left people dazed. They 
have thought they were salesmen. They 
were not. They were only order takers. Now 


when adverse winds are blowing the tree 
sitter wonders what is wrong. The thing 
that is wrong is that the business men gen- 
erally are not on the job, now that they need 
to be doubly active. They are sitting on a 
limb wondering what it is all about and the 
lumbermen are guilty with the rest. 


Time for Constructive Work 


Now is the time for constructive work. Let 
me give you an example I1 Know of a town 
that five years ago did not have an attractive 
or progressive grocery store in it. Wooden 
spittoons and boxes for chairs were _ in 
vogue. The store was swept out once a day 
sometimes. The display windows’ were 
poorly decorated and Christmas decorations 
sometimes were not disturbed until Febru- 
ary or March following. County fair and 
show advertisements were allowed to remain 
in the show windows long after those events 
had taken place. The proprietor usually was 
as “seedy” looking as his business. 

Let-me tell you what happened in this town 
I have in mind, which I know is true. One 
chain grocery, operating seven stores, came 
in and bought a poor “tree sitting’ grocery 
man’s business, put on a sale and sold the 
old goods eut at cost or below, painted the 
walls, put in new shelving, installed a new 
show window and new light fixtures, 
scrubbed the floor, advertised an opening day 
and that sales would be made for cash only. 
Everyone said it could not be done. But the 
project was successful, and our company 
benefitted by it because in the next three or 
four months we sold plate glass fronts to 
three or four other stores. Store managers 
saw the light, climbed down out of the tree 
and went to work. The town I have in mind 
now has two chain stores which are as good 
as you will find in cities of ten thousand 
people, and they are selling for cash. They 
open the door to let you in and out; they 
have cards up telling you to look around, 
make yourself at home; the clerks are polite 
and courteous, and both of these stores are 
making money. Groceries are much cheaper, 
and fresh fruits and vegetables are about 
one-half the price they were when all the 
old tree sitters were in business. 

The old tree sitters that are left (we lost 
a few of them) have cleaned up their places 
of business and are also enjoying as much 
business as they are entitled to, compared 
with the efforts they put forth. Which is 
the best, ten merchants all alive and making 
money, or twenty dead ones still in business? 

A live merchant making money is an as- 
set; a dead one in business, just eking out 
a living, is a liability to any community. 
If it takes chain stores to open the eyes of 
the tree sitting merchants in any line, give 
us chain stores. But let’s become alive! The 
winter is over! Quit hibernating! Shake off 
the lethargy! Be an asset to your commun- 
ity! Join your civic club, whatever it may 
be! 3e a man among men, up and doing, 
and you are going to be so busy taking care 
of your business you won’t even have time 
to find fault with your competitor! 


“Bo” McMillan had a somewhat trite subject 
for his address, “Football As Applied to Life.” 
The subject presented some new angles, how- 
ever, and was highly entertaining as well as 
interesting. 

Like a theme underlying everything was the 
oft-repeated comment at the convention on the 
present depression, yet the Central Kansas lum- 
bermen indicated that business is fairly good, 
and that they feel the word “depression” is over- 


worked. 
FRIDAY SESSIONS 


This became especially apparent on the second 
morning of the convention when the convention 
plunged into a trade discussion, taking up in 
turn these topics: Methods of increasing sales 
and profits; advertising; displaying merchan- 
dise ; opportunities ; selling better building hard- 
ware; increasing paint sales; selling more hard- 
wood flooring; pushing cement sales; and the 
value of diversified farming to the lumbermen. 
H. C. Wildgen, of Hoisington, Kan., conducted 
this round table discussion. 

Clarence Burkholder, McPherson, urged the 


dealers to adopt the policy of selling a com- 
pleted job. A hardwood floor, for instance, 
should be sold complete and priced as the com- 
pleted job, Mr. Burkholder said. The idea ad- 
vanced by Mr. Burkholder was strengthened in 
remarks by President Houston, who said his 
firm employs that policy and finds it more satis- 
factory. 

Competition with outside roofing concerns has 
forced the lumber dealer to price roofs as a com- 
pleted job, those who spoke on Friday morning 
stated, thereby pointing to a way to what they 
feel should be their policy in every phase of 
their business. 

A. R. Weaverling, of Hunter, was called on 
to explain how he sells so much builders’ hard- 
ware in the small town where his business is 
located. _Mr. Weaverling told what he could 
of his methods, leaving his audience to guess 
that probably personality and _ individuality 
helped him to “click” with his public and sell 
enough builders’ hardware to attract attention 
from other lumber dealers in his territory. 

The lack of display of merchandise was cited 
as one of the outstanding faults of the lumber 
dealers. Not to display merchandise means not 
to sell it, Mr. Wildgen said as he brought up 
that phase of the discussion hour. 

The morning session was followed on Friday 
by addresses by R. M. Montgomery, of the 
Marysville Fuel Co., Marysville, Kans., who 
talked on “Nothing to Sell But Coal,” and by 
Dwight Hull, manager of the Mid-Kansas Agri- 
cultural Association, Salina, Kan., on “A Few 
Bright Spots in the Gloomy Outlook for Agri- 
culture.” 

This year’s annual banquet was held on the 
closing night of the convention, and the feature 
speaker was Harry Woodring, governor of 
Kansas. His address was an informal discus- 
sion of the tax ills of Kansas, centering around 
the present depression. Roy F. Bailey, manager 
of the Salina Journal, Salina, Kan., was toast- 
master. 

Outside of convention sessions a man who calls 
on the lumber trade in this section said: “I am 
often tempted to get up at a convention of these 
men and tell them what is really the matter with 
the lumber business.” An interviewer asked 
what he had in mind. “Their trouble,” he said, 
“is that they are in a rut. Not only that, they 
are throat cutters. Many of them are in the 
business they took over from their fathers. They 
fail to get beyond the old methods.” 

Repeated to an official of the Central Kansas 
Lumbermen’s Association, but without the 
identity of the speaker being made known, that 
official agreed with the criticism. “I believe it’s 
true in big measure,” he said. “We probably 
merit the criticism. And if the man would say 
it on the floor of the convention his talk would 
probably go over better than he thinks.” 


Adds Eight Yards to Its Line 


CuickKaAsHA, Oxta., April 27.—The Stephen- 
son-Browne Lumber Co., operator of building 
stores in Oklahoma, with general headquarters 
at Chickasha, has announced the addition to its 
line, of eight yards purchased from the Picker- 
ing Lumber Sales Co., of Kansas City. These 
yards are located at Tulsa, West Tulsa, Cush- 
ing, Jenks, Bixby, Mounds, Okmulgee and 
Wewoka, Okla. The new owner has made no 
change in the personnel at any of these yards, 
all of the old employes being retained. Ed 
Shultz, general manager of the Stephenson- 
Browne Lumber Co., reports that business at 
this concern’s yards is showing an improvement 
and he expects to be able to make a similar 
report from all of the new yards as well, 
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What the Associations Are 
Planning and Doing 


May 5-7—National Association of Railroad Tie Pro- 
ducers, West Baden Springs Hotel, West Ba- 
den, Ind. 

May 7—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Pfister Hotel, Milwaukee, 
Wis. Spring meeting. 

May 12-14—Associated Cooperage Industries of 
America, Jefferson Hotel, St. Louis, Mo. An- 
nual. 

May 14-15, 1931—Filorida Lumber & Millwork As- 
sociation, Orlando, Fla. Annual. 

May 18—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting of board 
of directors. 

May 19-20—Arkansas Association of Lumber Deal- 
ers, Little Rock, Ark. Annual, 

May 19-20—Northwestern Retail Coal Dealers’ As- 
sociation, Nicollet Hotel, Minneapolis, Minn. 
Annual. 

May 20—Southern Cypress Manufacturers’ Associa- 
tion, Mayflower Hotel, Jacksonville, Fla. An- 
nual, 

May 20-21—Georgia Forestry Association, Municipal 
Auditorium, Albany, Ga. Annual, 

May 21-23—Pacific Coast Sawmill Engineering Con- 
ference, Lewiston, Idaho. Annual, 

May 22—Northern Wholesale Hardwood Lumber 
Association and Chicago Wholesale Lumber As- 
sociation, Hamilton Club, Chicago. Joint meet- 
ing. 

May 26—Roofer Manufacturers’ Club, Columbus, 
Ga 


June 3-5—American Forestry Association, Grove 
Park Inn, Asheville, N. C. Annual. 


June 17-18—National Association of Wooden Box 
Manufacturers, Pacific Coast Division, Hotel 
Sir Francis Drake, San Francisco, Calif. Tri- 
annual meeting. 

July 8-9—Southern Pine Association, Deshler and 
Wallick Hotels, Columbus, Ohio. Summer 
meeting. 

July 16-17—Carolina Retail Lumber & Building 
Supply Dealers’ Association, Asheville, N. C. 
Summer convention. 





Empire State Forest Products 
Association 


Atpany, N. Y., April 27—A. B. Recknagel, 
secretary of the Empire State Forest Products 
Association, this city, advises that the 1931 
annual convention of the organization will be 
held Sept. 25 and 26 at Newcomb, N. Y., in 
the Adirondacks. 





Coast Box Manufacturers to Meet 


San Francisco, Cauir., April 25.—A. H. 
Gordon, Pacific coast manager of the National 
Association of Wooden Box Manufacturers, 
with headquarters here, announces that the sec- 
ond tri-annual meeting of this division will be 
held June 17 and 18 at the Hotel Sir Francis 
Drake in San Francisco. It will be in the 
nature of a round-table session to discuss nrob- 
lems peculiar to the Pacific coast. The first 
day will be open to all wooden box manufac- 
turers and others interested, while the second 
day’s session will be for members only. 





Plan Central Purchasing Bureau 


Cuartotte, N. C., April 27.—In order fur- 
ther to cOmbat what is termed an unfair mar- 
keting policy on the part of the American man- 
ufacturers of cement, the Carolina Retail Lum- 
ber & Building Material Dealers’ Association 
is launching a plan to establish a central pur- 
chasing bureau through which all of the cement 
would be bought. 

This marks a final drastic step on the part 
of the building supply dealers of the Carolinas 
in a contest with the cement manufacturers, 
based on the fact that the manufacturers claim 
the right to sell direct to State and county 
governments and to contractors doing highway 
construction at dealer prices. 

This controversy began in connection with 
the move by manufacturers to sell their product 
direct to the State Highway Commission of 
South Carolina at the outset of the recent ex- 
tensive highway building program there. When 
the manufacturers started selling over the heads 


of the authorized dealers direct to the State 
Highway Commission, these dealers and the 
Carolinas’ organization opened a fight over 
cement. marketing policies that has continued 
since. 

A called meeting of the membership of the 
organizations was held here on March 26, at 
which time a resolution was adopted appointing 
a committee to make a survey of the dealers 
of the two States to ascertain the total num- 
ber. of barrels of cement that they will use be- 
tween May 1 of this year and Jan. 1, 1932. 
With the aid of the association’s legal advisor 
the committee is then to establish a central 
buying bureau to contract for all of this cement 
for members as well as for non-members who 
wish to join in the movement. 

In this manner the organization feels that 
it will be able to force the manufacturers into 
an agreement to stop their “direct selling.” 
Such a pool will control practically all of the 
cement distribution in two States and with this 
power the dealers expect to be able to bring 
the manufacturers to terms. 

In the meantime letters are pouring into the 
office of Victor W. Wheeler, secretary of the 
organized dealers of the two States, suggesting 
that the dealers agree to purchase, handle and 
distribute only foreign-made cement until the 
American mills agree to stop their direct sell- 
ing to Governments and contractors doing Gov- 
ernment work in this section. 

—_———_—_—_—_—_ 


Revise Canadian Trade Extension 


Plan 


Toronto, Ont., April 27.—At the April meet- 
ing of the Wholesale Lumber Dealers’ Associa- 
tion, held recently at the Toronto Board of 
Trade, one of the chief matters discussed was 
a report by A. S. Nicholson on a conference 
between the directors and the trade extension 
committee. A. C. Manbert reported that the 
trade extension committee of the Canadian 
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Lumbermen’s Association had revised the plan 
of financing the work, placing it upon a basis 
of $1 a car on each car of lumber as shipped. 
This pay-as-you-go principle is expected to 
simplify the financing of the movement and to 
stimulate interest. The C. L. A. proposed that 
any wholesalers contributing to the retail 
dollar-for-dollar trade promotion campaign 
would be entitled to deduct such amounts from 
their contributions to the C. L. A. campaign. 
The wholesalers discussed this matter and de- 
cided to recommend to their members and to all 
other wholesalers that they should contribute on 
the basis of 50 cents a car to the C. L. A. gen- 
eral trade extension fund, with a provision that 
contributions to the C. L. A. be reduced by the 
amount of the wholesalers’ contribution to the 
retail campaign. 





One More Group for Secretary 


Satt Lake City, Utan, April 25.—Ralph 
W. Todd, head of the Salt Lake Lumbermen’s 
Bureau and secretary of the Utah Lumber Deal- 
ers’ Association, will represent the lumber in- 
dustry as a member of a new and important as- 
sociation being organized here as a clearing 
house for community undertakings of many 
sorts. Members of the association will be ex- 
ecutives of groups as far apart and different as 
the Community Chest and the Butchers’ & 
Merchants’ Association. . 








Canadian Hardwood Trade 
Promotion Manager 


Toronto, Ont., April 27.—K. G. Fenson, 
chief of the wood utilization department of the 
Forest Products Laboratories, Ottawa, has 
been appointed trade promotion manager of the 
Canadian Hardwood Bureau which was formed 
during the annual meeting of the Canadian 
Lumbermen’s Association in Toronto in Feb- 
ruary. Mr. Fenson will enter upon his new 
duties on June 1 and the offices of the bureau 
will be at 16 Fraser Building, Ottawa, where 
the headquarters of the Canadian Lumbermen’s 
Association are located. Information regarding 
subscription costs for membership in the Cana- 
dian Hardwood Bureau has been sent out to 
manufacturers and wholesalers of hardwoods 
and it is expected that the bureau will be func- 
tioning in the near future. 


Among the Lumbermen’s Clubs 


Discuss Canadian Duty on Oak 
Flooring 


MempHIs, TENN., April 28.—That a virtual 
embargo has been established on oak flooring 
by the Canadian Government in the form of a 
heavy duty, was discussed at length at the regu- 
lar meeting of the Lumbermen’s Club of 
Memphis, last Thursday. J. W. McClure, of 
the Memphis Hardwood Flooring Co., was the 
chief speaker, and he said he believed that this 
duty was placed upon oak flooring from the 
States in order to foster the use of flooring 
made from native woods such as beech, birch 
and maple. He further said he did not think 
it was possible to ship rough lumber into 
Canada and manufacture flooring and for this 
reason he felt that the hardwood manufacturers 
should be as interested in fighting the heavy 
duty as the flooring manufacturers, for its en- 
forcement would result in the loss of a market 
for rough oak lumber. 


President A. L. DeMontcourt instructed Mr. 
McClure, who is chairman of the trade exten- 
sion committee, to bring in a resolution at the 
next meeting to be held in two weeks. 

At the suggestion of H. E. Schadt, chairman 
of the law and insurance committee of the club, 
a resolution was passed commending the work 
of the finance ways and means committee of the 
Tennessee State legislature. Mr. Schadt also 


told of the effort being made to eliminate the 
Tennessee Inspection Bureau, which now has 


charge of insurance matters, and placing this 
work in the hands of a commission appointed 
by the Government. 

Erskine Williams, chairman of the entertain- 
ment committee, announced that plans have been 
completed for the annual 18-hole golf tourna- 
ment on May 21 at the Colonial Country Club. 
The tournament will be preceded by a luncheon, 
which will be the last luncheon meeting of the 
club until next fall. He also announced that 
U. S. Senator K. D. McKellar will address the 
club at the next meeting, which will be held 
on May 7. 

Resolutions deploring the death of J. D. Allen, 
sr., honorary life member of the club, were 
adopted. 





Plan for Annual Election 


CINCINNATI, Ouro, April 28.—Arrange- 
ments are being made to hold the annual elec- 
tion of the Cincinnati Lumbermen’s Club May 4 
at one of the country clubs. The Hyde Park 
Club was suggested but it is not known at 
this time whether its facilities would be avail- 
able. It is intended to spend the afternoon in 
a golf game following which will be the annual 
dinner and the election. 

E. W. DeCamp heads the Chair ticket for 
re-election and Edward H. Ward, former 
president, is standard bearer for the Floor 
ticket. It is probable there will be no speaker, 
as the election and the officers’ reports will take 
up the bulk of the time. 


First District Meeting of Wisconsin Dealers 


Mapison, Wis., April 28—The first of a 
series of district meetings to be held within the 
next six weeks in Wisconsin and northern 
Michigan by various groups of the Wisconsin 
Retail Lumbermen’s Association occurred here 
last night. About forty members of the Dane 
County Lumbermen’s Club were present, and 
W. W. Marling, of the Marling Lumber Co., 
Madison, was in charge. 

After calling the assemblage to order, Chair- 
man Marling turned the meeting over to Don 
Montgomery, secretary of the State association. 
The first speaker introduced was Harold 
Crosby, field representative of the National 
Lumber Manufacturers’ Association, who gave 
an interesting talk on the possibilities of de- 
veloping better business by using better mer- 
chandising methods. He said retail lumber 
dealers distribute 50 percent of the product of 
the tree, which is one reason why his association 
is sO anxious to help these dealers in every 
possible way. He directed attention to the 
numerous publications and dealer helps that are 
being made available by the trade extension 
department of the National Lumber Manufac- 
turers’ Association. He said volume is the 
greatest problem of the lumber industry—not 
volume production, but volume consumption. 
The latter has been getting less each year and 
to overcome this it is necessary for dealers to 
use more aggressive methods of selling. In the 
development of such plans the manufacturers 
are willing and anxious to co-operate in every 
way. 

Chester J. Hogue, engineer of the West Coast 
Lumbermen’s Association, Seattle, Wash., the 
next speaker, brought greetings from his asso- 


Hoo-Hoo 


Buffalo Hoo-Hoo Entertain 12,000 


Burrato, N. Y., April 28—The Hoo-Hoo 
Club No. 71 of Buffalo gave its third annual 
entertainment at the Broadway Auditorium this 
evening, and the largest of all there thus far 


held. It is estimated that the crowd, which 
filled the Auditorium to capacity, numbered 
12,000. 


An added feature of the Hoo-Hoo doings was 
an afternoon parade, in which about thirty-five 
loaded trucks from the local lumber yards and 
planing mills participated. The crowds along 
the principal streets of this city and the Tona- 
wandas were given a fine demonstration of the 
importance of the lumber, shingle and woodwork- 
ing industries of the city. Fred M. Sullivan 
was grand marshal of the parade. 

Early in the evening the big Auditorium be- 
gan to fill up rapidly. The program included 
the usual comedy movies, which were followed 
by a film entitled “The Mission of the Pines,” 
a description of lumbering in the Ozarks, by 
courtesy of the Dierks Lumber & Coal Co., 
Kansas City, Mo. Interesting pictures showed 
the various operations of cutting and logging 
timber and manufacture of lumber, ending with 
the construction of a complete dwelling. 


Andrew J. Brady, jr.. New York State coun- 
selor of Hoo-Hoo, on behalf of the club, gave an 
address of welcome, especially to the ladies and 
to the visitors from out of town, who came, he 
said, from central and western New York and 
Toronto, and as far away as Jacksonville and 
Spokane. The meeting was not only a national, 
but an international affair. He told the purpose 
of Hoo-Hoo, as the international organization 
of lumbermen to tell the world that lumber has 
its place in the sun. The Hoo-Hoo club’s pur- 
pose at this time was to serve the public and 
it had arranged a program that was both enter- 
taining and instructive. 

Mr. Brady introduced as the first speaker 
Rabbi Joseph L. Fin, who spoke in the absence 
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ciation and gave assurance that the western 
manufacturers want to co-operate with the 
dealers in all their activities. 

Tom Kerr, of the Northern Hemlock & 
Hardwood Manufacturers’ Association, invited 
to say a few words for his organization, com- 
plimented the club on the excellent attendance 
and urged the dealers to do all they could to 
overcome the false belief that lumber is exces- 
sively high in price. He said his association 
is endeavoring in every way possible to stabilize 
production and prices. 

. W. Pruitt, a former president of one of 

the groups of the State organization, entertained 
the guests with stories of former meetings. Mr. 
Pruitt formerly was connected with the Fuller- 
Goodman Lumber Co., of Oshkosh, and is now 
general manager of the Conklin & Sons Co., of 
Madison. 
_ Activities of the Reserve Supply Co., of 
Madison, were outlined by J. R. Boutelle, who 
thanked the members for their co-operation. 
The Reserve Supply Co., as its name implies, 
was organized for the purpose of carrying re- 
serve stocks, particularly of slow moving items 
from which the dealers could draw and thus 
make it possible for the individual yards to 
materially reduce their inventories. 

Mr. Montgomery invited F. E. Wellman, of 
the AMERICAN LUMBERMAN, to speak, and he 
told of various selling ideas with which he had 
come in contact while visiting yards in different 
sections of the country. He also told some- 
thing of the results already experienced by 
dealers who have started “A Home of Your 
Own” campaigns such as those being fostered 
by the AMERICAN LUMBERMAN. 


Activities Here 


of the mayor, and gave an address concerning 
Buffalo’s 1932 Centennial, “to be held from 
July 1 to 10, 1932.” At that time, on the first 
day, Buffalo’s new city hall will be dedicated. 

The next speaker was Donald H. McNeal, 
of Powell & McNeal, Chicago. Mr. McNeal, 
who has been a retail lumberman as well as 
contractor, spoke on “The Contractor’s Oppor- 
tunity.” He advocated co-operation between 
contractor, retailer and all interested in build- 
ing, and said that a lack of organization and 
co-operation between the elements engaged in 
building had been detrimental to the building 
industry, as had the failure to obtain prompt 
and adequate financing. 

Last came the feature popular with the big 
crowd that turns out to these Hoo-Hoo gather- 
ings—the boxing matches, and some interesting 
and. well fought bouts were put on. 

The officers and committees of the Hoo-Hoo 
club, who helped to make this affair a grand 
success, are as follows: 

Gerald M. Zimmermann, president; Charles 
N. Perrin, first vice president; George R. Hof- 
heins, second vice president; F. Fleming Sulli- 
van, secretary-treasurer; Clifford H. Peek, 
Harold C. Kelleran, William J. Brady, Norman 
Brautigan, Joseph C. L. Evans, directors; Ed- 
ward Y. Gemmill, Vicegerent Snark, western 
New York district; Andrew J. Brady, jr., New 
York State Counselor; Franklin A. Hofheins, 
Snark of the Universe. General chairman, F. 
H. Buddenhagen; assistant general chairmen, 
L. J. Lewis, I. Fleming Sullivan; Publicity 


committee, L. N. Whissel, chairman; Recep- 
tion committee, F. A. Hofheins, chairman; 
Ringmaster, Andrew J. Brady; Admission 


ticket committee, Vernon Caldwell, chairman; 
Program distribution committee, Eugene Nos- 
trant, chairman; Ushers committee, Joseph 
Evans, chairman; Door guards committee, 





Classified advertisements pay 
large dividends. 


May 2, 1993; 


J. J. Fitzpatrick, of Madison, upon invitatioy 
of the chairman, told of a recent meeting hel; 
in Madison to organize a home recreation cam. 
paign in this city. Mr. Fitzpatrick has bee 
named chairman of this campaign. He said 
that already it has been found that five out of 
every seven homes in Madison need repair; 
of some kind, and he also said that the bank 
will loan the money necessary for this remodel. 
ing and repairing. He gave several example 
of results that already as been developed by 
the campaign. 

During the evening, Mr. Montgomery brought 
before the meeting various questions of interest 
that are being developed and considered by the 
State association. 

The meeting was then resolved into an in- 
formal gathering and during the round-table 
discussion that followed many interesting and 
helpful problems were talked over. So inter- 
esting were these discussions that even the) 
dealers who had drivén long distances to attend} 
the meeting were reluctant to take their de 








parture. ‘~ 
a 
To Continue ennapn Business 





Macon, Ga., April 27.—J. T. Redding, hay-} 
ing withdraw from the i th the Redding 
Lumber Co. (Inc.) is in process of liquidation. 
W. C. Redding? however, will continue in busi-| 
ness as an individual, under the name of W} 
C. Redding Lumber Co. Mrs. B. C. Grove 
stein will remain with the new company 
the same capacity as with the old company- 
that of sales manager. 
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Milwaukee Hoo-Hoo Golf Schedule 


MILWAUKEE, Wis., April 27.—Don S. Mont: 
gomery, secretary-treasurer of Milwaukee Hoo- 
Hoo Club No. 35, has announced the schedule 
of golf tournaments for the 1931 season, a 
follows: Tuesday, May 19, Racine Country 
Club, Racine, Wis.; Tuesday, June 9, Brown’ 
Lake Club, Burlington, Wis.; Tuesday, July 14 
Sheboygan Country Club, Sheboygan, 
Tuesday, Aug. 11, North Hill’s Golf Club, Me 


nomonee Falls, Wis.; Tuesday, Sept. 15, Janes: 
ville Country Club, Janesville, Wis.;  ané 
Thursday, Oct. 8, Kenosha Country Club, Ke 


nosha, Wis. 

A cordial invitation is extended to all lum- 
bermen golfers to participate in these variou 
tournaments. ° 


To Combat Undesirable Building 
Code 


MINNEAPOLIS, MINN., April 27—W. M 
Wattson, president of the Twin Cities Hoo-Ho 
Club, has appointed a committee to work with 
I. J. Fisher to combat undesirable features 
Minneapolis’ proposed new building code. Mr 
Fisher is district manager of the National Lum 
ber Manufacturers’ Association. A vote author- 





izing the appointment of the committee of five! 
was cast at the last regular meeting of the club! 


The appointees are: H. S. Berge, H. H. Berge 
Lumber Co.; W. W. Vawter, W. W. Vawtet 
Lumber Co.; Charles Bardwell, Bardwell-Rob- 
inson Co.; John L. Westrum, Red River Lum: 
ber Co.; Lawrence F. Clark, Osborne & Clark 


Lumber Co. 
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Cut Over a Billion Feet in Its Life of 48 Years 


MILWAUKEE, Wis., April 27.—In connection 
with other interesting and important events that 
occurred in 1930, that year also marked the 
closing of another of the pioneer mills of Wis- 
consin. On Nov. 7, 1930. the last log went 
through the mill of the Rust-Owen Lumber Co. 
at Drummond, Wis. John S. Owen, of Eau 
Claire, formerly president of the company and a 
member of its board of directors since its incep- 
tion, was present to see the last log cut. This 
log, a big white pine, which scaled 1,120 feet, 
completed the cut of this old company. 


The Rust-Owen Lumber Co. was founded 
in 1882 by F. W. Gilchrist, of Alpena, 
Mich., and John S. Owen, A. J. Rust, J. 
H. Rust, R. E. Rust and W. A. Rust of 
Eau Claire, the original officers being 
John S. Owen, president; F. H. Drum- 


mond, vice president, and R. Rust, secretary 
and treasurer. ‘The holdings of the compatly 
consisted of 80,000 acres of excellent pine in 
sayfield County, Wisconsin, which was acquired 
about the time the Ashland branch of the 
Omaha railway was built through to Ashland. 





Cutting last log in pioneer mill. 


John S. Owen; 2 


Under the direction of the company, the town 
of Drummond was established. 

The plant was originally equipped with a cir- 
cular mill, but about 1884 this equipment was 
replaced by band mills and more modern saw- 
mill machinery. The old gang, which was in- 
stalled about 1884, recently was purchased by 
Henry Ford, who will set it up in his Fort 
Dearborn (Mich.) Museum of American Life, 
where it will rest after more than 40 years of 
active service. 

On Noy. 16, 1930, nine days after the closing 
of the mill, while two of the present officers of 
the company were sitting in the company hotel 
looking out at the mill, one of the big smoke- 
stacks tottered and fell, a valedictory from the 
old mill. 

Present officers of the Rust-Owen 
Co. are A. R. Owen, president; R. E. 
vice president; R. W. Owen, 
treasurer, and F. H. Bartlett, manager. 

A representative of the AMERICAN LUMBER- 
MAN recently has been supplied with figures giv- 
ing a recapitulation of the sales of this company 


Lumber 
Gilchrist, 
secretary and 





F. H. Bartlett 


between 1883 and 1931, as follows: 











Lumber Feet 
Te encoun d wodeapwewe 1,031,567,283 
NS errr rere. 75,186,009 
BEAREGOOR on cctcccvees 54,405,512 
CORD osceods neces vance 308,261 
—_————_ 1, 161, 467,055 
Box Lumber 
DN. dnd pbbwsoeedoaens 22,823,671 
SEOUNEOEE,  seecceverwess 2,247,629 
ee 2,488,288 
—_——— 27,559,588 
Total manufactured .......cececee 1,189,026,643 
I I ia os wie wi Rin’ 9 ; 7,941,620 
| ree 48,300 
Hemlock logs ........... 9,041,590 
Hardwood logs ......... 533,530 
— 9,623,420 
BUOURIOEM TIOB cc cccccsere 5,685,535 
MaraGwoed ties ..cccccse 1,310,528 
- — 6,996,063 
a re eer ene 1,213,587,746 
Rn cncecesabe waa wae aah ena 196,519,660 Pieces 
NE i as alate aig gba OS af 78,460,500 Pieces 
a. Sa ee ee ee 17,338,686 Pieces 
EE gnaw e 00:0 0:0-696460066008 21,870,638 Lin. feet 
DO cstivaw es era saeeeeankume 8,656 Cords 


Sawmill operated 48 years. 
Average cut per year 


PAE oc koa seoennesenenesees 24,771,388 Feet 

NL a na.a ein a neni kW ahaa ae ee 4,094,160 Pieces 
DIE: i 5n+.0c-beraneaweheeane’ 1,634,500 Pieces 
PROD wacnedsdocdencedeaneoee 361,223 Pieces 





Mill of Rust-Owen Lumber Co., Drummond, Wis.; cut over billion feet 


National President Outlines Industry's Case 


AtLantic City, NX. J., April 29.—In response 
to an invitation from P resident Butterworth of 
the Chamber of Commerce of the United 
States, President A. C. Dixon, of the National 


Lumber Manufacturers’ Association, today sum- 
marized conditions in the lumber industry and 
outlined measures that hold promise of bring- 
ing relief to it. 

In a brief historical sketch of the develop- 
ment of lumbering in the United States, Presi- 
dent Dixon showed how the experience of lum- 
ber manufacturers in one region after another 
had seemed to justify the belief that to make 
certain of profits it was only necessary to ac- 
quire an adequate stand of timber and hold it 
until diminishing supply made possible its prof- 
itable conversion. This process, he said, had 
been repeated in a major way in three differ- 
ent sections of the country and as a conse- 
quence it became a fixed conclusion in the 
minds of timber owners and sawmill men that 
a rule and a sure method for obtaining wealth 
had become established. 

Mr. Dixon pointed out, however, that be- 
tween the development of lumbering in the 
South and migration to the West, forces had 
been at work to bring substitutes into compe- 
tion with lumber. As a consequence, when 
production on the West Coast had been devel- 
oped to a point where it was thought to be 
adequate to supply the probable demand, op- 
erators “found wood was no longer an essen- 
tial building material for many purposes for 
which it had formerly been used. Steel, cement, 


aluminum, copper, glass, ceramic products, wall- 
board made of paper, wood products and vari- 
ous vegetable growths—some of them with 
high-sounding names and some good and some 
bad in quality—made their appearance in the 
construction picture and were vigorously ad- 
vertised and merchandised.” As a result of 
the operation of various forces per capita con- 
sumption of lumber in the United States de- 
clined from 525 feet during the first decade of 
this century to 225 feet per capita last year. 
This decline, Mr. Dixon said, became “strikingly 
evident at a time when the producing capacity 
of the industry was at its peak. Capacity 
greater than ever, investments at the peak, 
consumption at the minimum and no way to let 
loose; what could be more distressing and how 
could there be a greater challenge to the cour- 
age, ingenuity and resourcefulness with which 
lumbermen have sometimes been credited? 
“Tt is obvious,” said Mr. Dixon, “that with 
a rapidly decreasing per capita consumption the 
duration of the life of the remaining supply is 
automatically extended and there is no doubt 
whatever that the growth of timber in this 
country, even without further improvement in 
reforestation plans, plus the remaining virgin 
stand, will take care of all of the necessary 
demand; and, if the rate of decrease in per 


capita consumption continues, there will be al- 
ways a very great surplus.” 

Lumbermen, he said, hope to help themselves 
by correcting the current error of belief that 
lumber scarcity or lumber famine is imminent. 


Also lumbermen must give up the idea that 
their commodity is essential and that the public 
has to buy it, and must advertise to find new 
uses for their products and use uptodate pro- 
motion and merchandising methods. They 
should establish “better control in fewer hands 
so that some central, competent and controlling 
groups may work out the salvation of the in- 
dustry.” By this is not meant any particular 
sort of control, for so far as he knew, Mr. 
Dixon said, there is no desire or plan for any- 
thing like a trust which could monopolize the 
business. 

In this connection he referred to the appoint- 
ment by President Hoover of the Timber Con- 
servation Board, the personnel of which is of 
the highest standard, representing all interests 
and said it is expected to make recommenda- 
tions for the improvement of conditions in the 
industry. Mr. Dixon said that he trusted that 
from the appointment of the board and out of 
this meeting and similar ones, suggestions may 
come and ideas be formulated that will even- 
tually bring about a change in laws, which will 
leave an industry free to save itself from de- 
struction. He would like. he said, “to have 
the industry given the legal rieht to trv for 
better production control on a w orth while scale 
during the period that we are using all of our 
energy and all the means at our command in 
an effort to correct a public misconception of 
the industry’s situation and to improve our mer- 
keting methods, trade promotion and trade ex- 
tension work.’ 
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114,000,000 Feet 
National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIl the mer- 
chantable dead timber standing or down 
and all the live timber marked or desig- 
nated for cutting on an area embracing 
about 10,300 acres in T. 23 N., R. 12 E., 
7 weemeeoe naw se Bw 
and T. 24 N., R. 13 E., M. D. M., Upper 
Crizzly Valley Unit, Plumas National For- 
est, California, estimated to be 114,000,000 
feet B. M., more or less of western yellow 
pine, sugar pine, white and red firs and 
incense cedar timber, approximately 74% 
pine. In addition there is upon the adver- 
tised area certain lodgepole pine, the re- 
moval of which will be optional with the 
purchaser; further, there are stands of 
western yellow pine, sugar pine, white and 
red firs, incense cedar and lodgepole pine 
estimated to have a total possible cut of 
about 62,000,000 feet, 25% pine, upon cer- 
tain lands which are a portion of the ad- 
vertised area, the cutting of which stands 
will be optional with the purchaser. 


STUMPAGE RATES.—The lowest rates con- 
sidered, $3.75 per M for western yellow 
pine, $4.00 per M for sugar pine and $0.50 
per M for white fir, red fir, incense cedar 
and lodgepole pine and for material, to 
be cut and removed at the option of the 
purchaser unmerchantable because of size 
under the terms of the agreement; 
these rates to apply also to any or all 
material unmerchantable because of de- 
fects if taken and if charged for. Rates 
to be adjusted every 3 years. 


DEPOSIT.—$6,000.00 must be deposited with 
each bid, to be applied on the purchase 
price, refunded, or retained in part as 
liquidated damages, 
tions of sale. 


FINAL DATE FOR BIDS.—Sealed bids will 
be received by the Regional Forester, San 
Francisco, up to and including June 20, 
1931. 

The right to reject any and all bids is 
reserved 

Befcre bids are submitted, full informa- 
tion concerning the character of the tim- 
ber, conditions of sale, deposits and sub- 
mission of bids should be obtained from 


according to condi- 


the Regional Forester, San Francisco, 
California, or the Forest Supervisor, 
Quincy, California. 
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PHILIPPINE 


INDOAKO 


woop 
Genuine Mahogany 
Teak 
Spanish Cedar 


In excellent sizes and at good prices 
instantly available from our yards. 


For literature, prices, samples, write 


INDIANA QUARTERED OAK CO. 


218 East Avenue, Long Island City, New York 
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Get This Profit 


The Wolverine line of 
rural sanitation equip- 
ment offers the live lum- 
ber merchant a profitable 
opportunity that fits well 


with his other lines. 


The Wolverine fits the 
needs in all districts out- 
side the sewer limits, a 
vast profitable territory. 
Write today for com- 
plete proposition. 


DAIL STEEL PRODUCTS CO. 


1000 Main St., LANSING, MICH. 
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Hardwood Trade Steady 


Many Small Repeat Orders 


CincinNaATI, OuI0, April 28.—More diversi- 
fied demand is reported for Appalachian hard- 
wood items this week. Inquiries are arriving 
from furniture factories, body builders, whole- 
salers and manufacturers of interior trim, 
mostly for small lots. Repeat orders are be- 
coming quite a factor. No inquiries are being 
received from railroads. A number of items 
are beginning to be scarce, particularly FAS 
white oak, both plain and quartered. Often 
millmen are disinclined to sell their best dry 
stocks at prevailing prices. The opinion pre- 
vails here that prices are at rock bottom, and 
a stiffening is expected on scarce items of oak, 
ash, poplar and maple. Manufacturers refuse 
to sacrifice dry stocks of high grade chestnut. 
There is a general improvement of inquiry for 
dimension stock, small lots of gum, oak and 
chestnut squares being in most active demand 
from furniture and body plants. A better ex- 
port inquiry is reported, but prices are rather 
unsatisfactory. 

Building demand for softwoods is thought to 
be only temporarily slackened pending the re- 
turn of more moderate weather. Southern pine 
is somewhat more active. Cypress is draggy. 
Pacific coast woods are moving in small lots. 


Trade Continues Hesitant 


Boston, Mass., April 28.—Hardwood whole- 
salers are finding it a little easier to interest 
the house finish people. The automobile indus- 
try is taking a substantial volume, although 
wholesalers find this class of business disap- 
pointing. Export business retains the slight im- 
provement recently noted. Prices are more or 
less irregular and unsatisfactory. Buyers of 
flooring are hesitant. Plain white oak flooring 
is offered at $73@78.50 for clear, $51@53.50 
for select, and $31@33.50 for No. 1 common. 
Buyers are hesitant. Maple flooring is offered 
around $72.50@73 for the clear. Clear birch 
flooring is $65@75. Quotations for 4/4 FAS 
and No. 1 common hardwoods are about the 
same as last reported. 

The Davenport, Peters Co., of Boston, is fea- 
turing Appalachian oak flooring. 


News of Buffalo Trade 


Burrato, N. Y., April 27.—The Pennsylvania 
Railroad has asked the Interstate Commerce 
Commission to reconsider its recent order re- 
ducing the freight rate on lumber shipments 
from Columbia City, Ind., to Union City, Pa., 
Buffalo and North Tonawanda. The commis- 
sion cut the rate from 25.5 cents per 100 pounds 
to 21.5 cents, which the railroad regards as too 
low. 

At the weekly meeting of the Buffalo Lumber 
Exchange on April 24, moving pictures of the 
airplane test bombing of the old battleships 
Virginia and New Jersey were shown by Presi- 
dent A. J. Elias. He was in attendance at the 
bombing. An airplane manufactured by G. 
Elias & Bro. won the first prize. 

Pro. Arthur B. Recknagle, of the department 
of forestry of Cornell University, addressed the 
dinner meeting of the Buffalo Hoo-Hoo Club 
on April 24 at the Hotel Lafayette. He spoke 
on the work of the Forest Products Labora- 
tory, Madison, Wis. About fifty members at- 
tended the dinner, the last of the season. 

Axel H. Oxholm, director of the National 
Committee on Wood Utilization, April 23 con- 
ferred with timber products manufacturers at 
the local office of the bureau of foreign and 
domestic commerce. Mr. Oxholm was enter- 
tained by the officers and directors of the Buf- 
falo Hoo-Hoo Club at a luncheon held at the 
Buffalo Athletic Club. 

The mill of the Hope Lumber Co., at Thes- 


salon, Ont., will start up in the near future and | 


will give employment to 150 men during the 
summer. The company has a supply of logs 
cut in the Ranger Lake country and these will 
be brought down the Garden River. 

Shirley G. Taylor, vice president of Taylor 
& Crate, left with Mrs. Taylor last week for a 
visit of several weeks to Italy. 


Lawrence Carpenter, vice president Shevlin, | 


Carpenter & Clarke Co., Minneapolis, and W. 
C. Morley, assistant general manager, White 
Pine Sales Co., Blind River, Ont.. visited the 
Shevlin Pine office here last week: 

A. C. Farris, of the Farris Hardwood Lum- 
ber Co., Nashville, Tenn., stopped off here last 
week after a business trip to Montreal. 


Auto and Flooring Plants and 
Exporters Buying 


Mempuis, TENN., April 28.—Southern hard- 
wood sales continue about 50 percent of normal, 
and shipments slightly exceed sales. Produc- 
tion is rather steady at about 40 percent of 
normal, but last week there was a slight reduc- 
tion in production. Prices are still exception- 
ally low. 

The automobile manufacturers are the very 
best buyers. This demand is not up to normal, 
but has been steady. Oak flooring manufac- 
turers are in the market constantly for flooring 
oak. However, large mill stocks have kept 
prices from advancing on this item. Flooring 
manufacturers report that their sales exceed 
those of the same period last year. Other con- 
sumers of hardwoods are buying in very small 
quantities. There has been a slight increase in 
buying by retail dealers. Overseas buyers are 
taking fairly good quantities. Revival in foreign 
trade is partly due to the fact that buyers are 
taking advantage of low rates and low prices. 
Shipments have improved since the first of 
April. 

No increased production can be expected dur- 
ing summer as stocks of most manufacturers 
are sufficient to take care of even increased de- 
mand. 

New rates on lumber logs and other rough 
forest products have been announced by the 
Cotton Belt Railroad, according to J. H. Town- 
shend, secretary-manager Southern Hardwood 
Traffic Association. Effective date will be an- 
nounced soon. The rates are 5 cents a hundred 
for 25 miles, to 16 cents for up to 400 miles. 
Said Mr. Townshend: “The new tariffs will 
place the Cotton Belt on substantially the same 
basis as other Memphis lines—that is, it will 
have a full line of inbound rough material rates 
to Memphis, and a full line of inbound rates 
on manufactured forest products to the princi- 
pay consuming markets.” 


Effective May 10, the Southern Hardwood 


Traffic Association announced yesterday, ship- 
ments originating on the Frisco lines, either 
east or west of Memphis, and destined to points 
to which through rates apply via the Frisco 
through Memphis will benefit by through transit 
rate arrangements at Memphis. Freight charges 
will be through rate from origin to final desti- 
nation, plus transit charge of 2% cents a 
hundred pounds, 


Consuming Plants Inactive 


LouIsvILLe, Ky., April 27——Hardwood trade 
the latter half of April has been considerably 
slower than in the first half, inquiries having 
dropped off as well as orders. Prices are very 
unsatisfactory. Little local building has started, 
or is in prospect, other than municipal and 
Federal. Plans and specifications were received 
in Louisville April 27 for the new Federal 
Building here, in which considerable walnut 
and oak trim will be used. Bids are expected 


For Current Market Prices on Hardwoods See Pages 71 and 72 
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to be opened about June 1. Millwork houses 
in Louisville are figuring on several Federal 
and State jobs in which hardwood trim will 
figure in a large way. Hardwood consuming, 
including woodworking, plants are on short 
schedules here. The Mengel Body Co.’s plants 
in Louisville are far from being busy. Working 
just day shifts, the Fourth Street plant is oper- 
ating about 40 percent of capacity, and the 12th 
Street plant about 10 percent. Recent orders 
for automotive woods have been fair, wormy 
oak moving well. Releases of shipping instruc- 
tions on old orders have reduced mill holdings 
of magnolia, maple, ash etc. Elm has been dull. 
Sap and plain red gum have been in fair call. 
Sycamore and willow have been very dull. 
Cottonwood while in some demand, has been 
too low in price. Some flooring oak and com- 
mon and better red and white oak have figured 
in sales. Hardwood production continues light. 

Quotations on inch stocks f. o. b. Louisville: 
Poplar, FAS, southern, $70; Appalachian, $80; 
saps and selects, southern, $45; Appalachian, 
$50@52; No. 1 southern, $32@35 ; Appalachian, 
$42; No. 2-A, southern, $25@27; Appalachian, 
$30@32 ; No. 2-B, $20@21. Walnut, FAS, 
$210; selects, $135; No. 1, $65; No. 2, $30. Sap 
gum, FAS, $35@37; common, $25@27; quar- 
tered. FAS, $48@50; common, $32@34. Red 
gum, plain, FAS, $72@75; common, $41. Ash, 
FAS, $65; common, $37. Cottonwood, FAS, 
$34@37 ; common, $26. Southern plain red oak, 
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Furniture Plants Expand 


BaLtimoreE, Mp., April 27.—Considerable ac- 
tivity in the furniture manufacturing district of 
North Carolina is reported, with new factories 
going up and with arrangements being made 
for expansion or taking up new lines. 

Stockholders of the Hickory Chair Co., the 
Hickory Furniture Co., and the Martin Furni- 
ture Co., manufacturers of chairs, dining room 
and bedroom suites, have ratified plans voted 
on by directors for a merger into the Hickory 
Chair Manufacturing Co., with K. C. Menzies 
as president, and an authorized capital stock of 
$1,000,000. 

D. E. Frye, of Hickory, N. C., is reported 
to have let the contract for the erection of a 
furniture manufacturing plant at an estimated 
cost of $35,000. 

The Bassett Furniture Industries (Inc.), a 
combination of factories in Bassétt and other 
points in Virginia, and which centers at Mar- 
tinsville, has practically completed plans for 
the erection of a factory adjacent to the plant 
of the J. D. Bassett Furniture Manufacturing 
Co. at North Bassett. It is to be onerated as 
the Bassett Chair Co. and cost about $200,000. 
The plant will turn out bedroom and dining 
room chairs with a daily production of 1,200. 

James P. Baer, who looks after the foreign 
department for the Kidd & Buckingham Lum- 
ber Co., Baltimore, said that some stocks are 
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Among the many improvements made by the Western Cedar Pole Preservers at its Yardley 

(Spokane), Wash., plant is the unique office building shown in the accompanying photograph. 

The office building and the sign on the roof, the latter fashioned from tree limbs and roots, 

were both designed and drawn to scale by Harry C. Nelson, general manager. Except for the 

stonework the building was erected by employees of the Western Cedar Pole Preservers who 
used cedar pole ends and cull pole stock for the exterior 





FAS, $55; common, $36; plain white, southern, 
FAS, $72@75; common, $38; Appalachian 
plain red oak, FAS, $65; common, $42; Appa- 
lachian plain white oak, FAS, $80; common, 
$45; Appalachian quartered white FAS, $125; 
common, $65@70; southern quartered white 
oak, FAS, $110; common, $62@65; southern 
quartered red oak, FAIS, $85; common, $52.50; 
sound wormy oak, $25. 

C. L. Croan, of Louisville, small-mill_opera- 
tor, is also interested in the Ferguson Lumber 
Co. and has taken over its active management 
as a result of the death in February of Clarence 
C. Ferguson, president. M. F. Weller is vice 
president, and H. T. Parrott, of Campbellsville, 
secretary-treasurer. A president will be named 
shortly. 

Frank Anderson, of the Anderson Manufac- 
turing Co., Louisville, has recently returned 
from Washington, where he spent a few days 
on company business. 

Preston P. Joyes, of W. P. Brown & Sons 
Lumber Co., is in the South, for a visit to some 
ot the company-owned mills. 


moving to markets abroad all the time, but the 
shipments are comparatively small in volume, 
with prices low. Mr. Baer says domestic trade 
shows no improvement. 

William P. Kemp and John S. McDaniel, of 
Easton, Md., have acquired a furniture plant 
at Goldsboro, N. C., and are installing addi- 
tional machinery. 


Richard P. Baer, head of Richard P. Baer & 
-o., Baltimore, sailed last Saturday from New 
York expecting to visit the United Kingdom, 
Germany, France and Holland, with a stop at 
a Belgian port. Mr. Baer is combining busi- 
ness with recreation. 





A RAILROAD TIE laid April 27, 1865, on the 
Pennsylvania Railroad at Stanley, N. Y., when 
recently inspected, though somewhat discolored 
by weather, showed no signs of decay. It was 
a good strong pine tie, well filled with pitch 
and nearly as heavy as lead. The ends had to 
be shortened when the road changed from wide 
to standard gauge. 








...is a doubly significant 
remark. Certainly it's final 
instructions to the office 

. but the staff remember 
that the boss has stopped 
at the Fort Shelby since 
his initial visit to Detroit. 
4 Hotel Fort Shelby's pre- 
ferred location... 
lobby... 
modious rooms.. 


inviting 
beautiful, com- 
. superb 
restaurants and attractive 
rates are a few reasons 
why the major percentage 
of its patronage repre- 
sents repeat business. 
4900 units... 
ped with servidor and 


all equip- 


private bath. Rooms as 
low as $3.00 per day . 
suites $10.00 and upwards. 


Motorists are relieved 
of their automobiles 
at the door without 
service charge. Write 
for free road map, and 
your copy of “‘Aglow 
with Friendliness,” 
our unique and 
fascinating magazine. 


HOTEL rort 


Shelby 


DETROIT 


“ AGLOW WITH FRIENDLINESS ” 


Wire me 
atthe HOTEL 
FORT SHELBY 
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DO YOU DRIVE A 
HORSE and BUGGY 


in these automobile days? 


Then why are you using old-fashioned, 
out-of-date, obsolete machinery? To 
keep pace with the times you must 
modernize your plant. Install an 


IMPROVED PHILLIPS 
WINDOW FRAME MACHINE 


Then work with less labor— 
cut down on your production costs—turn 
out better work in le time—defy com- 


petition and make more profits. 
Let us tell you more about this three- 


in-one machine—pulley mortiser, 
pocket-cutter and saw table combined. 


ATLAS 

















Put It on Your Payroll! 


HERE is a machine that’s worth its weight 
in profits ... the Dalton Multiplex. On 
your payroll, it will do the work of two 
machines ... cutting the time and cost of 
figure finding exactly in half! 


Our representative will gladly demonstrate 
the Dalton on your own work. Use the 


coupon, 


Dalton Division 


Remington Rand 


BUSINESS SERVICE 


BUFFALO, NEW YORK 
Offices In All Principal Cities 


REMINGTON RAND BUSINESS SERVICE Inc 
Buffalo, N. Y. A.L.-5 


whe” 
Your Dalton Multiplex representative may 
telephone for an appointment. 
Name — 


Address 
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What the Small Mills Are Doing 


LirrLe Rock, Ark., April 27.—The general 
market for small mill lumber has been quiet 
this last week. In fact, the demand seems 
weaker for many items than at any time within 
the last year. In spite of the fact that whole- 
salers are offering orders at lower prices than 
ten days ago the mills seem to be holding out 
for their prices and are getting them in some 
instances. The mills hardest hit are those of 
small operators who, because of limited operat- 
ing capital, are forced to ship random lengths 
in straight cars and manufacture only one or 
two items of dimension. Such mills are naturally 
forced to accept whatever they are offered on 
the general wholesale market. Several of these 
mills have recently secured additional capital 
and are manufacturing a more varied assortment 
and arrahging to ship whatever is desired so as 
to command better prices. It has been said 
that the average sawmill operator will make no 
improvement in either his product or his ship- 
ping service until forced to do so by competitive 
conditions. The period through which we are 
going now seems to bear out this statement. 
There has probably never been a time when 
there was as much talk among small mills about 
improving their product and getting better 
equipment as at present. 

There is very little demand for No. 1 dimen- 
sion, although the mills report a strong demand 
for No. 2 dimension, especially 2x4-16- and 18- 
foot. There is quite a scarcity of these items 
in straight cars for immediate shipment. The 
only bright spot in the market for No. 1 dimen- 
sion has been the strong demand from St. Louis 
territory for 2x10-14-foot No. 1 S4S, and many 
mills are securing advanced prices for this item. 
There is also a strong demand for 2x10-16-foot 
No. 1 S4S and 2x8-20-foot No. 1 S4S. 

Mills have felt a rather strong demand during 
the last few days for 1x8 No. 2 shiplap for im- 
mediate shipment. Most of the larger shippers 
among the small mills are oversold on this item 
and buyers are doing considerable shopping 
around to locate it at former prices. This is 
caused to some extent by the increased demand 
from the Arkansas and southeast Missouri re- 
tail yard trade. 

Many small mills cutting practically all 
dimension have for years sold their clear lum- 
her green from the saw to larger mills in the 
locality. The larger mills are overloaded on 
finish and have discontinued buying from the 
small mills.. Some of the small mills, which do 
not have steam kilns, have erected smoke dry 
kilns to dry their B&better lumber and are 
shipping it rough. They find it rather difficult 
to sell this smoke dried finish on account of the 
low prices prevailing for steam dried rough 
finish. 

Local rains during the last ten days have 
delayed shipments considerably and to some ex- 
tent interfered with logging. Those mills that 
have been saving their own timber for a better 
market price and buying their logs at low 
prices from farmers in the drouth area found 
their log supply practically cut off the last week, 
as farming operations have opened up on a 
large scale. This condition is expected to re- 
move from the market a great quantity of low 
priced lumber cut from cheap logs. Mills that 
have attempted to buy standing timber and log 
it themselves have found that timber owners 
expect and demand stumpage prices as high as 
a year ago. 

Anthony Bros., operating at Bearden, have 
an extremely heavy order file and state they are 
oversold on many items and are having diffi- 
culty getting orders shipped as promptly as the 
trade demands. 

Anthony & Payne at Whelen Springs have a 
large order file and report being oversold on 
many items. They have been forced to operate 
the planing mill for an extra quarter shift at 
night to get their orders ready for shipment 
promptly. 

The Anthony-Southern Lumber Co., at Ross- 
ton, is operating the sawmill on a _ reduced 


schedule but is running the planing mill on a 
full time basis. A full order file is reported. 

J. L. Williams & Sons, of Sheridan, report 
a heavy order file and are operating on a full 
time schedule. They report a good demand for 
certain common items and for finish and trim 
from their western trade. 

3urton Bros., operating the Canfield Lumber 
Co. at Canfield, Ark., and the mill bearing their 
name at Lewisville, have closed down their mills 
indefinitely and are running the planing mills 
only enough to complete orders received at a 
satisfactory price. 

The Hope Lumber Co. of Hope is operating 
under a receivership and is liquidating. There 
are rumors that this plant is to be purchased 
by new interests who will operate it. 

B.. I. Graves, of Lester, states that it is not 
possible to operate without a great loss at 
present prices for common lumber and has closed 
down his sawmill until conditions improve. He 
will operate his planing mill long enough to 
finish up his present stock of lumber if he is able 
to receive satisfactory prices. 





Committee on Negro Housing 
Meets 


Wasuincton, D. C., April 27.—The commit- 
tee on Negro housing of the President’s Con- 
ference on Home Building and Home Owner- 
ship had its initial meeting last Thursday in the 
Department of Commerce Building. The meet- 
ing was called together by Mrs. Nannie H. Bur- 
roughs, its chairman, and organized for its 
work. The committee was greeted by Secretary 
of Commerce Lamont, who also presented a 
message from President Hoover. The President's 
message follows, in part: 

Your studies will lead you into considera- 
tions of the problems of the design, con- 
struction and financing of houses, of condi- 
tions of ownership and tenancy, of remodel- 
ing, equipping and furnishing of homes in 
city and country. Careful consideration is 
needed in order to determine what can be 
accomplished by the Negroes themselves in 
the improvement of conditions of housing 
and home life and of what can be done by 
public authorities or other agencies to aid 
them in bringing housing conditions to 
higher standards of satisfaction, convenience 
and wholesomeness. Wherever conditions 
are found to be below a reasonable standard 
the problem is one of determining what next 
steps can best be taken in improving the con- 
ditions and how information and service can 
be mobilized to prevent future recurrence of 
conditions of housing that may impair health 
or character. 

Col. Lamont, in addressing the committee, 
pointed out that it is one of approximately thirty 
similar bodies connected with the conference. 
Other committees, he said, cover such subjects 
as types of dwellings, house design and con- 
struction, financing, utilities for houses, city 
planning and zoning, landscaping and planting. 
remodelling and modernizing, fundamental 
equipment for houses, home furnishing, home- 
making, kitchens, rural housing, home informa- 
tion centers, housing legislation, technological 
developments etc. 

“This committee,’ Col. Lamont added, “has 
been formed to consider the special aspects of 
the problems of housing, home building and 
home ownership as they have been found among 
the members of the colored race, in the hope that 
you will be able to discover what these condi- 
tions are and in what ways existing civic agen- 
cies among Negroes can better cope with those 
conditions.” 





ENDLESS 
Man golfs from 
Sun to sun, 


But woman’s bridge is 
Never done, 
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The Little Pines 


A little fringe of pines along a city lot, 
All planted in a line to mark a garden plot, 
To say which place is mine—and which is not. 


Not much like forest trees, not half as fine, as 
tall, 

A little border these, where some would build 
a wall : ; 

To mark their boundaries, and that is all. 


And yet the same birds fly to nest among their 
boughs, 

As softly breezes sigh, as wildly winds carouse, 

And share whatever sky the Lord allows. 


Not all the pines that grow are giants of the 
wood, 

But be they high or low, if rightly under- 
stood, 

Whatever gifts we know, those gifts are good. 


We See b' the Papers 


Taking it by and large—but nobody is buyin’ 
large. 

Wheat is easier, but the farmers are as uneasy 
as ever. 

What we need is a primary to repeal the 
primary law. 

About the hardest spring frost seen this year 
was in Wall Street. 

What we would like to get is the low-down 
on the man higher up. 

Eighty thousand people paid admission to a 
ball game in New York. 

It reminds us of the man who advertised “the 
world’s largest dwarf.” 

One thing seems certain, we Americans are 
the world’s richest paupers. 

Twelve million dollars more of gold is en 
route to America, but personally we feel sure 
that somebody will cut off the throw. 

\nother of our political troubles is that you 
can't keep a bad man down. 

Another man who might possibly like to see 
things pick up is Mr. Hoover. 

When a woman says she is temperamental, 
it may be*more temper than mental. 

\ four-year term is being urged for Chicago 
aldermen. In the council, you understand. 

Too bad we can’t put ourselves on full time 
as easily as we can on daylight saving time. 

Radio musicians in Chicago are to have a 
shorter workday. Well, that pleases all of us. 

Chicago is going to have a jubilee in May. 
When Wall Street will have its has not been 
learned. 

A man can even be a failure as a failure. 
If you fall hard it is sure proof that you have 
reached high. 

Americans are trying to get concessions in 
China. Hope it is some of our baseball. park 
popcorn venders. 

Hawks kill fifty species of birds, Bob Becker 
says. But we can think of about fifty other 
birds they don’t touch. 

There is the bird, for example—but why go 
into that? As is very well known, there is at 
least one in every office. 

A hundred and fifty overcoats were stolen in 
Chicago the other day. That shows you how 
much pessimism there is. 

They propose now to abolish party circles on 
the Illinois ballot. What we would like to get 
rid of isn’t the circles but the rings. 

We wondered what had become of the man 
who used to say “armisstis.” He is now busy 
practicing upon daylight “savings” time. 


Peyton Glass, of Oklahoma, now holds the 
record in the 100-yard dash. And yet there is 
supposed to be more shooting in Shootcago. 

A St. Louis man who has had four divorces 
wants a fifth. It seems it is about time to let 
this fellow get out of trouble the best way he 
can. 

Some way, we have a suspicion that it isn’t 
such an exclusive distinction in some of our 
South American nations to be a Daughter of 
the Revolution. 

Two classes of people who discourage us are 
those who say “anticipate” when they mean 
“expect,” and those who don’t anticipate what 
they do expect. 

Fred Gilbert, of Los Angeles, breaks the 
outboard motor record with 51 miles an 
hour. And here we are, glad if the darned 
thing will even start. 

Einstein says that 2 percent of the people 
can prevent a war by refusing to fight. 
Still, the 98 percent Americans might be 
able to do something. 

The first time we ever saw our old friend 
Bryan we sat beside him in the rain. And 
it wasn’t the last time we ever saw a dry 
candidate on a wet platform. 

The Democratic national committee wants to 
raise a million dollars, and, if it can do it just 
now, a lot of people will have to get over this 
idea that all the financial genius is in the Re- 
publican party. 


The Golden Rule Mill 


“I guess I'd get discouraged,” the millman 
said to me, 

“Tf, looking at that mill, a mill was all that 
I could see. 
The summers without 
without snow, 
Would hardly make it worth the while to 
make the old thing go. 

3ut I keep looking farther than pond or 
mill or pile, 

And, when I get to looking so, I just can’t 
help but smile. 

I wonder where the logs are I ran through 
this old mill, 

Yes, get to thinking where they are, the 
place they've gone to fill. 


water, the winters 


“For someone’s built a cottage—of course, 
I don’t know where— 

The boards came out of this old mill that 
built that cottage there. 

Or someone’s built a schoolhouse—the street 
I never know, 

And I don’t even know the town, and yet 

I know it’s so. 

somewhere someone's 

somewhere children play, 

It may be near, it may be far, a thousand 
mules away. 

Yet somewhere there are houses, and some- 
where there are walls, 

And that’s the thing, if he is wise, a saw- 
mill man recalls. 


Yes, 


building, and 


“IT haven’t made much money, I’ve had my 
ups and downs, 

But, good or bad, through thick and thin, 
I’ve kept on making towns. 

I've taken down the timber, I’ve turned 
into boards, ; 

And think that work, the likes of mine, 1s 
somewhat like the Lord’s. 

My sawmill may go busted before this year 
is through, ; 
And yet my life is not a loss, whatever times 
may do, ‘ 
For somewhere there’s a cottage, a meeting- 

house or school— 
And that is why I gave the mill the name 
of ‘Golden Rule’.” 
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Frost Pine is a big “‘tavorite” 


with builders. It is known and 
used by many. Millions of feet 
of Frost Pine lumber and the 
most modern manufacturing 
facilities are required to sup- 


ply this demand. 


Immense timber resources 
and eleven up-to-date sawmills 
insure customers a depend- 


able source of supply. 


Frost Pine embraces all items 
in yard and shed stock, struc- 


tural material, ete. 


Frost Packaged Trim and 
Mouldings are big sellers be- 
cause they offer better values 
to builders. Get our quota- 
tions now on straight or 


mixed cars. 


FROSy LURE 

INDUS ies ine. 
Ceneel SalesOfiics 
SHREVE PONY, 


9 8 
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N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 


PoorpssoRo q 





WASHINGTON, D. C. 


. JOHNSON & WIMSATT a 








CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 


and Shingles 


“XI Be Also Tupelo Lambe, wet ben have pGomptate 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 












Not JOHN SMITH but 
FRANK W. SMITH is the 


Seattle Buyer for Eastern Wholesalers! 


A Northwest lumberman for many years, he 
knows the mills and their lumber! Let him 


BUY YOUR ORDERS. 


FRANK W. SMITH 


1154 Stuart Bldg. Seattle, Wash. 











North Carolina Pine and. 
West Virginia Hardwood 














—— CASING 
Dried, Well Manu- x 
gay BASE AND 
Capacity, 290,000 feet MOULDINGS 
nh Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











— Ce __—— 
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Manufacturers 


Short Leaf Pine and Hardwoods 








Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























COUNTERFEIT CHECKS 


are frequent except where our 
Two Piece 
Geometrical 
Barter Cein 


is in use, then 
imitation isn’t 


$. D. 
CHILDS & CO. 
CHICAGO 
We also make Time 
Checks, Stencils and 
Leg Hammers. 
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Value of Manufactured Products 


During the calendar year 1929 the value of 
manufactured products reported by 3,665 estab- 
lishments in the State of Washington was 
$794,142,726, according to data compiled by the 
bureau of the census. 

The cost of materials used was $413,372,290 
and the value added by manufacture—value of 


products, less cost of materials etc. — was 
$367,300,394. 
The number of salaried officers and em- 


ployees was 14,092 and the average number of 
wage earners 114,591. Salaries paid aggregated 
$35,681,332 and wages $160,513,782. 

The number of wage earners and the value 
of products represent increases of 9.7 and 17.1 
percent, respectively, as compared with 104,469 
wage earners and products valued at $677,913,- 
579 reported for 1927, the last preceding census 
ais 

The census of manufacturers covers manu- 
facturing and printing and publishing establish- 
ments whose products made during the census 
year were valued at $5,000 or more. 





Roosevelt Memorial Obelisk 


Final plans for the Roosevelt memorial 
obelisk to be erected on the Theodore Roosevelt 
National Highway at the boundary between the 
Lewis and Clark and the Flathead national 
forests at Marias Pass, Mont., have been re- 
ceived by the Forest Service and early con- 
struction has been assured by instructions of 
Maj. R. Y. Stuart, chief forester, to Forest 
Service officers in the northern Rocky Moun- 
tain region. The shaft will be 60 feet high and 
the proportions similar to those of the Wash- 
ington Monument in Washington. The monu- 
ment will be of granite with a reinforced con- 
crete core and will cost about $25,000. One 
tablet to be placed on the obelisk will bear the 
inscription : 

“Erected to Theodore Roosevelt in commemo- 
ration of his leadership in the conservation of 
the forests of the United States. ‘Forestry | is 
the preservation of the forests by wise use.’— 
Theodore Roosevelt.” 


Test Spark Arresters to Prevent 
Forest Fires 


. With a view to reducing the number of 
forest fires caused by sparks from railroad 
locomotives, officers of the Forest Service 
are giving close attention to the develop- 
ment of improved types of spark arresters. 
Although progress has been made, with the 
co-operation of railroad companies, in re- 
ducing fires along the rights-of-way, the 
number of “railroad fires” is still large. An 
average of more than 10,000 such fires an- 
nually has been reported in recent years on 
forest lands. In 1929 there were approxi- 
mately 11,100 railroad fires, more than 8 
percent of all forest fires reported that year. 
Wire netting spark arresters on locomo- 
tives of several railroads and on stationary 
engines in forest areas have helped decrease 
the number of live sparks carried out of 
smokestacks. This type of arrester, how- 
ever, has by no means eliminated the fire 
hazard, as experience has shown that many 
sparks may get through the mesh. Recently 
a Northwestern railroad equipped 300 loco- 
motives in one mountain district with a new 
centrifugal type of spark arrester. It is re- 
ported that the fire loss claims of this rail- 
road dropped from $20,000 to $180. 
Riding box cars and cabooses where they 
had set up traps to catch live sparks and 
cinders, Forest Service officers and railroad 
officials recently tested different types of 
spark arresters on night trips over the con- 


tinental divide in Montana. Wire netting 
arresters of the type tested, it was found, 
did not prevent showers of sparks from lo. 
comotives on starting and on heavy grades, 
Live sparks were caught several car lengths 
back from the locomotive and these landed 
on the ground as much as 75 feet from the 
rails. Another type of arrester which rotates 
the sparks through a drum to break them 
up and cool them before they are discharged 
from the stack was found more effective. 
No cinders more than one-twentieth of an 
inch in diameter were caught from this ar- 
rester. 

Forest officers believe that the develop- 
ment of an effective spark arrester and its 
adoption by railroads operating in forest 
regions will largely eliminate the railroad 
as a cause of fire and bring about a material 
reduction in the annual loss from prevent- 
able fires. 





Postpone Hearing on Alleged 
Unfair Practices 


The Tariff Commission announces indefinite 
postponement of the public hearing concerning 
alleged unfair practices in the United States 
in the sale of Russian asbestos, which had been 
fixed for May 19. The respondents named in 
the complaint are the Amtorg Trading Cor- 


poration and Asbestos Ltd. (Inc.). Postpone- 
ment was requested by N. E. Newman, presi- 


dent of the latter corporation on the ground 
that he had made plans before the institution of 
the investigation for a business trip abroad. 
Counsel for the Amtorg Corporation also re- 
quested an extension of time in which to file 
answer. 

In order to preserve the status quo and pro- 
tect the interests of all parties in the investiga- 
tion, the commission has requested the Treas- 
ury Department to issue an order stipulating 
that further entry of Russian asbestos, a free- 
list commodity, shall be made under bond pend- 
ing the conclusion of the inquiry. 








Progress in Florida's Forest Policy 


Timbermen and naval stores operators from 
all parts of Florida recently attended a commer- 
cial forestry conference in Marianna, Fla. 
which was primarily carried out through the 
Florida State Chamber of Commerce with the 
aid of the Florida Forestry Association, the 
Chamber of Commerce of the United States 
co-operating. This was one of a series of 
similar conferences in which the national cham- 
ber has been co-operating. 

The conference marked a new step in the 
progress of Florida forestry and resulted in the 
formulation of a forest policy of wider scope 
and greater practical application than any pre- 
vious plan for the State. 

Some of the outstanding principles promul- 
gated would provide for an amendment to the 
State constitution to allow proper forest tax 
legislation; for the institution of forest fire pre- 
vention through special agencies supported by 
county governments, and for the suspension of 
the Federal Government’s acquisition activities 
as they relate to commercial timber produc- 
tion in Florida until the State shall work out 
the problems involved with such acquisition. 

The policies were ratified by the conference 
and referred to the Florida legislature for con- 
sideration. 





Someone wants your “Don’t 
Wants.” Let the Classified 
Section tell about them. 
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Beautiful Arched Doorways Pos- 
sible at Low Cost 


The retail lumberman can now meet the 
modern demand for the architectural beauty fur- 
nished by arched openings, at a lower cost than 
was ever possible before, and at an attractive 
profit. Every lumberman knows that the curve 
provides a touch of beauty that relieves the 
monotony of square forms, and that the installa- 
tion of a few arched openings as part of a 








These plaster bases for curved openings are 
easily nailed into place over the lath 


remodeling job would be highly pleasing to a 
customer. 

Economy in such work is made possible by 
a new product, the metal arch, which is a 
plaster base of symmetry and uniformity. It is 
nailed to the rough bucks, over the lath, and 
costs only about half as much to install as do 
curved forms made on the job, especially be- 
cause it provides a curved corner bead around 
the curves that furnishes a true ground line for 
the plasterer. This line can be continued on 
the straight runs with regular corner bead. 
Perforated flanges afford an excellent key for 
the plaster. 

These ready-formed arches are available from 
the manufacturer, the United States Gypsum 
Co., Chicago, in six standard sizes. They are 
fabricated from a specially treated sheet steel, 
known as “Galvannealed” steel, which has ex- 
ceptionally high rust-resisting properties. There 
are six standard sizes of Red Top metal arches, 
and these can be combined in such a way as to 
provide for almost any type of curved opening. 
An illustrated folder giving specifications, ship- 
ping units, prices etc. will be sent by the manu- 
facturer on request. 





To Plan for More and Better 
Private Construction 


Boston, Mass., April 28.—A_ nation-wide 
campaign for the development of needed new 
construction is to be actively sponsored at the 
spring executive board meeting of the Associ- 
ated General Contractors of America, to be held 
in Boston May 8 and 9. Edward J. Harding, 
managing director, says that the campaign will 
be to develop construction both quantitatively 
and qualitatively, and will represent the first 
unified sales program ever attempted by the 
construction industry as a whole. Keynotes 
ot the campaign will be the construction of 
such projects as will pay their own way in 
comfort, service and efficiency, and retention 
of builders of proved skill, integrity and re- 
sponsibility. 

Taken in connection with the newly adopted 
advance planning policy of the Federal Gov- 
ernment, which is expected to be rapidly fol- 
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lowed by the adoption of similar policies by the 
States, the Associated General Contractors of 
America believe that the campaign may be de- 
veloped into a continuing survey and advisory 
service to correspondingly serve private con- 
struction, so that the volume of all operations 
may be best timed to economic conditions. 

Plans for the campaign are being worked out 
by the association’s construction development 
committee, composed of fifteen nationally promi- 
nent general contractors, who are to report at 
the meeting. 


You Can Quickly Wipe the 
Fog Off These Thermometers 


Every user of steam knows that his ther- 
mometers often get so clouded that it is prac- 
tically impossible to read them, and will be 





glad to learn that there is now available 
a new industrial thermometer that in- 
cludes, among sev- 


eral other important 
improvements, a case 
front that can be 
easily snapped open 
for cleaning. 

The accompanying 





illustration “A” 
shows how this 
easily removable 


glass front operates. 
A tongue at the top 
of the case fits snug- 
ly in a groove in the 
front, so that in 
opening or closing 
the front it can not 
slip or fall, and 
breakage of the glass 
is almost impossible. 
The manufacturer, 
the C. J. Tagliabue 
Manufacturing Co., 
of Brooklyn, N. Y., 
is justly proud of 
this improvement in 
its instruments. 

Other good features of the new Tagliabue 
thermometers are shown in illustration “B.” The 
mercury filling in 
the bulb chamber 
(1) completely sur- 
rounds the bulb of 
the thermometer and 
insures split-second 
rapidity in transmis- 
sion of heat. The 
monel bulb chamber 
(2) is thin enough 
to allow quick con- 
ductivity, yet is 
rugged and non-cor- 
rosive and can not 
amalgamate with the 
mercury filling. The 
asbestos packing (3) 
is uniformly com- 
pressed about the en- 
largement on the 
glass stem so that it 
prevents any move- 
ment of the tube 
with reference to the 
scale and thus in- 
sures accurate read- 
ings. The TAG- 
Hespe glass of tube 
(4) is easy to read. 
The connecting piece 
(5) is locked to the 
case by means of a 
specially designed 
spring washer. The 
left-handed thread 
on bulb chamber (6) 
prevents loosening if 
case is turned in re- 
moving thermometer 
from socket. 





A—This thermometer is 
easily kept clean and 
legible because the front 


snaps open or closed 





B — The constructional 
features shown above 
are: (1) mercury filling; 
(2) bulb chamber of 
monel metal; (3) asbes- 
tos packing (4) the tube; 
(5) connecting piece with 
spring washer; (6) left- 
handed thread on bulb 
chamber 
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NorthernWoods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 
ASH-BASSWOOD 
BIRCH- SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 
MeN = Lumber Co. 








Try 
Us 












We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


We also invite orders for Northern Pine, Spruce, 
Flooring Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
pe ed 


“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Criten, 516 Lumber Exchange 




















“Superior Brand”’ 
DIMENSION LUMBER 


AND 
HARD MAPLE FLOORING 


Brown Dimension Co. 
(Subsidiary of Bay De Noquet Co.) 
Main Office: , 
MANISTIQUE, MICH. 


17 17 


VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 











1Z 











Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 
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‘BUSINESS CHANGES, INCORPORATIONS, 








Business Changes 


ALABAMA Birmingham—Duffee Lumber Co 
has moved headquarters to Ensley and will share 
building of Superior Lumber Co 

Buena Vista Hybart and Thomaston—King 
Lumber Co. has sold its saw and planing mills 
and is winding up affairs of the company. H. H. 
Hill, one of the members of the firm, will enter 
the general supply business at sirmingham. 

ARKANSAS Loctkesburg—Lockesburg 
Co. sold to Bird Lumber Co 

CALIFORNIA sellflower—Lestey G, Miller suc- 
ceeded in building material business by R. M 
Miller 

Mountain View—Minton Co. selling lumber, mill, 
building material and plumbing business to a new 
corporation Which will operate under name of 
Builders Service Co M. ¥. Joslin, formerly of 
Woodhead Lumber Co Los Angeles, manager. 

COLORADO 
Co. sold to S. A 

GEORGIA Savannah—Atlantic Creosoting Co 
(Ine.), Nerfolk, Va and Savannah Creosoting 
Co. (Inc.), Port Wentworth, Savannah, have con- 
solidated and operations will continue under name 
of the former Additional machinery will be in- 
stalled in the Savannah plant 

IDAHO Ferdinand—Madison Lumber «& Mill 
Co. has moved its hardware department to Craig- 
mont, Ida‘ 

Kelloge—J. H. Van Uden, of the Wallace Lum- 
ber Co,, Wallace, Idaho, announces the purchase 
of the Smith & McIntosh Co., of Kellogg and in- 
corporation of Kellogg Lumber Co. 

ILLINOIS Chicago 
moving to 808 W 

INDIANA Rossville 
ply Co, sold to Rossville Lumber Co. (Inc.). 

IOWA Randall—Report that Randall Lumber 
Co. had sold yard to S. Hanson “Lumber Co. is 
erroneous According to statement from head- 
quarters of the Randall Lumber Co. in Des Moines, 
the yard has not been sold 

KANSAS Ozawkie—Ozawkié« 
J. A. Kuhiman 

MICHIGAN Boyne City—W. §S 
ceeded by Shaw-Naylor 

MINNESOTA Marine on St. Croix 
Yard Co succeeded by Consolidated 
of Stillwater 

MISSOURI Bethany Cousins 
changing name to Harrisen County 


Lumber 


Stoneham—Noll Lumber & Supply 
Foster Lumber Co. 


Panhandle Lumber Co 


Washington St 
Rossville Lumber & Sup- 


Lumber Co. sold 


to 


Shaw Co. suc- 


Andersen 
Lumber Co., 


Lumber Co 
Lumber Co 








WEEDS need not 


cause fires....destroy 
them this easy way!!! 
Simply dilute 1 gallon of Wilson's Weed Killer to 46 


gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8.00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on § gallons or over 
East of the Mississippi River. 


Booklet mailed on reauest. 


Department R 1 


SPRINGFIELD NEW JERGEYF 








Established1847 


Richard Shipping Corp. 
44 Be<ver Street. NEW YORK 
Ocean Freight Brokers 
and Contractors 
Special department handling export lumber shipments 


Foreign Forwar- 
ders, Customs 
Brokers. We 
handle allclasses 
of cargo and at- 
tend to collection 
of invoices. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


onors Panama - Pacific GRAND ad a 4 
ee 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes &Tools 





Ed. Richardsen, manager. No change in owner- 
ship. 

Kirkseville—Chellis White Lumber Co. sold to 
R, J. Hurley Lumber Co., of Kansas City. 

OHIO Cincinnati—Tennessee Lumber & Coal 
Co. lumber business succeeded locally on May 1 
»y Hagemeyer Lumber Co. 

Toledo—Western Manufacturing Co. changing 
name to Western Woodwork & Lumber Co. 

OREGON. Haines—William Riordan has moved 
his 4awmill to John Day. 

Sheridan—Sheridan Mill Co. moving to Portland; 
continues in wholesale lumber business. 

SOUTH CAROLINA. Bishopville—Coxe-Royer 
Lumber Co. changing name to Coxe-Dunlap Lum- 
ber Co 

TEXAS. Tyler—Caton Lumber Co. and John M. 
Lingold moving to Longview, Tex. 

WASHINGTON Goldendale—E, ©. Trout has 
leased his planing mill to Blake & Davis Lum 
ber Co, 

WISCONSIN. Black 
& Supply Co. sold to 
Madison. 

Two Rivers 
Cedarburg. 


Earth—Mickelson 
Doyne 


Lumber 
Lumber Co. of 


General Wood Products moving to 


Incorporations 


ARKANSAS. Van Buren 
Supply Co., incorporated. 

CALIFORNIA. Los Angeles 
Co. (Ltd.), incorporated 

CONNECTICUT. Middletown Acme ‘Tie & 
Lumber Co., incorporated; capital, $50,000. 

DELAWARE. Wilmington Paramount 
Products Co., incorporated; capital, $100,000. 

IDAHO. Kellogg—Kellogg Lumber Co., incor- 
porated; capital, $100,000; sawmill; J. H. Van 
Uden interested. Has purchased Smith & Mc- 
Intosh Co, 

LOUISIANA. Opelousas 
creasing capital to $40,000. 

Shreveport — Bollinger-Gain-Yay Co., incorpo- 
rated; capital, $40,000; W. M. Levy. 

MISSOURI. St. Louis—South Arkansas Lumber 
Co., incorporated; capital, $10,000; old. 

MONTANA. Great Falls—R. S. Proudfit Co., 
with headquarters at Lincoln, Neb., has filed ar- 
ticles of incorporation to do business in Montana; 
$15,000 invested in State. 

NEW JERSEY. Englewood—Bried Lumber Co., 
incorporated; capital, $25,000; old. 

Hoboken—Hudson Box & Lumber Co., 
porated; capital, $100,000. 

Hoboken—E, J. Sterner Lumber Co.,, 
rated, 

Trenton—Supply Co., incorporated: capital, $106,- 
000; retail lumber and building supplies. 

NEW YORK Brooklyn—M. S 
corporated; capital, $100,000; 
building supplies 

Brooklyn Empire State 


Twin City Lumber & 


Advance Lumber 


Wood 


Danel Lumber Co, in- 





incor- 


incorpo- 


3erkoff Co., in- 
retail lumber and 


Lumber Co., incorpo- 


rated; capital, $10,000; Nathan Krefetz, 1927 
Sist St 

Brooklyn—Colonial Lumber Corporation, incor- 
ported; capital, $10,000; Alex. 7 Rose, 353 


Stone Ave 

Brooklyn—Hoban-Hunter Distributing Yard, in- 
corporated; capital, $20,000: Martin Hoban, 1105 
Metropolitan Ave.; timber, lumber yards; old con- 
cern, 

Brooklyn—Pin-Ray Lumber Co., incorporated: 
capital, $25,000; Abraham Berk, 711 E. 52nd St.; 
will operate in New York City 

New York — Feller-Levine Lumber Corporation, 
incorporated: capital, $50,000; Joseph Aronstam, 
853 Walton Ave.; will operate lumber business in 
Brooklyn. 

New York—H. & S. Lumber Corporation, incor- 
porated; capital, $10,000; Harry Schapiro, 261 
Broadway 

OHIO Holloway—King Lumber Co., 
rated; 100 shares, no par; W. R. King. 

OREGON. Portland — Benton-Linn 
Lumber Co., incorporated; capital, 
manufacture lumber. 

Portland—Dant & Russell Export Co., incorpo- 
rated; capital, $50,000; lumber and log export; 
Cc. E. Dant 

PENNSYLVANIA. 
(o., incorporated. 

TEXAS. Kilgore—Mansfield Hardwood Lumber 
Co., incorporated; capital, $5,000. 

WASHINGTON. Ardenvoir—cC. A. Harris & 
Sons, incorporated; capital, $100,000; sawmill and 
box manufacture. 


incorpo- 


Timber & 
$100,000; to 


Ardmore — Pittman - Berger 


Casualties 


CALIFORNIA. San Francisco—Plant of Western 
tox & Excelsior Co., 650 Brannan St., damaged 
by fire; loss, $25,900. 

IDAHO, Ferdinand—Sawmill of Oswald Peter- 
son damaged by fire; loss, $4,000. 

KENTUCKY. Greenville—W. C. 
ber Co., loss by fire, $200. 

NEW YORK. Baldwin 3aldwin Sash & Door 
Co., loss by fire, $20,000; factory interior de- 
stroyed. Herman Rosenstein, 235 Brookside Ave., 
Fre+port, L. I., proprietor. 

Sinclairville—The sawmi!l of F. S. Chappell 
burned with contents of machinery and 50 cords 
of firewood. 

TENNESSEE. 


Malone Lum- 


Pocahontas—The sawmill and 
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planer belonging to A. T. Wilbanks of Walnut, 
Miss., was destroyed by fire with machinery and 
30,000 feet of dressed lumber. 

TEXAS. El Paso—Messina Lumber Co., loss by 
fire, $6,000; 3625 Frutas St. 


New Mills and Equipment 


FLORIDA. St. Peters»urg—Shippers Equipment 
Co. will add 12,000 square feet of floor space to 
its box, basket and hamper manufacturing space; 
335 18th Ave. S. 

MISSISSIPPI. Natchez—Mississippi Match Co, 
has let the contract for erection of $105,000 match 
factory building and will install machinery in 
August. 

NORTH CAROLINA. Hickory—D. E, Fry re- 
ported to haVe let contract for erection of furni- 
ture factory plant to cost $35,000 in Highlands, 
N, 34 

ORBGON. Holley—Sam 
sawmill near this point. 

TENNESSEE. Chattanooga - The Tennessee 
Furniture Corporation, W. First St., is construct- 
ing a $17,000 brick dry kiln. 

VIRGINIA. Bassett—Bassett Furniture’ Indus- 
tries (Inc.), Martinsville, is reported to erect its 
manufacturing plant adjacent to the plant of 
the J. D. Bassett Furniture Mfg. Co. at 
North Bassett, and will operate under name of 
sassett Chair Co. 

WASHINGTON, . Aberdeen—The Schaefer Lum- 
ber & Door Co. is erecting a barking and chipping 
plant at Mill’ No. 4 to cost about $50,000. 

Chehalis—General Lumber Co., sawmill, is erect- 
ing a dry kiln to cost about $11,000. 


Sawyer is erecting a 


New Ventures 


ALABAMA. Bessemer—H. C. Kyser has entered 
the second hand lumber business. 

Florence—-R. A. Stricklin, owner of the Strick- 
lin Lumber Co., has added a plant for the manu- 
facture of screen doors and will operate under 
name of Southern Mfg. Co. 

Livingston—Lyon & Sons have started a retail 
lumber business. 

Talladega—Ziegler Supply Co. has started a re- 
tail lumber business. 

CALIFORNIA. Emeryville—Grunow Mfg. Co 
has engaged in the carved wood furniture manu- 
facturing business at 957 63rd St. 

Greenfield—Hugh Thompson has started a retail 
lumber business. 

Los Angeles—Pelican Bay Lumber Co 
local sales office at 604 Board of Trade Building. 

CONNECTICUT. Hartford—Hyde-Johnson Lum- 
ber Co., wholesale, 650 Main: St. 

DELAWARE. Wilmington Cranston Lumet 
Co. (Ine.) opening wholesale lumber office at 721 
Citizens Bank Building. 

FLORIDA. 
retail luniber 

IDAHO. Craigmont—Madison Iumber & Mill 
Co. has engaged in the lumber, paint and hard- 
ware business. 

ILLINOIS Princeton—E, L. Lutz Lumber Co. 
has started a retail business. 

Springfield—White Lumber Co.; 


opening 


Orlando—Orange Lumber Co. (Inc.); 


retail lumber 

KANSAS. Clay Center—John Erickson opening 
building material yard. 

Hymer—Burgner-Bowmen-Matthews Lumber Co 
of Kansas City, opening local yard 

Leoti—Home Builders Lumber Co. 
tail yard. 

LOUISIANA. New Orleans—W. H. Moynan 
opening commission lumber business at 405 Poy- 
dras Building. 

MICHIGAN. Caseville - E. K 
started a retail lumber business. 

Muskegon—Vanderweele Bros 
lumber yard. 

Suffolk—Blue Forest Products Co. (Ine.), J. 
Eugene McKelvey, president, will have its band 
sawmill in operation about July 1. It will have 
a capacity of 40,000 feet per ten hours. 

MISSOURI. Brownington—R. J. Uurley 
ber Co. of Kansas City opening local yard. 

NEBRASKA. Lincoln—Lincoln Building Supply 
Co. opening retail lumber business. 

NEW JERSEY. Camden—Edward B. Humph- 
reys has started a wholesale hardwood and pine 
lumber business. 

NEW YORK. Brooklyn—Perline 
starting a retail business, ; 

Long Island City—Vernon Lumber Corporation 
starting retail business. 

OHIO. Brinkhaven—W. H. 
starting retail business. 

Dayton—C. D. Murphy Co. has started a new 
lumber business at 901 Shroyer Rd. 


OKLAHOMA. Clinton—Chaffin Bros. Lumber 
Co. of Oklahoma City will open a local yard. 


OREGON. Albany—Elmer Clem will open a 
lumber yard on First St. as soon as building is 
completed. } 

Eugene—Carl Rutherford has engaged in the 
sash and door business. 

Ontario—Fred Zicar has engaged in the furni- 
ture and cabinet manufacturing business. 

Portland—West Coast Mfg. Co.. 809 E. 17th St., 
will open a furniture factory with J. S. Zimmer- 
man as manager. 

Portland—H. I. Sound has engaged in the whole- 
sale lumber business under name of Sound Lum- 
ber Co. 

Portland—Sound Lumber Co. has started in busi- 
ness at 543 E. 19th St. 
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SOUTH DAKOTA. Hot Springs—Shann Lumber 
Yard recently opened for business, 

TEXAS. Greeneville—Greeneville Lumber Co. 
has started a retail business. 

Kilgore—Kilgore Lurber Co., Lone Star Lum- 
ber Co. and Smith Lumber Co. will open retail 
yards. 

" Gladwater—Taylor Lumber Co. and McGram- 
man & Sheppard are opening lumber and build- 
ing materials yards. 

Longview—Longview Lumber Co. and _ Frost 
Lumber Co. are opening retail yards. 

2osenberg—Home Building & Lumber Co. will 
open a retail yard. 


AMERICAN LUMBERMAN 


Tyler—Wm. Cameron & Co. and the Tyler Lum- 


ber Co. are opening yards. 





VIRGINIA. Buena Vista—Buena Vista Lumber 
Corporation will open a coal and retail lumber 
business, 

WASHINGTON. Tacoma — Jas. C. Newbegin 
Lumber Co. has started a wholesale lumber busi- 


ness in the Puget Sound Bank Bldg. 

Wenatchee—Roysdon Lumber Co. 
retail yard. 

WISCONSIN. Marinette—P. H. 
20 years with the J. W. Wells 
opening a wholesale and retail 
business. 


has started a 


3resnahan, for 
Lumber Co., is 
lumber coal 


and 














THOMAS D. STIMSON, aged 47, wealthy 
Seattle lumberman, civic leader and aviation 
enthusiast, was killed instantly Sunday after- 
noon, April 26, when his plane, which he was 
piloting, crashed on the Colville Indian reser- 
vation not far from the village of Nespelum 
in Okanogan County, Washington. Scion of 
one of the most prominent lumber families 
of the Pacific Northwest, Mr. Stimson’s death 
was a tremendous shock to Seattle business 
men. The cause of the airplane crash had 
not been determined at this writing. Mr. 
Stimson had left Spokane and was on his 
way to Seattle at the time of the accident. 
The plane was observed fiying low and then 
was seen to falter and dive to the ground. 
Mr. Stimson’s neck was broken. The plane 
did not catch fire but one wing was broken 
and the nose of the plane was buried two 
feet in the soft earth. The local press on 
Monday paid long columns of tribute to Mr. 
Stimson as a business man, a community 
leader, and a family man. He was Known 
as an unusually careful pilot. He carried 
a parachute in the fatal plane but it was 
unused, Mr. Stimson’s interest in aviation 
began in his early manhood, shortly after 
his graduation from Cornell University. Fol- 
lowing enrollment in the Curtis Aviation 
school at Hampton Roads, Va., he received 
an international pilot’s license. He enlisted 
in the aviation division of the United States 
Navy during the war, serving as senior grade 
lieutenant with the East Coast patrol. His 
interest in aviation continued on his return 
to civil life. In 1921 he joined the Seattle 
Aero Club and in 1924 he became president 
of the Seattle Chapter of the National Aero- 
nautical Association. In the following year 
he was named governor for the State, which 
position he had held ever since. He was 
also active in the naval air reserve and was 
first president of the Seattle Aviation Coun- 
try Club. One of Mr. Stimson’s achievements 
was the setting up of a $25,000 prize for a 


Seattle-Tokyo flight. He helped raise this 
sum and helped to obtain the sanction of 
the National Aeronautical Association’s con- 
test committee. He served as a trustee of 
the fund ever since it was set up. One of 
his latest contributions to aviation was the 
organization of the Seattle Glider Club. He 
held a glider pilot’s license and owned a 
glider. Mr. Stimson had owned a plane for 
about five years. 


Thomas D. Stimson was the son of the late 
C. D. Stimson, pioneer northwest lumberman, 


who died in August, 1929. He inherited a 
quarter of his father’s large estate and on 
his father’s death became president of the 


C. D. Stimson 
concern. His 
of his father’s 


Co., a holding and 
inheritance also 
holdings in the 


investment 
included half 
Metropolitan 


Building Co. At the time of his death he 
was president of the C. D. Stimson Co. (Inc.), 
the Stimson Mill Co., the Olympic Develop- 
ment Co., the Bellingham Development Co. 
and the Central Leasehold Co. He was a 
member of the Rainier, College, Seattle Golf 
and Country Clubs, the Seattle Aviation 
Country Club, and the Seattle Chamber of 
Commerce. He was vice chairman of the 
board of governors of the Washington Ath- 


letic Club. 

Mr. Stimson is survived by his mother and 
Widow; his sister Mrs. A. Scott Bullitt, and 
four children, Frances Ann, 15; Thomas 
David, 12: Nona, 10, and Douglas, 6. His 
body will be returned to Seattle for burial. 


JOHN H. HAAK, of Portland, Ore., one of 
the best known timbermen in the Pacific 
Northwest, was instantly killed near Olym- 
Pia, Wash., Sunday evening, April 19, when 
Struck by a passing automobile on the high- 
way as he stepped from his own parked car 
to attend to some minor repair. Mr. Haak 
had left Portland Sunday morning on a busi- 
ness trip to Seattle with his brother, C. E. 
Haak, also of Portland. John H. Haak was 
manager of the Gladstone Oregon Timber Co. 
of Portland and lived at 126 East 58th street. 
He had been in the timber business in Port- 
land since 1905 when he went to the Pacific 
Coast from Michigan. He was 69 years of 
age. Surviving are the widow, Mrs. Lucinda 
L. Haak; a son, John J. Haak; a daughter, 








Mrs. F. P. Bigelow; a sister, Mrs. Burt Luten; 
three brothers, C. E. and Harry K. Haak, 
of Portland, and Luther K. Haak, of Eagle 
Point, Ore. Mr. Haak was of a friendly and 
affable personality and was active in the de- 
velopment of the timber industry and the 
solution of its many problems. 





ROBERT G. CHISOLM, prominent Minne- 
apolis lumberman for nearly half a century, 
an official of the Shevlin, Carpenter & Clarke 
Co. organization and its oldest member in 
point of service, died suddenly the morning 
of April 28 at his Minneapolis home. He was 
70 years old, having 
been born May _- 28, 
1860, in Charleston 
South Carolina. Mr. 
Chisolm retired in 
good health Monday 
night and slept com- 
fortably. He arose at 
his usual time, about 
7 a. m. Tuesday, but 





THE LATE 
ROBERT G. CHISOLM 





collapsed and died in- 
stantly, the result of a 
heart attack. Funeral 
services were held 
Thursday, April 30, at 
Lakewood chapel in 
Minneapolis, with bur- 
ial in Lakewood ceme- 


tery. , 
Robert Gregg Chis- 
olm went to work in 


a sawmill in South 
Carolina on completing his grade school edu- 
cation and continued in the lumber business 
until he went to Minneapolis in 1884. He 
obtained work with the Hall & Shevlin Co., 
now the Shevlin, Carpenter & Clarke Co., and 
one of his first jobs was that of shipping 
clerk at the old Hall & Ducey Co. mill in 


Minneapolis. This later was known as the 
Shevlin-Carpenter mill. Mr. Chisolm won 
steady promotion in the Shevlin organiza- 
tion. When the Nichols-Chisolm Co. was 
formed in 1901 as a new operating unit of 
the Shevlin, Carpenter & Clarke Co. and 
built a mill at Frazee, Minn. he was made 


its secretary and treasurer. He was in charge 
of this plant ten years, living at Frazee until 
1911. Then he returned to the company’s 
headquarters in Minneapolis and was placed 


in charge of sales for all the Shevlin com- 
panies. In 1921 he was made vice president 


and director of sales. In that year the 
Shevlin company organized a new subsidiary, 
the Robert G. Chisolm Lumber Co. (Ltd.), 
a Fort Frances, Ont., sales company of which 
Mr. Chisolm was president. 

Mr. Chisolm held that office until his 
death, although he retired from active work 
four years ago. He maintained his connec- 
tions with and his investments in the Shevlin 
company, however. Of a retiring nature and 
interested chiefly in his home and business, 
Mr. Chisolm never took part in public affairs. 
He was a member of the Westminster Pres- 
byterian Church and of the Minneapolis, 
Minikahda and Lafayette clubs. He is sur- 
vived by his wife, Mrs. Clara Smith Chisolm, 
by a son, Ralph Chisolm, and two grand- 
children, in Evanston, Ill. 

The funeral was largely attended, many 
lumbermen being present. Active pallbearers 
were F. W. Coan, L. O. Taylor, M. R. Moulton, 
George L. Andrew,.A. T. Skinner, John T. 
Lewis, B. F. Monroe, J. B. Millard. Honorary 
pallbearers were: E. L. Carpenter, J. P. Hen- 
nessy, R. W. Wetmore, W. J. Lau, A. A. D. 
Rahn, D. P. Larsen, W. E. Bast, C. R. Bazal, 
George G. Winter, R. H. Dahlberg, A. W. 
Ludwig, H. A. Broughton, C. T. Winton, A. C. 
Cobb, D. E. Laing, George W. Stricker, Dr. 
Horace Newhart, A. W. Pinger, H. A. Bengs- 
ton, Thomas F. Wallace, James G. Wallace, 
P, V. Eames. 


(Continued on Page 68) 
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Sugar Pine 
California White Pine (7) 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 























RIE 








California Sugar 


and White Pine 
California Redwood 


WENDLING - NATHAN CO. 
Established 1914 
Lumbermen’s Bldg., 110 Market S+t., 
SAN FRANCISCO, CALIF. 








“The Heart Content’’ 


Have you delayed giving your wife this new book 
by “‘the lumberman poet’’? Let us send it to you 
—take it home to her—how it will cheer her up! 
$1.25 postpaid. 


Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











FIGURE 
Any House 


in § Minutes 


With the wonder book, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in 5 minutes. Simple to use, 
absolutely reliable. Sounds unbeliev- 
able, but it’s true. 


We ~vill send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 








Just Mail This Coupon 


American Lumberman 
| 43% South Dearborn St. 
Chicago, Illinois. 
Send “Automatic Building Costs.” After 10 days I 
| will either return the book by parcel post insured or 
remit $15 in full payment. 


Pi tine cakienioubtndiwanncusnubbond Jone cenesene--s 
| i iinik teneetactncindennn waprecesecenne 
| . Subject to approval of the management. - 

ow eee ee OE 
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Yes, It’s 
Max Wyman 
Himself! 


He's on his way East. He 
makes frequent trips to the 
retail lumber yards to keep 
in touch with what they're 
doing — says it’s easy to 
please dealers when you keep 
close to their business. 


But Max is an old retailer 
himself, and this knowledge 
enables him to satisfy retail 
dealers all over the country. 














We Specialize in— 


STRAIGHT CARS 


Soft Old Growth 
Yellow Fir Uppers 


MIXED CARS 
“Everything from Soup to Nuts” in 


DRY Old Growth Yellow Fir Common 
—Uppers—Mouldings—Bevel Siding— 
Shingles, etc., etc. 


Ask this Specialist for his List 
of Ready-to-ship lu ! 


M. A. Wyman Lumber Co. 
908-9 White Bldg. Seattle, Wash. 











HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hote! in 
the entire United . 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 


7 





Keller and Boyd 
Owner:. and 


Operz.tors 














Lumber and Its Uses 


By R. S. KELLOGG 


\In this book the author has dealt in 
interesting and instructive fashion 
with wood structure, physical pro- 
perties, grades, sizes. lumber and 
log measurements, shipping weights, 
structural timbers, seasoning, pres- 
ervation, finishes, paving, floor- 
ing, fire resistance, prices, as well 
as the uses of lumber; and in final 
chapters he discusses manufactur- 
ing, forest products, the timber 
supply, permanent advantages of 
wood, and sources of information 
about timber. This is the work most 
often called for and used by lum- 
bermen in all branches of the trade. 





American Lumberman 


431 So. Dearborn St. 
Chicago, Ill. 


pase $4.00 
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News Notes from Amier 


Tacoma, Wash. 


April 25.—American engineers are getting 
big salaries from Russia to teach the Russians 
mass production in order to undersell Ameri- 
can manufacturers in their own markets. This 
was the statement made to the Tacoma Lum- 
bermen’s Club yesterday by Augustus Ander- 
son, a Chicago attorney, who has just returned 
from his third visit to Russia since the war. 
With forced labor, Russians can cut lumber 
and lay it down on the Atlantic coast cheaper 
than the West Coast mills can manufacture it, 
he said. Speaking of the 5-year plan, Mr. An- 
derson warned the lumbermen that the Rus- 
sians are in deadly earnest. Ernest Dolge, 
who has just returned from a trip East, re- 
ported a slight improvement in conditions 
theres but he does not expect it to be felt on 
the Coast for at least another six months. 

The new car building program of the North- 
ern Pacific railway has added 150 men to the 
payroll at the shops in Tacoma during the 
last three months. The shops are now em- 
ploying 1,200 men. A total of 1,000 new cars 
will be turned out, and quantity production 
will start next week. The shops will turn out 
five complete cars a day, and large amounts 
of lumber are being purchased. 

A 4-day storm, accompanied by unusually 
low humidity, started forest fires in all parts 
of the Northwest this week. Several fires are 
burning in the logged-off areas southwest of 
Tacoma, and one has burned over a large 
stand of green timber. Weather conditions 
improved yesterday and all the fires will 
probably be under control before night. Ta- 
coma mills on the north end waterfront bore 
the brunt of the wind, and log ponds were 
emptied when the booms broke loose. Log 
rafts were broken up, and the waterfront is 
littered with logs. Efforts to salvage the ma- 
terial were postponed until the wind dropped. 

The final hearing in the battle between the 
railroads and the log shippers in the pro- 
ceedings before the State department of pub- 
lic works ended yesterday at Olympia. The 
commission’s decision is expected by June 1. 
The railroads are attempting to put in effect 
an advance on intrastate log rates, which is 
being contested by the loggers. 


Seattle, Wash. 


April 25.—The lumber markets here have 
been inactive during the week. A number 
of mills have cut rail prices of uppers $2, 
and commons 50 cents to $1. At least one 
mill in writing to its correspondents stated 
the cuts represented effort to obtain a vol- 
ume of orders that would keep it operating, 
and that if they fail to produce business the 
mill would close down for the rest of the 
year. One prominent rail shipper said the 
euts would fail to bring a volume of orders, 
simply because there are not enough nails 
being driven into lumber. He was optimis- 
tic, however, because of a change which he 
believes has come about in buying. Where 
formerly orders for lumber to be retailed in 
summer came during spring, now the yard 
orders in the summer for summer business. 
He added that water shipping and backhaul- 
ing had hurt rail trade. 

The intercoastal rate has settled at $9. For 
several weeks the shippers have been hold- 
ing out for an $8 rate, but have given up 
hope of getting it. Some declare that space 
has been contracted for at $8. A Ford ship 
is reported to have loaded at $8 to $8.75. 
Space is scarce at $9, as those who have 
withheld shipments in hopes the rate would 
break are now eager to secure space. Some 
lines have declared a rate of $9 for June. 
The volume of lumber moving is below nor- 
mal for this time of year. 

Local retail yards are doing about the same 
volume of business, but prices have been 
more or less demoralized by bankrupt stocks 
being put on the market. 

Shingles are holding their own. 
ing is in better demand. 

Andrew McCuaig, well known lumberman, 
formerly of Spokane and more recently lo- 
cated in ‘Tacoma and Seattle, has become 
president of the Georgetown Lumber Co., of 


Cedar sid- 


Seattle, succeeding H. W. Craig. C. T. Castner 
is vice president and secretary. The George- 
town Lumber Co. operates a retail yard in the 
southern district of Seattle, serving the in- 
dustrial and suburban business districts, as 
well as a large residential territory, which 
extends as far south as Des Moines. It is 
making a special drive for remodeling busi- 
ness. Mr. McCuaig comes to the Georgetown 
Lumber Co. with'a wealth of experience. He 
was formerly a highly successful retailer in 
Spokane, as well as a millwork manufacturer. 
For a number of years he was at the head of 
the retail organization in Spokane. 


Portland, Ore. 


April 25.—Last week there was a fair 
volume of orders for Douglas fir at unsatis- 
factory prices. Foreign demand has _ im- 
proved slightly. Atlantic coast business was 
light during the week. A spurt was re- 
ported in demand for Inland Empire pines. 
The most encouraging sign was the strength- 
ening of spruce, as a result of more active 
demand, and the probability that spruce 
manufacturers have about determined that 
business is business, and that to sell lumber 
without a margin of some profit is not. 

Considerable timber was blown over this 
week when a severe storm swept central 
Oregon and along the coast. 


7 ° 
San Francisco, Calif. 
April 25.—The Pacific charter market and 


prevailing tramp rates outward on lumber are 
approximately as follows: 


Section Condition Rate 
I ae intake dri Gta eae Firmer .-$7.25 7.50 
NG eae a en 7.00 7.50 
Ng aS 6. da ac acshia DOTMIOMt ..ccce .00 

a eee | rer 45/-47/,6d 
West Coast, S. A.....Dormant ....... .00 
Intercoastal U. S.....Unsettled’ ..... 9.00 
Intercoastal B. C.....Unsettled ..... 9.00 


There was a moderate increase during March 
over the two preceding months in the value of 
permits issued for new buildings here, al- 
though the total for the first quarter was 7 
percent below the 1930 figure. California is 
beginning to show unmistakable signs of better 
times. Construction activity and lumber sales 
are increasing slowly but steadily. 

At Fort Bragg, the largest single trainload 
of redwood lumber in the history of the indus- 
try—fifty cars—is assembled for shipment to 
California points. 


Spokane, Wash. 


April 25.—The Pondosa Pine Sales Manag- 
ers’ Association—President, E. C. Wert, of 
the Long Lake Lumber Co., Spokane—held a 
meeting here April 22. Trade conditions were 
discussed. Mr. Wert reports that the Pondosa 
pine market is unchanged. 

The American Timber Co., which has the 
log contract for the Somers Lumber Co., Ka- 
lispell, Mont., is starting its drive on the 
North Fork and will bring down 14,000,000 
feet. Practically all the timber is from the 
area burned over in 1929. 

Ralph Shaw, of Whitehall, Mont., has pur- 
chased a new model sawmill and is starting 
to cut 1,000,000 feet of yellow pine on Wolf 


Creek. The timber is practically all new 
growth. A $3,000 planer will be placed in 
operation. Lumber will be trucked to Wolf 


Creek, Mont., for shipment. 

A purchase from the Government of 40,000,- 
000 feet of white pine and spruce on the up- 
per Little North Fork of the Coeur d’Alene 
River for about $125,000, has been made 
by the Ohio Match Co., which will send a crew 
into the timber within the next two weeks. 
The company’s logging railroad will be ex- 
tended two miles to tap the new stand. The 
prices are understood to be $4 a thousand for 
the white pine, and $1.50 for the spruce. 

The Cascade Lumber Co. is to supply 350,000 
feet of lumber and cement, for a new $800,000 
hotel at Yakima, Wash. 

A. C. Moss, president Keystone Frame & 
Manufacturing Co., Spokane, is in New York. 
He says that builders there are optimistic, and 
that he is delighted with the amount of orders 








he ha 
ness | 
Spo 
this } 
city, 
begin 
that 
an he 
answ' 
servi 
buyin 
the E 
than 
has ¢ 
3ince! 
and | 


vari 


geth 
to i 
cide 
abou 
pro 
ing 
Mos 
mix: 
taki 
able 
Twi 
F 
bein 


car] 
dem 
it 
jobs 
ited 
voli 
for 
posi 
tim 
win 
sect 
effo 

A 
ind! 
low 
is } 
alt] 
per 
mor 
are 


Mi 
has 
yar 
ure 
for 








1931 


mierica 


stner 
orge- 
1 the 
> in- 
as 
rhich 
It is 
busi- 
town 

He 
or in 
urer. 
id of 


fair 
atis- 
im- 
was 
re- 
ines. 
igth- 
ctive 
ruce 
that 
nber 


this 
ntral 


etter 
sales 


nload 
idus- 
nt to 


inag- 
. 
ld a 
were 
idosa 


; the 
Ka- 
the 
0,000 
1 the 


pur- 
rting 
Wolf 

new 
d in 
Wolf 


,000,- 
> up- 
Alene 
made 
crew 
eeks. 
} ex- 

The 
a for 


0,000 
0,000 


ne & 
York. 
’ and 
rders 


4 


| 
| 
| 
| 








May 2, 1931 


he has received, considering the general busi- 
ness situation. 

Spokane has not adopted daylight saving 
this year. But the Duffy Lumber Co., of this 
city, will go on a daylight saving plan, and 
beginning April 27 it will operate its office on 
that basis, and will therefore be cn the job 
an hour earlier than usual. It can therefore 
answer wires and inquiries, and give better 
service to customers in these days of quick 
buying and demand for quick shipment, for 
the East goes to work an hour or two earlier 
than the West. The Duffy Lumber Co, (Inc.) 
has a record for years of honest dealings and 
sincere efforts to make its services so valuable, 
and customers stay with it year after year. 


Vancouver, B. C. 


April 25.—The Coast log market is seriously 
affected by a strike in the towing industry. On 
April 21 the Merchant Service Guild of British 
Columbia, representing masters and mates on 
all coastwise vessels presented to the Tow- 
boat Owners’ Association a request for a 
signed agreement on certain wage schedules, 
accommodation and other conditions. The 
Towboat Owners’ Association declined to com- 
ply, and immediately applied to the Dominion 
Government for a board of conciliation. The 
employees went out on strike April 21. Log 
towing came almost to a standstill. Two con- 
ferences have been held, but no agreement 
has been reached. The mills affected claim to 
have logs enough to keep them running. The 
log supply for Fraser River mills may be in- 
sufficient, since towing can be carried on only 
until the spring freshet, which usually begins 
about May 15. The strike has so far not af- 
fected log prices, but may strengthen those 
of fir and hemlock. 

In October of last year the British Colum- 
bia River Control Board made a request that 
liquor shipments to this Province be put up 
in British Columbia boxes, and in this con- 
nection the board has issued the following 
statement: “The response to the request is 
having the result of introducing British Co- 
lumbia lumber to the notice of the box and 
case makers of Great Britain. Some of the 
suppliers are adopting the method of measur- 
ing British Columbia dimensional lumber into 
various sizes required.” 


Minneapolis, Minn. 


April 29.— Recent reduction in prices, to- 
gether with favorable weather, are combining 
to improve demand for northern pine, a de- 
cided change for the better having begun 
about two weeks ago. Volume of business ap- 
proximates that for last year at a correspond- 
ing period. Production continues to increase. 
Most retail orders are for quick delivery of 
mixed cars. Building in the rural sections is 
taking on more activity, and there is consider- 
able residential construction going on in the 
Twin Cities. Industrial trade is slow. 

For white cedar lines many inquiries are 
being received, a fair proportion are followed 
by sales. Most of the orders are for mixed 
carloads. Nearly all items seem to be in some 
demand. Not a great many dealers are finding 
it possible to bid on guard-rail construction 
jobs, since the supply of 5-inch posts is lim- 
ited. Small posts are selling in fairly good 
volume, but there is only a nominal demand 
for poles for telephone and power line pur- 
poses. Some dealers, who devoted considerable 
time and energy during the latter part of the 
winter to building up a demand in the rural 
sections, are enjoying the results of their 
efforts now. 

A pick-up in rural demand for millwork is 
indicated by increased inquiries, sometimes fol- 
lowed by orders. Business in the Twin Cities 
is better than at any previous time this year, 
although the volume has not been large at any 
period. Dealers who have been following up 
modernizing demonstrations report that these 
are proving profitable. 

A chain store tax measure proposed in the 
Minnesota legislature, whose biennial session 
has just closed, which would have hit line 
yards, failed of passage. One of the last meas- 
ures signed by Gov. Floyd B. Olson provided 
for a 5-man conservation commission, which 
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will name a conservation commissioner. One 
bill relating to the removal of structures, tim- 
ber or minerals from land on which a lien for 
taxes has been attached, and the seizure and 
sale thereof, was enacted, as was a bill re- 
ducing the interest rate on delinquent taxes. 


Shreveport, La. 


April 27.—Demand for southern pine is slow 
and uncertain, and no one seems to know what 
prices to quote in order to land the business. 
Lists show unusual variations. Reports that 
transcontinental railroads are seriously con- 
sidering reductions in rates from the West 
Coast to eastern markets, so as to enable fir 
manufacturers to reduce their prices $3.50 a 
thousand, come as a distinct shock to the man- 
ufacturers of southern pine. If such rates are 
reduced, prices will go lower than they have 
been for thirty years. Prices on many items 
are now as low as they were before the World 
War, and several mills have recently been 
forced to either close down or give away their 
stumpage. They are closing down or reducing 
their output 40 to 60 percent. The pine mills 
are suffering from too high freight rates to 
consuming territory. 

Hardwood demand is slow, and prices are 
weak. 

The Ferd Brenner Lumber Co., of Alex- 
andria, La., will resume operations at its saw- 
mill the coming week. The mill has been 
closed about a year. It will employ between 
fifty and seventy-five men. 


Boston, Mass. 


April 28.—Good weather has brought more 
building, and better yard trade, though it lacks 
considerable of what it ought to be at this 
time of year. Dealers can add to their modest 
stocks of Douglas fir at prices even lower than 
were being quoted a few weeks ago. C. i. f. 
orders are solicited at $13 off Atlantic differ- 
ential, page 11%, and fir boards are offered at 
$19 for No. 1, $17@17.50 for No. 2, and $13.50 
@14 for No. 3. The buying is slow and cau- 
tious. 

Donald B. Hyde, for ten years representative 
of the Nicola, Stone & Myers Co., wholesaler, 
has resigned and with Charles B. Jordan has 
organized the Hyde-Jordan Lumber Co., 650 
Main Street, Hartford, Conn. Mr. Jordan is to 
make his headquarters in Hartford, and Mr. 
Hyde in West Newton, Mass. 

The George McQuesten Co., associated with 
the Tim-Manson Huckins Co., of East Boston, 
has added Port Orford cedar to its line and is 
to carry a stock here. The McQuesten or- 
ganiaztion has been featuring teak. 

Turgeon Bros. are operating at wholesale 
with headquarters in Lewiston, Me. 


St. Louis, Mo. 


April 27.—Retailers report a seasonal in- 
crease in demand. Transit shippers and whole- 
Salers report business very dull, except in 
badly mixed orders for mill shipment. Tim- 
bers and construction material are in greater 
demand, as heavier construction jobs are get- 
ting under way. 

Southern pine uppers are slightly weaker, 
with common lumber and lower grades fairly 
steady at prices prevailing for the last thirty 
days. Firm price lists in southern pine are 
reported as held by a limited number of rep- 
resentatives of southern mills. West Coast 
woods are barely steady, with uppers showing 
the greatest tendency to weaken. The aban- 
donment of the firm price list on California 
white and Pondosa pine is reported by sales- 
men for these woods. 

No. 2 southern pine §8-inch boards are 
$20.50@21, with mills asking an additional 50 
cents for 10-inch; B&better flooring is quoted 
by smaller mills at $32@32.50, by larger mills, 
$3 higher; No. 1 dimension, 2x4-inch, random 
lengths, $21; 8-, 9-, and 10-foot, $18.50@19. 
Douglas fir B&better drop siding is $32; B&bet- 
ter slash grain fir flooring, $30.50; No. 1 Doug- 
las fir dimension, $11.50@12 off rail B list. No. 
2 4/4 sap gum is $20.50. Above prices are 
f. o. b. St. Louis. Oak flooring demand is 


(Continued on Page 66) 
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KLAMATH 
Calitornia 


White Pine ® 34 
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Quality Timber From 
Famous Klamath District 


Note the size of the logs shown above and you'll 
readily understand why we offer buyers such 
high quality, soft-textured lumber. We can guar- 
antee you a dependable source of supply for 
years to come and supply anything you need in 


SELECTS AND COMMON 
S4S OR ROUGH 
SHOP and BOX 


Get our quotations now. 


Crater Lake = 
Lumber Co. == 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 














Chief Chinook Offers 





as) the Pipe of 
a Peace 
x 
a 


to every home builder 
who is fearful of which 
species of lumber to 
use. There is joy and 
satisfaction for the 
dealer who recom- 
mends Chief Chinook Brand 


Pondosa Pine 


window and door frames, lumber, and 
mouldings. Our lumber has a beautiful 
grain, soft texture, and is perfectly milled. 


CHINOOK LUMBER & 
MANUFACTURING CO. 


Spokane, Wash. 
Capacity—frames 1200 per shift—lum- 
ber 150 M. per shift—box shook 1 car 
per shift—mouldings 1 car a week. 
Prompt shipment guaranteed! All 
transcontinental railroads to serve you. 











O TIMBER ESTIMATORS O 


JAMES W. SEWALL 


Consulting Forestry 
JAMES W.SEWALL PHILLIPS & BENNER 


Old Town, Ruttan Block 
Maine Port Arthur, Ontario 
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rYCOS 


Means 
Better 
Returns 


from your 


Dry Kiln 


Investment 





Sone 


Recording Regulator 


for 
Temperature 


and Humidity 


a 
Write for Catalog and Complete 
Information 








Taylor /nstrument Companies 
Rochester, N. Y., U.S. A. 
o 
IN CANADA 
Taylor Instrument Companies 
of Canada, Ltd., Toronto. 
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Newsy Notes of Persons and Places 











John Shippin, of Perry, Fla., president of the 
Southeastern Hardwood Co., was in Chicago 
the first two days this week, and called at local 
lumber offices. 


J. E. Biles, of Portland, Ore., sales manager 
of the Central Door & Lumber Co., spent sev- 
eral days in Chicago this week, calling at local 
yards and offices. 

R. L. Rhymes, of Macon, Miss., vice presi- 
dent of the Ames-Rhymes Lumber Co., manu- 
facturer of veneer and also of southern pine 
lumber, arrived in Chicago Wednesday to call 
on the trade in this territory. 


M. Roe, of Stanley, Wis., son of the head 
of the L. I. Roe Co. (Inc.), was in Chicago 
Wednesday calling on some of his friends and 
customers. His company manufactures cut-up 
stock and cut-to-size dimension. 

John J. Adams, of Shawano, Wis., sales 
manager of the M. J. Wallrich Land & Lumber 
Co., was in Chicago on Tuesday and Wednes- 
day, to confer with his company’s local sales 
representative, W. H. Abbott, and to call on 
some of his friends in the trade here. 


J. M. Brown, of Spokane, Wash., president 
of the Spokane Pine Products Co. and of the 
Long Lake Lumber Co., was in Chicago Mon- 
day, on his way home from a business trip to 
New York, and called at the office of A. W. 
Lammers, one of his sales connections. 


Anthony Aprill, of New Orleans, La., presi- 
dent of the Frerichs Lumber Co. (Ltd.), accom- 
panied by Mrs. Aprill plans to leave this month 
for Europe to attend the meeting of Rotary 
International in Vienna June 22-26. They also 
will make an extended Mediterranean tour as an 
additional vacation. 

R. C. Clark, Chicago sales representative of 
the Tremont Lumber Co., who was in Omaha, 
Neb., the latter part of last week, reported that 
renewed hope on the part of business men in 
that vicinity is caused by the favorable rains 
and snows, with their timely and_ beneficial 
effects on the farmers’ crops. 

Russell D. Baker, of San Francisco, Calif., 
sales manager of the Redwood Sales Co., was in 
Chicago Tuesday to call on friends in the trade 
and he held a “pep meeting” with the salesmen 
of the Hilgard Lumber Co., wholesale company 
which is his firm’s sales representative in the 
Chicago market. He left Chicago for a visit 
to lumber distribution centers of the East. 


J. A. Mathieu, of Fort Francis, Ont., presi- 
dent of J. A. Mathieu (Ltd.), northern pine 
manufacturer, who came to Chicago last week 
to attend the National Lumber Manufacturers’ 
Association annual, remained over a part of 
this week to call on some of his friends in the 
trade and confer with the manager of his local 
sales office, Fred E. Bahr. Although admittedly 
the market has not been all that might be de- 
sired, Mr. Mathieu was “not down in the 
mouth,” but was confident of better things in 
the future. 

Governor Brucker of Michigan recently has 
announced the appointment of M. J. Fox, presi- 
dent and general manager of the Von Platen- 
Fox Co., Iron Mountain, Mich., as a member 
of the State Conservation Commission. Mr. 
lox is not only one of the outstanding lumber 
manufacturers of that State but is keenly in- 
terested in, and has a thorough understanding 
of, the problems of forestry, forest fire preven- 
tion and idle land utilization that are of such 
vital importance to his State. This conserva- 
tion commission is made up of sever leading 
citizens of the State, and while its members 
serve the State without pay, they devote much 
time to the various activities that come under 
their control. 


Chicagoan Named Sales Manager 


L. E. Hooper, who for a number of years has 
represented the Louisiana Red Cypress Co. in 
Chicago territory, recently was called to Jack- 
sonville, Ila., to become sales manager of the 
recently organized Florida Louisiana Red Cy- 
press Co., of which J. I’. Wigginton is presi- 
dent and general manager. Mr. Hooper was in 
Chicago this week, completing arrangements to 
move his family to Jacksonville, and they left 
for that city last Wednesday to make their per- 
manent home. Mr. Hooper reports a _ better 
feeling in the cypress market and believes the 
trend is for a bigger demand and more stable 
prices. 


A Half Century in Business and Still 
Active 


The many friends in the lumber industry of 
Richard Cortis, of the Richard Cortis Lumber 
Co., will be interested in knowing that Mr. 
Cortis this week rounded out fifty years of ac- 
tivity in the lumber business. He and Mrs, 
Cortis also celebrated on April 24 their forty- 
third wedding anniversary. Mr. Cortis is again 
active in the lumber business after having spent 





Richard Cortis, Chicago lumberman, on the 


beach at La Jolla, Calif. 


a little more than three months in California, 
and is now located in room 514 B in the Mer- 
cantile Exchange Building. 

Mr. Cortis, an old time ball player and an 
inveterate Cub fan, accompanied the Chicago 
Cubs on their training trip to Catalina Island, 
and spent a little more than three months in 
California, together with Mrs. Cortis. The latter 
had planned a trip to New Zealand to visit 
one of their married daughters. Mr. Cortis 
was accompanying her to the dock where she 
was to embark on this voyage when he was 
suddenly attacked with an illness that made it 
necessary for her to cancel her trip. For- 
tunately the illness was checked and Mr. Cortis 
now is feeling fit and fine again and has plunged 
into his old lumber business with renewed vigor 
and enthusiasm. The accompanying picture is 
a snapshot of Mr. Cortis, taken on the beach at 
La Jolla, Calif., while recuperating from his 
illness. La Jolla, he says, is the garden spot ot 
California and their stay there, was greatly 
enjoyed. 





Protest Increased Coal Tolerance 


A large attendance of representatives of the 
coal industry, and other industries whose prod- 
ucts are shipped in open-top cars, was attracted 
by a public hearing, Tuesday, concerning a pro- 
posed increase in the scale tolerance on such 
bulk freight, whereby the present 1 percent of 
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the lading would be increased to 114 
with a minimum of 500 pounds. 

Since this is a matter that concerns shippers 

of coal all over the country, the weighing com- 
mittee of the American Railway Association 
was charged with holding a hearing that, at 
one time and in one place, should give all trade 
associations and others interested an opportunity 
to protest against the proposed increase. 
Dodge, of Chicago, chairman of the committee, 
presided, and the volume of protests was such, 
he said, as to indicate that the question prob- 
ably will be brought before the Interstate Com- 
merce Commission for settlement. The hearing 
was held in the offices of the Central Freight 
Association, in the Transportation Building, 
Chicago. 


percent, 


In New Location After Fire 


The Chicago Warehouse Lumber Co. has 
moved to its new location at 2300 North Ash- 
land Avenue. This company’s yard was on 
North Kildare Avenue for many years, but late 
last July a disastrous fire caused so much dam- 
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age that S. R. Taxey and his associates thought 
best to seek an entirely new scene of activities. 
The telephone number is Lincoln 2201. 


Makes Another Mill Connection 


PHILADELPHIA, Pa., April 27.—J. A. Gilles- 
pie has announced the recent addition of the 
mills of the J. J. Newman Lumber Co. to those 
represented in his territory by the J. A. Gilles- 
pie Lumber Co. The Newman company op- 
erates mills at Hattiesburg, Sumrall and Bude, 
Miss., manufacturing longleaf and shortleaf yel- 
low pine and southern hardwoods. In addition 
to the Newman mills, Mr. Gillespie’s company 
handles sales in this territory for the Peavy- 
Wilson Lumber Co., Shreveport, La.; Peavy- 
Moore Lumber Co., Texla, Tex.; Angelina 
County Lumber Co., Keltys, Tex.; Tremont 
Lumber Co., Rochelle, La.; Wier Long Leaf 
Lumber Co., Houston, Tex., and a number of 
other outstanding manufacturers of both long- 
leaf and shortleaf yellow pine and southern 
hardwoods. 


Decorative Features of Wood 


PortLAND, MeE., April 27.—The really attrac- 
tive architectural and decorating features of 
wood at its best were shown in an interesting 
manner in the recently opened model country 
year-round house at Shore Acres, Cape Eliza- 
beth, near here. The Brittany style of house, 
adapted to modern conditions, gave unusually 
fine possibilities for interior woodwork as a 
characteristic feature. Thus such woodwork 
was seen by many people who would hardly 
think of investigating, in any other way, ‘the 
decorating possibilities of wood. 

Taking designs from past handiwork, the 
various people sponsoring this model house 
selected old-fashioned, although now newly in 
fashion, details for the house from Continental 
sources. Such a Brittany cottage style has 
many points in common with early American 
designs, yet there may be even more emphasis 
on the decorative qualities of structural wood. 
The architect, Oscar I. Emerson, of South 
Portland, who has also designed other houses 
in old time styles for the Harry E. Baker Co., 
owner of this house, gave full attention to the 
beauty of interior woods. 

Hilton Andrew, who selected the wood, made 
every effort to secure suitable woods for several 
attractive features. Those who inspected the 
house at the opening or since then found the 
most interesting possibilities of woodwork in 
the studio living room, extending two stories 
high, with oak beams. The wood was provided 
by L. C: Andrew, of South Windham, Me., 
and included a number of specialties frequently 
specified by decorators and architects of more 
pretentious houses, but undoubtedly less familiar 
to the average owner or builder of medium and 
small suburban and city houses. This Brittany 
style house, however, in many ways shows the 
possibilities for smaller homes thoughtfully 
planned. 

The floor of the large living room, 
stance, was selected in random width colonial 
plank oak, carrying out the same atmosphere 
as the heavy oak ceiling beams. Quartered oak 
flooring was supplied for other rooms by the 
same firm and wood casement windows were 
used throughout the entire house, as well as 
the construction timber and boards. 

The balcony in the living room is another 
attractive wood part of the house, and its deco- 
rative effect is seen to advantage as it is placed 
above the field stone fireplace and exposed 
chimney, about on a level with the second floor. 
The massive, dark finish, yet simple balcony 
complements splendidly the provincial fireplace 
which was constructed from an old stone wall 
for weathered tones. The balcony, stairs, and 
cabinet work were furnished by S. H. & A. R. 
Doten, of Portland. The doors used throughout 
the house are notable, having eight. panels 
divided in sections characteristic of early Eng- 


for in- 


lish or continental design. 

The cabinet work of the house and the closets 
are other features including wood at its best 
for interior decorating and structural develop- 
ment. Concealed attic stairs are in one closet 
of an up-stairs room, thus using space over the 
high living room. There is a cedar lined closet 
in a bedroom on the ground floor, one also in 
the master chamber of the second floor, and 
these two rooms each have an additional closet. 
Closets throughout the house have many built- 
in features of modern design—again a variation 
of wood equipment that draws favorable atten- 
tion from spectators, who appreciate the aid to 
housekeeping such as shelves for shoes, poles 
for hangers, and built-in cabinets provide. <A 
linen closet in the hall upstairs is also included ; 
a blanket closet opening from the second floor 
bedroom; a coat closet in the hall of the first 
floor, and a closet for cleaning equipment at 
the head of the basement stairs. Indeed, this 
model house indicates unmistakably what wood- 
working and wood-built closets have become in 
the course of modern house planning, designed 
and decorated by experts. 

Such equipment naturally is advantageously 
presented in a community with a model house, 
because those who see the house are far more 
impressed by the equipment and finish of all 
kinds than they ever would be through direct 
publicity of any woodworking (or other build- 
ing and furnishing firm. The model house at 
Shore Acres was sponsored by the Portland 
Sunday Telegram and the Harry E. Baker Co., 
constructed by John C. Jacobson, and built 
with materials secured from many _ regions 
through firms of the city or nearby. 

In the living room, reaching from the floor to 
the balcony, there is built in a generously pro- 
portioned group of book shelves, in the same 
dark finish of wood that is attractive with the 
down-stair living rooms in golden buff plaster. 
All the woodwork is finished in the new 
method, the “Minwax,” that brings out the 
beauty of the wood and proves thoroughly prac- 
tical in the care of the wood. 

Wood still has its honored place in house con- 
struction, and attention was focused on wood 
for home building with the display, in detail 
of the construction both of interior and exterior 
walls, by means of an exhibition, presented for 
inspection at the opening of the model house 
The wall surface was admirably selected, silver 
dipped wall shingles being used for the entire 
house. The site is one of the Cape Elizabeth 
sections developed within the last six years by 
the Baker company. With this house, just as 
with an English cottage, a Cape Cod house, and 
others, the shore views have been made doubly 
attractive by retaining many trees, pine and par- 
ticularly with this Brittany cottage in silver 
color, the birches. 
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CHICAGO 





IT PAYS 
TO DEAL 


bit / SPECIALISTS 


That’s the way to get better 
values and quicker shipments. 
Take advantage of our mix- 
ed car service on orders for 
Cypress. 

Special attention givento LCL 
orders and shipments. 

Write now for prices. 


Gregertsen Brothers Co. 


332 So. Michigan Ave., CHICAGO 
Yards and Planing Mills, CAIRO, ILL. 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Phone Randolph 1069 
Manufacturers and Wholesale Dealers in Maple, Birch 
and Oak Flooring, Redwood, old growth Yellow Fir, 


Red 

and California Pine, Yellow Pine, White Cedar Posts. 

Exclusive agents for Redwood Manufacturers Co., and 
“Soo Brand’ Maple and Birch Flooring. 





Kiln Dried 


and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka en a Weaera | Pine. 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 
PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 











Hundreds of New Lumber Buyers 


are listed in the March 
Eddition of the Red Book 
—now available. 
This book may be had on 
trial for 30 days—With- 
\ out Cost or Ob- 
ligation — by 
any responsible 
concern. Red 
Book credit rat- 
ings and re- 
ports are almost 
universally rec- 
ognized as the 
most reliable. 
Ask for Pam- 
phiet No. 49-S 
and details of 
FREE trial 
offer. 
The Collection 
Department has had long 
experience in collecting 
lumber accounts, and the 
cost is reasonable. , 


LUMBERMEN’S CREDIT ASSOCIATION 


Executive Offices, 608 South Dearborn St., Chicago, 11. 
East. Headquarters, 35 S. William St., New York City 



























Surface Measure 


ESTIMATOR 


By J. M. LEAVER————— 


This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/2"x61/2"") 
Postpaid $5.00 














American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
431 So. Dearborn St., CHICAGO 
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Saw Mills 
Dry Kilns 
Planing Mills 
Cut-Up Plant 
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BRANCH OFFICES: 


de 2709 Grand Central Terminal, NEW YORK CITY 
c 207 Investment Building, PITTSBURGH, PA. 
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News Letters 


(Continued from Page 63) 


very slow, and prices are weak. Retailers are 











able to get almost any offers accepted. 
Charles C, Fritz, manager creosoted products 
sales of Long-Bell Sales Corporation, Kansas 


City, was in St. Louis Monday. Thomas C. 
Whitmarsh, president W. T. Ferguson Lumber 
Co., was in Kansas City Wednesday. 

James M. Brown, president Long Lake Lum- 
ber Co., Spokane, Wash., with Mrs. Brown 
visited St. Louis April 24-25, en route west. 


Birmingham, Ala. 


April 27.—Building in Alabama declined 
during April. Public construction accounts 
for about all the contracts let, except those 
for repairing and remodeling. Collections 
are good, and old accounts running back to 


1927 are being closed out. Building and loan 
agencies are not making any loans, except to 
refinance. Buildings can be erected much 
cheaper in this section than at any previous 
time in the last ten years. Retail prices have 
declined somewhat in this district, all yards 
staying pretty close to a given line. Thirty 
days ago industrial consumers were buying 
rather freely but have practically quit. Rail- 
roads send few inquiries to this section, and 
these call for bad mixtures. Demand for spe- 
cial cutting for export and the interior trade 
has fallen off. One wholesaler says he can 
buy special cutting in heart grades at $3 to 
$12 less in Florida than in Alabama and 
Mississippi. 


Manufacturers have been able to maintain 
the April 15 base price list and, for the first 
time in two years, advances have been held. 
Demand is more evenly scattered through- 
out the entire run of grades than is usual, 
as low prices on uppers have stimulated de- 
mand for these. By April 15, prices on No. 1 


and B&better grades had settled back to the 
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lowest levels in twenty-five years. Mil] 
stocks are on the increase and many mills 
are closing down or going out of business 
altogether. Complaints are being made as to 
losses on the present price basis. Firm prices 
are being tried out by a few pine manufac. 
turers, and more are adopting firm lists every 
month. 


Jacksonville, Fla. 


April 27.—Southern pine demand for the 
last two weeks has fallen off very alarm- 
ingly and there were fewer inquiries than 
in any previous two weeks this year. On 
inquiries now being figured by wholesalers 
and mills, some buyers are looking forward 
for drastic price reductions. Some whole- 
salers are wiring concessions to buyers as 
these will apparently be necessary to se- 
cure orders. More mills are closing, as they 
can not secure enough orders to keep going, 
and could obtain orders only at below-cost 
prices. It is known that several of the large 
mills are burning their low grades, as they 
can not put this stock through planing mills 
and load it at today’s prices. An order cov- 
ering heart pine switch-ties for the Inter- 
borough Rapid Transit Co. was placed last 
week at about $43.50 delivered, or about 
$26.50 to $27.50 f, o. b. mill. Stuff of this 
kind is easily worth $35, cars, mill. 


Cypress dealers report that demand is 
slowly showing an increase, and that indi- 
cations point to a gradual increase in de- 
mand from the principal market centers. 
There has been no noticeable change in 
prices, but some expect an improvement 
shortly. 

A. D. Holley, sales manager Gulf Red 


Cypress Co., is on an extended trip to the 
principal eastern cities. 

H. W. Herlong, wholesaler, Philadelphia, 
Pa., passed through Jacksonville today en 
route to southern Florida, for a visit among 
mills and retail yards. 


Baltimore, Md. 


April 28.—The 4-masted schooner Albert F. 
Paul is on the way from Georgetown, S. C., 
with upward of 500,000 feet of pine for 
Thomas A. Myers & Co. The 4-masted 
schooner Purnell T. While, is on the way 
south to Georgtown for another cargo. 

The Pine Forest Products Co. (Inc.), Suf- 
folk, Va., J. Eugene McKelvey, president, will 
be ready to start operations at its new plant 
in about two months. It has a modern band 
mill, capacity 40,000 feet in ten hours, and 
a treating plant. 

Creditors of the Daugherty & Hubbard 
Lumber Co. (Inc.), Norfolk, Va., bankrupt, 


will hold their first meeting May 2. It was 
a wholesaler and manufacturer of North 
Carolina pine and hardwoods and was in- 


in several sawmills. 


Norfolk, Va. 


April 28.—Demand for North Carolina pine 


terested 


_ last week showed an improvement along cer- 


tain lines. A number of small mills are still 
operating but they find prices low and weak. 
It is believed, however, that small framing 
and box boards have hit the bottom. The 
mills are really not as eager to sell better 
grades at current levels. 

There has been a better foreign demand for 
edge 4/4 B&better band and circular sawn at 
reasonable prices. The domestic market is 
also using more edge widths, but has been 
slow in buying B&better stock widths, either 
in 4/, 5/, 6/ or 8/4. Some yards are trying 
to buy 12-inch Bé&better in air dried in solid 
carlots, but are not meeting with much suc- 
cess. Prices on B&better stock widths are 
lower than they were thirty days ago, but 
other woods are underbidding Carolina pine. 

Box mills have been nearly swamped with 
lumber shipments on old orders and have 
drastically cut down on releases. For a while, 
the buying of 4/4 No. 2 sap gum and poplar 
was active, though prices offered were very 
low. Very little 4/4 edge No. 1 box has been 
sold, either air or kiln dried, and shipments 
on old orders are being taken very slowly. 
The small mills are eager to ship their dry 
edge box before it stains badly. The retail 
yards are buying some 12-inch No. 1 and No. 2 
box, but a number of orders have been re- 
fused because prices have been too low. There 
is not much 12-inch available at any time. 
Box bark strips continue very quiet, though 
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offered as low as $9 f. o. b. cars Norfolk, net. 

Planing mill operators appear to have had a 
better week. Interest appears to have been 
centered in B&better rift flooring and No. 1 
flat grain flooring. Prices are very much un- 
settled, but variations are slight, for many 
mills are turning down orders because of low 
prices. Kiln dried roofers are quiet, but air 
dried stock is moving a little better. Mills 
producing good air dried roofers are holding 
firm for $11.50 on 6-inch f. o. b. cars Georgia 
Main Line rate. Mills are not accepting as 
eagerly orders for shiplap roofers. Small 
framing and rough sizes have been moving a 
little better also. 


Macon, Ga. 


April 27.—There is not much activity in 
the roofer market again. Some manufac- 
turers are operating on a small scale, but 
sales are at low prices. More construction 
work is being done in the Seutheast than 
in a long time and this affords a good market 
for a considerable amount of roofers. 

Longleaf pine manufacturers in southern 
Georgia have had a little more business dur- 
ing the last two weeks than they had earlier 
this year. Further orders were placed by 
railroads of the Southeast. Mills are con- 
tinuing to operate on short schedules. Pro- 
duction is lower than it has been in months. 

Virginia and North Carolina furniture 
plants are practically the only buyers of 
Georgia hardwoods. Plenty of inquiries are 
coming in from the East and North, and 
stocks there are known to be depleted. Mills 
are holding their production low. Weather 
has been better than since early in the year 
for the limited logging operations now under 
way. 


Laurel, Miss. 


April 27.—While southern pine shipments 
and orders are both off, considering the time 
of the year, sales managers believe that the 
market is undoubtedly on the upgrade. The 
orders now received are carrying better 
prices, and it is thought that May lists will 
carry several advances. The auto body 
manufacturers are buying some stock, but 
most of the orders are coming from retail 
yards. 

Mr. and Mrs. A. L. Chisholm, the latter 
formerly Miss Elizabeth Wisner, daughter 
of Frank G. Wisner, announce the arrival of 
Margaret Ann Chisholm. 


Aberdeen-Hoquiam, Wash. 


April 25.—Fires have taken a heavy toll 
in the North River district and in the Wish- 
kah Valley adjacent to Aberdeen. Camp 15, 
a camp on wheels, of the North Western 
Lumber Co., was entirely wiped out, ten 
bridges were badly damaged and logging 
equipment damaged and destroyed. The loss 
amounts to about $30,000. 

The Polson Lumber & Shingle Co. of 
Hoquiam, added a night shift on April 20, 
increasing the number of employees by 75 
men. The mill is now cutting hemlock, but 
it is planned to cut Douglas fir for the first 
time in ten years. L. G. Pauze, manager, 
stated that the new shift was added without 
any cut in wages, and that it was hoped that 
it would be possible to continue operating on 
a 2-shift basis cutting fir and hemlock. 

A shingle mill on wheels which will cut 
cedar bolts and shingles on logged-over 
lands has been built by W. J. Kelly and Ed. 
Bast, who will own and operate it. A 3-ton 
truck—cut in half and lengthened out to 
39 feet—will carry three saws, gasoline 
motors, belts and enough equipment to cut 
25,000 shingles a day. Four men can oper- 


~s Kansas City, Mo. 


April 28.—A fairly good run of orders was 
reported last week, but it is now tapering off. 
There is virtually no lumber being sold in 
the farm districts, but lumbermen look for 
quite an improvement after harvest. Nearly 
all sales have been to city retail yards. Im- 
proved building has reduced yard stocks, and 
replacements must be made. Southern trade 
is not as good as it was recently. Industrial 
buying is light. Crating lumber, however, has 
been in rather urgent demand, and cheap stock 
has been in good call almost since the begin- 
ning of the year. 

There has been virtually no change in oper- 
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Jimmie Wealherbesl says: 



















Che WEATHERBEST 
Modernizing Sketch 


Service has celebrated 
its Fifth Birthday” 


* HE value of this 
FREE service has 
become firmly estab- 
lished among hun- 
dreds of dealers who 
rely upon it to help 
them sell modernizing 
jobs. It has shown many thousands of home owners how 
easily their old homes could be modernized. 








“If you are not using this FREE service, write us for 
an example of it. Or better still—send a snapshot of a 
house that is a prospect for modernizing and let us dem- 
onstrate how easily and effectively this sketch service can 
be used to sell modernizing jobs.” 


WEATHERBEST STAINED SHINGLE CO., Inc. 
North Tonawanda, N.Y. 


Plants: North Tonawanda—Cleveland—St. Paul 
“Distributing Warehouses in Leading Centers 


Wealtierbesi 


STAINED SHINGLES. 


For Roots ans Siwe-Wa' 















Order a set of our Planer and Jointer Knives and see 
how they compare under actual service conditions. 


. Send us a paper pattern with dimensions and kind of wood to be worked, 
SPECIAL: We will quote you at once and give you earliest date of delivery. 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.] 


TAYLOR, STILES & COMPANY, :: RIEGELSVILLE,N. J. 


“WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis. Missouri 
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Give Life-time 





Bradle\-Miller 


“Michigan White Pine 
CFrames 





Service 


The genuine Michigan 
White Pine in Bradley-Miller 
door, window and _ cellar 
frames adds years to the life 
of these famous frames. Year 
in and year out, they stay 
straight and true, free from 
shrinking, swelling and warp- 
ing. That’s why they give 
life-time service and readily 
find a place in the palatial 
home or the modest cottage. 


Bradley-Miller frames 
carry a good margin of profit 
for the dealer. They are the 
ideal frames to sell as they 
build goodwill at all times. 
Let these high quality frames 
help you build your frame 
sales. 











and prices 
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BRADLEY- MILLER & COMPANY 


BAY CITY, 


MICHIGAN 








ating schedules of southern mills. Some are 
running on a 4-day, 8-hour schedule, while 
time of others is as low as 28 hours a week. 
One mill with offices hete is operating 5 days, 
on a 10-hour basis. 

Ben Woodhead, wholesaler, Beaumont, Tex., 
was a Visitor at the offices‘of the Southwest- 
ern Lumbermen’s Association here last week. 


New York, N. Y. 


April 28.—The lumber market in the metro- 
politan area again has become an enigma. 
There has been an easing off in business the 
last few days. For several weeks there had 
been steady, if gradual, improvement. The 
weather has been unseasonably cool and there 
were two days of rain. Actual building pro- 
jects have not kept pace with prospects, ex- 
cept in isolated instances 

Charles F. Fischer & Co. 


(Inc.), of 1380 


Randall Avenue, the Bronx, have taken over 
the warehouse flooring business of George H. 


Storm & Co. (Inc.), who recently retired from 
the retail business. The Fischer company 
will construct a new warehouse on its Randall 
Avenue site. Thomas J. McMahon is in 
charge of the new department. The Fischer 
company specializes in kiln dried hardwoods. 

Charles Hill, general sales manager South- 
ern Pine Sales Corporation, is still confined to 
his residence, but he is slowly improving. 

Joseph F. Murphy, formerly a prominent re- 
tailer and once president of the New York 
Lumber Trade Association, has been elected 
a director of the Railroad Brotherhoods’ Sav- 
ings & Building Association. He will have 
charge of the publicity department. 

N. Gude, general manager Findlay Miller 
Timber Co., of Manila, P. I, recently sailed 
from New York for England. 

John A. Margolis, head of the John A. 
Margolis Lumber Co., left recently on a busi- 
ness trip to the Pacific coast. 

J. M. Brown, of the Long Lake Lumber Co., 
Spokane, Wash., was a recent New York 
visitor. 





OBITUARY 
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ALFRED FREEMAN COATS, logger, lum- 
ber and cement manufacturer, banker, indus- 
trialist and good roads enthusiast, died Sat- 
urday night, April 25, at the Swedish hospi- 
tal, Seattle, Wash., after a week’s illness. He 
was 66 years of age. Born in Michigan, Mr 
Coats went to the Northwest in 1886 and 
made his home in Aberdeen. There he be- 
came identified with timber and lumbering 
interests in the Grays Harbor district. He 
organized logging companies which 
subsequently were merged into one concern 
in which Mr partner of 


, } 
Several 


Coats became a 
Joseph E. Fordney, member of Congress from 
Michigan. The Coats-Fordney Co. became 
Known as one of the largest on the harbor. 
In 1908 Mr. Coats went to Seattle and as- 
sumed the presidency of the Washington 
Portland Cement Co., the first cement manu- 
facturing company in the Northwest. That 
company was later merged with the Supe- 
rior Portland Cement Co. It was during that 
period of his life that Mr. Coats became in- 
terested in hard surfaced roads He donated 
the cement for one of the first roads of that 
type in Washington. 

Later Mr. Coats transferred his active lum- 
bering to Oregon in which State he had tim- 
ber holdings He organized the A. F. Coats 
Lumber Co. and the A. F. Coats Logging Co. 
at Tillamook, Ore. At the time of his death 
he was head of those concerns and was also 
a director of the American Exchange Bank 
of Seattle. He was also founder of the Tilla- 
mook Lumber Co Mr. Coats’ last years were 
spent between Tillamook, where have 
charge of the lumber business, and Aberdeen, 
where he was interested in the Coats-Fordney 
Logging Co. His oldest son, George, is in 
charge of the logging business started by his 
father Mr. Coats is survived by his widow, 
Emma W., three sons, George F., William R. 
and Alfred F, all engaged in the lumber 
and logging business at Tillamook; three 
daughters, Mrs. Dorsey J. Elliott of Walla 
Walla, Ruth, and Margaret of Seattle. A 
twin brother, Albert S. Coats, lives at Ray- 
mond, Wash., and two Mrs. Clarence 
Locke and Mrs. Albert Balkema of Grand- 


sons 


sisters, 


ville, Mich Mr. Coats was a member of the 
Aretie Club Seattle and the Aberdeen lodge 
of Elks. 


MRS. ANNA M. MeCARTHY, of 1420 Boyles- 
ton Avenue, Seattle, Wash., passed away at 
Providence Hospital in that city Wednesday, 


April 22 Mrs. McCarthy was a sister of 
J. P. MeGoldrick, well known Inland Empire 
lumberman, who was at her bedside. In ad- 
dition to Mr. McGoldrick, Mrs. MeCarthy is 


survived by two sons, J. C. and Edward 
McCarthy, one daughter, Mrs. H. Guerin, and 
another brother, Joseph McGoldrick, of Seat- 
tle. The remains were forwarded to Still- 
vater, Minr for interment 


Ss. B. RANSOM 
lumber industry of 
from active 
suddenly on April 25 of a heart attack at the 
Cedar Hill County Club, Jacksonville, Fla., 
while plaving a game of golf. Mr. Ransom 
was 60 years old. He was born at Murfrees- 
boro, Tenn., and was a member of a leading 


rmerly prominent in the 
Fennessee, but retired 
: years, died 


business for some 


Tennessee family widely known for their 
connection in the hardwood industry. For 
years Mr. Ransom was in the hardwood man- 


ufacturing business at 
where he had 
friends. In 1923 he 


Nashville, Tenn.. 
large number of warm 
shipped sawmill machin- 


ery to British Honduras where he entered 
upon a lumbering enterpris¢ He was mana- 
ger of the Nashville Hardwood Flooring Co 
for a time. For the last seven years Mr 


Ransom was secretary and treasurer of the 
Shands Lumber & Supply Co. at Jacksonville, 
Fla. He had been in ill health for the last 
two years, 


LEVEN H. OSBORNE, of the Milford Cen- 
ter Lumber & Supply Co., Milford Center, 
Ohio, died there recently. Mr. Osborne was 
born on June 26, 1866. He is survived by his 
widow, Mrs. Neva Osborne. 


MRS. SARAH WILKINSON SCANLON, 
widow of Michael J. Scanlon, the late vice 
president of the Brooks-Scanlon Lumber Co., 
died last week at her home in Minneapolis, 
after a long illness. Mrs. Scanlon was born 
in Milwaukee. She had resided in Minne- 
apolis for half a century. Mr. Scanlon was 
nationally known as a lumberman, and he 
headed a large number of companies, being 
a director of many well known organizations. 


Mrs. Scanlon is survived by two daughters, 
Mrs. Bonnie Easton, of Palm Beach, and Mrs 
Helen Margaret Sample, Lake Forest, II1.; 
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a son, Robert H. Scanlon, Powell River, B. C., 
and a sister, Mrs. Ellen Rising, Oakland, 
California. ee ae 

CHESTER HENRY CARPENTER, presi- 
dent of the C. H. Carpenter Lumber Co., with 
headquarters in Minneapolis, Minn., died at 
his Minneapolis home April 25 after a linger- 
ing illness of several months. The company 
operates a number of yards in North Dakota. 
Mr. Carpenter was born Oct. 21, 1860, at 
Frankfort, lll. He moved to Sumner, Iowa, 
in 1875, and went to Minneapolis in 1900. In 
1907 he married Mary P. Griffith. He is sur- 
vived by his widow, two daughters, Jane and 
Marion, and a sister, Mrs. C. A. Hilton. Mr. 
Carpenter was a member of the A. F. & A. M., 
the Knights Templar, the Scottish Rite Con- 
sistory and the Shrine, besides the Minneapo- 
lis Athletic club. A Masonic funeral was con- 
ducted at the Scottish Rite Cathedral in 
Minneapolis Monday afternoon, and _inter- 
ment was at Lakewood cemetery. 


MRS. J. C. SCOFIELD, Windsor, Ont., wife 
of J. C. Scofield, president of the Windsor 
Lumber Co. (Ltd.), passed away recently at 
her home in Windsor after a lengthy illness. 
Mrs. Scofield was born in Racine, Wis., and 
was a daughter of the late Alexander Mill- 


mine, formerly of Grimsby, Ont. She had 
resided in the Border Cities for the last 19 
years. Mr. and Mrs. Scofield were married 


in Grand Rapids, Mich., in 1893. Subse- 
quently they lived in Toledo, Pittsburgh and 
Detroit, before moving to Windsor. Mrs 
Scofield is survived by her husband and one 
daughter, Faith, living at home; also a 
brother in Toledo. 


A. B. WILLIAMS, a pioneer sawmill owner 
and lumber operator of Tonawanda, N. Y., 
died at his home in Oneonta, N. Y., on April 
23, aged 95. He was born in Lancaster, N. Y 
and settled in Tonawanda when the lumber 
business there was rapidly expanding. He 
opened a sawmill on Ellicott Creek. Fo. 
some time he was president of the village. 
About 25 years ago he removed to Oneonta. 
Surviving are his widow, who was the daugh- 
ter of the late John Simson, Tonawanda, and 
four daughters. 

MRS. LYDIA L. BOND, wife of Rufus E 
Bond, died at her home in Belchertown 
Mass., on April 20, aged about 75 years. Th 
family were former residents of Buffalo, 
.. Y., removing from there to Belchertown 
about eight years ago. She is survived by 
four sons, all engaged in the lumber busi- 
ness, and a daughter, Mrs. Carl Corliss, of 
3elchertown. Two of the sons, Ralph E., of 
Cincinnati, and Ernest T., of Chicago, are 
members of the Hugh McLean Lumber Co., 
3uffalo. <A third son, Louis H., is in the 
vVholesale trade at Buffalo, while the fourth 
son, S. Benjamin, is a member of the Bath- 
urst Lumber Co., Bathurst, N. B. 

EDWIN N. PAUL, aged 66, senior partner 
in the Capital Hardwood Lumber Co. of 
Columbus, Ohio, died at his residence, 12 
Linwood Avenue, in that city, April 20, fol 
lowing an illness of several weeks He, to- 
gether with his son, Carey Paul, operated the 
lumber business, having purchased the plant 
fifteen years ago. Prior to that time he was 
in the real estate business. Mr. Paul was 
born in Delaware, Ohio, and went to Colum- 
bus at - early age. He leaves his wife, 
ison, a rother and three sisters. 


GEORGE W. WILD, a veteran lumber in- 
spector, of 627 Westminster Road, Brooklyn, 
N. Y., died suddenly on April 24 of heart 
disease. Mr. Wild was 81 years old and had 
been connected with the lumber business for 
more than half a century. He is survived by 
his wife, a son and a daughter. 


JOHN WIEGAND, 61 years old, who for 
the last fifteen years had been secretary of 
the George T. Schultze Lumber Co., Evans 
ville, Ind., and had been connected with the 
company for 44 years, died Saturday, Apri 
25, at his home in Evansville, after a An 
fering illness. Mr. Wiegand was well and 
favorably Known to the lumber interests in 
southern Indiana, southern Illinois and west- 
ern and northern Kentuc ky.. He attended the 
public schools in Evansville and later took 
a course in a business college to qualify him- 
self for business. He was a life-long mem- 
ber of St. John’s Evangelical church in 
Evansville and belonged to the ted Men and 
Eagles lodges He is survived by a widow, 
me son, one daughter and three: sisters. 


MRS. LAURA PANKRATZ, widow of George 
Pankratz, who built two mills in Seattle, 
Wash., was laid to rest Sunday, April 19 
Always active in the affairs of the Plymouth 
Congregational Church of that city, the 
death of Mrs. Pankratz was a great loss to 
the community. She is survived by two sons, 
George W. and John S. Pankratz, and by a 
daughter, Laura M. The sons succeeded thei1 
father as operators of the mills. 
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CARELESS 
Jor Safely’ Sake~ / OR MaMICIOOS 


Good fences and Vigilance/ WiiitdeddaSids 


The carelessness or the deviltry of trespassers is 


: 2 ‘ The lumber yard is no 
responsible for so many lumber yard fires that 


place for children to play 


any and every uninvited visitor must be regarded nor for idle men to loaf. 
as a definite menace to the safety of your plant. The trespasser, however, 
Protection demands good fences and eternal harmless his intent, spells 
vigilance to keep out every intruder whether his danger for your plant. It 
intentions are innocent or otherwise. It pays to pays to build and keep 


good fences; to be vigilant 
by night and day; to keep 
out anyone and everyone 


prevent the fires for which trespassers are re- 
sponsible. 


Our mission is to protect our policy- holders. who has no business on 
We fulfill that mission by specialized insurance, your premises. You cannot 
by prompt payment of loss, and by expert counsel afford to run the risk 
in fire prevention. We protect against excessive witen the trespasser rep- 


—_ ° y resents. 
cost by dividends which actually save about 40% 


to the policy-holder 


If you are interested in safety with saving, write any of 
our companies for full information about our policies, our 
cooperation in fire prevention, and our  cost-reducing 
dividends. 


ASSOCIATED LUMBER MUTUALS 


Pennsylvania tLumbermens Mutual The Lumber Mutual Fire Insur- 
Fire Insurance Co., of Philadel- ance Co., of Boston, Mass. 
phia, Pa. oie cine ‘t 6 
Central Manufacturers Mutual tn- umbermens Mutual Insurance Ce., 
surance Co., of Van Wert, Ohio. of Mansfield, Ohio. 


Indiana Lumbermens Mutual Insur- Northwestern Mutual Fire Associa- 
ance Co., of Indianapolis, Ind. tion, of Seattle, Wash. 
























Fortify for aw 
Fire Fighting apt: =n 


A 


__ © 


r 1 
= 
= 
| “er 
oa 
1 
= 


5 GAL. . — FIRE EQUIPMENT 
PUMP EVERY HAZARD, 


“in eat Manuf facturing Company 


ATLANTA KANSAS CITY A CHICAGO ae ae) 











70 


AMERICAN LUMBERMAN 


May 2, 1931 


THIS WEEK’S LUMBER PRICES 


NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices made during the period March 1 


to 31, inclusive, as reported by the North 
Carolina Pine Association: 
> 
ge 4/4— 
5 goed ae bales asin eda eerwesaeeel $38.00 
Gre rain Wika RS dh acn tweaked wa wee eee 24.35 
Box No. incre /alncnie aa erds bata chal alded aon ach area 18.85 
i Ce Ma diveh makes ke oe ee eee keene oeee 
No. 1 No. 2 
Bé&better No.1 box box 
a” ~aceshedons $8.15 owe ecce cee 
GE . dhiniets woh were 39.00 - — cna 
OF —— errr 40.60 $31.15 $20.30 $16.35 
I is aire at 43.15 hea bas 
Dt . ¢isnpenane 42.40 31.70 21.70 17.35 
Pe) ranwxatate 46.30 36.15 22.50 17.55 
Gaede en 60.25 40.40 25.80 18.20 
Edge, B&better— 
Dt Geraint ine aa Candy ae pese os btnatamne ee $42.50 
a eat are as lars as ats ate 57.45 
rei eae ea are bie Dak ania oie ga latate ate 62.55 
De SScheinesnt acer edetceceeeawaan kane 46.10 
Bark Strips— 
ENE A ee ene $26.90 
2 er ny eer eye 9.80 
Dressed 21%” 3” & 
Flooring— Wide Wider 
SS =e FPA. $35.95 $34.95 
No. 1 common, }#”........ 31.50 30.90 
No. 2 common, {#”........ 22.75 23.25 
2%" 3%” 
ee sa $33.75 
B&better, bark strip partition.......... $28.55 
Box bark strips, Greased... ...cccccccces 12.75 
No. 2 
Roofers dressed 
DET Backhand ese re dase dae akesaanouel $21.20 
De” iched va trderhhes en nacre ore ie Mee 21.80 
DE, tsGaacLncnh iene Maey aka dawn eda 21.75 
RE ‘sila’ bs hiwaelatece acai uo Wis bak alone aro war ean 28.00 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 
Mo. 1 Hemlock Boards, 815— 


8 10,12&14 16’ 


BB OF ceccccccccececce $21.50 $22.50 $23.50 
BS ccccccseccescese 25.00 26.00 27.50 
BH OT cccccccscccccecs 26.00 27.00 23.50 
BBIOF ccccccccccccces oped 29.50 31.00 
BBS wnccccccccsccces 9.50 30.50 32.00 


For shiplap or OF. 
prices on No. 1 boards. 


Mo. 1 Hemlock Dimension, 8151E— 


add 50 cents to 


8 10’ 12’ 14" 16” 
2x 4” ...$26.00 $26.00 $26.00 $26.00 $27.00 
2x 6” ... 24.00 25.00 25.00 25.00 27.00 
2x 8” ... 26.00 26.00 26.00 26.00 27.00 
2x10” ... 26.00 28.00 29.00 29.00 28.00 
2x12” 25.00 29.00 29.00 29.00 29.00 


For Nw. 2 dimension, deduct $2.50 from price 
of No. 1. 


ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 





- 10° — 3” 
6-16’.$42.00 $46.00 $46.00 $67.00 $82.00 
45.00 45.00 62.00 77.00 


§ 4 
38.50 46.00 
: 3 34.00 36.00 
No, 4, 4-20’.. 29.00 29.50 29.50 29.50 
5&6/4, — 4”"&wdr. 4,6&8” 10” 12” 
Dé&btr . -$66.00 $68. oe $71.09 $81.00 
PO, BORE. ccccce 60.00 62.0 65.00 75.00 
No. 1 $0.00 63.00 73.00 

For 5/&6/4 in No. 2, 4-inch, add $6; 6-inch, 
add odd $8: fy 8- ~| oe $6; 10- inch, ‘add $8; WITS 
6-, a and 16-inch, add $7. 
Te inch, aa Ye: 'N 0. 4, $4. 
§Furnished Shan avaiiatte, 
*Contains 40 to 50 percent Dé&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
tongthe, including 18- and 20-foot t, $2. In No. 

2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd iengths, 3- to 20- 

rw but not over 20 percent shorter than 


10- 
pase 4-inch. -$28.00 EB, 4-inch.......$18.00 

6-inch.. 31.00 6-inch....... 21.00 
nme and pine, 4-foot; No. 1, $7.45; No. 


Inch - 
Dé&bdtr., 
No. 





DOUGLAS FIR 


[Special telegram to AMERICAN ag ace 


Portland, Ore., April 28.—F. b. mill prices 
on actual sales of fir, April 24, 35 and 27, direct 
only, straight and "mixed cars, reported by 
West Coast mills to the Davis Statistical 





Bureau, were as follows: 
Vertical Grain Flooring 
Bé&btr Cc D 
a wee wai $27.75 $29.50 $18.75 wide 
Se ees a a wae 28.75 aware - 
ee 35.00 
Flat Grain Flooring 
DE cae cawehe eae 16.25 15.00 
a” ssctennen 20.50 17.50 
Mixed Grain veemnne 
SO: cciwetwas : ‘ $11.25 
‘Ceiling — 
ee” . cee 16.25 12.75 none 
De” sorcvcwnn 15.75 14.00 aes 
Drop Siding, 1x6” 
 apichadae ae 18.50 16.50 P 
EA eae i ved ae " aie oe 
MO. ewkswueens ‘ 12.00 
Pinish, Kiln ‘priea ‘an Surfacea 
1x6” 1x8” 1x12” 
BADatter .cccceccccecs - $33.75 $38.00 $50.00 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
ee, 2 eae $12.00 $11.50 $12.50 $15.50 
a Ee 6.50 6.75 6.25 8.25 
> De wkpaewe 8.25 4.75 4.75 eoee 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
4”.$12.25 $12.00 $13.00 $13.75 $13.75 .. 

6”. 11.50 11.25 12.50 13.00 13.00 $16. 25 $15. 75 
8”. 11.25 11.50 12.25 13.00 13.00 14.25 17.756 
10”. 12.50 13.00 13.50 13.50 13.50 16.50 17.00 
12”. 13.00 13.25 13.50 14.00 14.00 13.75 15.50 
2x4”, 8’, $11.50; 10’, $12.25; 2x6”, 10’, $10.75 
Random— 2x4” 2x6” 2x8” 32x10” 2x13” 
ce aa $6.50 $6. 25 - ” = 1" $7.50 
Be Bie che 4,25 3.50 ones 
No. 1 Common ‘Timbers 
8x3 to 4x12” to 20°, surfaced.........- $14.75 
SES tO 22R12" tO 40, FOUBMsc cccccccccce 12.50 
5x5 to 12x12” to 40’, surfaced.......... 14.75 
Fir Lath 
Se SR Gana rdinens cediceaneanede $2.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
 cckew das vet eens os Wdeanbetendn wuld $21.50 
BT” isos test acuta evista: wlenbbnal okie weuala a araitinmaat ile 27.00 

The following average wholesale prices 


f. o. b. mills, those on commons covering 1l-inch 
stock only, were reported by the California 
White & Sugar Pine Manufacturers’ Associa- 
tion for March: 


California White Pine 


No. 1&2-clr. C sel. D sel. No. 3 clr. 
a widths— 


Sis eae eal $58.55 $54.65 $34.85 $27.55 
Dn. cudcusdwen 57.55 55.10 33.40 42.00 
eee 65.75 46.75 27.45 42.50 
me gevadess 66.05 56.50 35.40 52.45 
California Sugar Pine 
4 TE eT 89.50 77.85 57.05 34.85 
ees 83.55 71.05 53.35 51.25 
Dt cicehnwede 83.30 59.55 40.45 49.50 
Set 93.60 76.15 59.25 62.10 
White Pine Shop Australian 
Inch common ..$16.10 Mixed pines— 
No. 1, 5/4xa.w.. 28.50 rr $36.15 
No. 2, 6/4xa.w.. 19.00 5/4Xa.w. 43.45 
Panel, C&better 6/4xa.w. 38.00 
We"XO.W. 1200. 56. 8/4xa.w. ......- 53.75 
10/4&12/4xa.w.. 88.00 
Sugar Pine Shop Bea 
Inch common ..$24.75 ig res $19.45 
No. 1, 5/4xa.w.. 33.95 Bev. Siding, %4%x6”— 
No. 2, 6/4xa.w.. 22.80 Bé&better 2", $30.75 
White Tie CC cccccccesccs 26.65 
No. Sahatter, Lath— 
eer $15.00 No. 1 ...$ 2.60 
No. 2&ebtr. dimen., ee atecsas 1.90 
1 9/16xa.w. No. 1 di 
Mixed Pines i 9/16"x4" 17.20 
Common— ’ paca anaes 5.00 
° Je o. Cedar 
GY 777192340 $1508 Pencil stock ..$24.75 
10” .... 230.60 15.55 Douglas Pir 
an 6n6te ee 14.65 Dimension ..... 11.15 





WESTERN RED CEDAR 


Seattle, Wash., April 25.—Prices for red 
cedar siding in mixed cars, new bundling, 8 to 
18 foot, f. o. b. mill, are: 


Bevel Siding, 44-inch 


once oom 

CM cc ccsarcecwen $25.00 $22.00 $17.00 
DE. seriuekes wees 29.00 24.00 20.00 
WE ecu acne 29.00 24.00 20.00 

Clear Bungalow Siding 

%-inch %-inch 

POC re eee ey 00 $32.00 
EL caecum k eee ee 3.00 43.00 
ee 82:00 en 

Finish, B&better 

S28, S4S 

or Rough 

I ie gc ae Mice, ie sa de @ ce an lee ae $ 50.00 
ick driest alana am eal ae a dca maaan - 56.0 
I i cis cine bgt ech hk wraaeeen ernie ein haw ea 70.00 
iva ewe eh ed be kenhse Kan enpee ss 85.00 
EE ek ws cab aad ae amha wie bmw 90.00 
CE on tes cunea eee war eceemnaneeanniee 95.00 
eee ehge crite Ohya tinenae wee 100.00 
er 105.00 

Clear Ceiling or Flooring, One Side V or B 
Ce Oe El cer nedeendeanesancden denen $35.00 
See, © ON OF ao Wkb kn ekec ened chcenenesees 40.00 
Discounts on Mouldings 

Made from 1x3” and under.........-se00- 55% 
BiaGe Fram GtROPr SIMOR. 2c ccccccecceccsces 45% 


For 50,000 feet or more, additional dis- 


SE. asdcedéadkucosaunnseuneesaswaseue 5% 
Clear Lattice, S48, 4 to 16’ 
100 ie 
BG WSaesuecneuesetv seek eaee bee buaeeene 
ifn ira oad in. Mele hae ec wR aK a me aie 35 
BE” petuesnckseacdderetstesesenkheneees 25 





RED CEDAR SHINGLES 


Seattle, Wash., April 25.—-Eastern prices per 
thousand tw mam Ma packed by the square are 
approximately 5 cents over straight car prices) 
f. o. b. mills are as follows: 


First Grades, Standard Stock, Straight Cars 


DE BNE. GIS once iccessccseceess $1.25 @1.35 
BE GEE a ciceccronceseseucrece 1.45@1.60 
pa ere 2.10@2.25 
NE, ee cdidn Walden hs ea Wea eee 2.20 @2.35 
TE cinctmeewesdcnescevesee 2.95 @3.20 
Maegan, 267, A SIRES. ccccccccccsese 5.75 @7.00 
Pee, BFE, BS oc ccccnesnenene 2.05 @ 2.25 


First Grades, Standard Stock, Mixed Cars 


Mixed with Mixed with 
cedar lumber fir lumber 


Extra stare, 6/2......- $1.30@1.40 $1.45@1.55 
Be GE. ccccccocce 1.55@1.70 1.60@1.75 
Ds SEE. concer ves 2.10@2.25 2.05@2.20 
BEE. occ ecnccsseoes 2.50 @ 2.65 

Perfections ........... 3.15@3.40 3.10@3.35 
Royals, 24”, A grade... 6.75@7.00 

Dimension, 5/2, aes 2.35 @ 2.60 2.50 


Pirst Grades, Rite-Grade Inspected Stock 


Mistee SONTE, G/Be cc cvcccccecceseses $1.35 @1.45 
Extra clears: 

75% premium clears............. 2.05 @2.20 

50% premium clears.........+++. 1.90 @2.05 
pec ee fe, ES Seer 2.10@2.25 
Eurekas (75% vertical grain)...... 3.00 
DE -ischenestecdeeetes eueun 3.25 @3.50 
DE ope ncasatecabeonds soecaneen 6.50@7.00 
Second Grades, Standard Stock, Straight Cars 
Commmom stare, 6/3... vecccceccsces $0.90@1.00 
SS SS aaa eee -90@1.00 
COD GEE onccecteesscccsnene 1.15 @1.25 
Pf kG kb-ceh wou veueescunn oe 4.75 @5.75 
TB I ccccccsuesawennees 1.75 @2.00 


Second Grades, Standard Stock, Mixed Cars 
Mixed with Mixed with 
cedar lumber fir lumber 


Common stars, 6/2.. eae yes ty ro $0. or. 00 


Common stars, 5/2.... ota 1.0 
Common clears ....... 15@1.25 1, 28 @1. 35 
No. 2 perfections...... ae@2i0 1.85 @2.10 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Po Ore., April 28.—The following are 
prices for ‘mixed carlots prevailing today: 





Finish— Factory stock— 
(oe 65 4/4 ...$24.00@26.00 
—10" 5/4 ... 26.00@28.00 
eae ove 6/4 ... 26.00@28.00 
Bevel siding— 8/4 ... 28.50@29.50 
0 20.00 10&12/4 33.50@36.00 


% $ 
%x6”", Flat gr. 23.00 
"Vert. gr. 26.00 


Lath ... 3.00 
Green box 13.00@14.00 
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INLAND EMPIRE PINES 


: [Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 29.—Following f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Manufacturers’ Association 
by members during the three days ended 
Wednesday, April 29. Averages include both 
direct and wholesale sales, and are based on 
mixed car orders. Quotations follow: 


Pondosa Pine 
INCH SELECTS AND COMMON, S2S— 





” ” ” 13° 
C selects AL..... $45. . $46. 39 $54. 68 $73.63 
D selects AL..... 30.4 33.04 40.4 56.94 
No. 1 common AL 31. 27 32.00 39. 50 


No. 2 common AL 24.87 21.76 21.31 27.81 
No. 3 common AL 15.74 16.33 16.03 16.44 
SHuop, 5/4 AND 6/4, S2S— 
No. 1..$27.07 No. 2..$14.82 No. 3..$12.29 
SELECTS S2S, 5/4 AND 6/4, 4” AND WIDER— 
C select AL....$51.84 D select AL....$36.81 
Sees, TE SS Ger Kak etdecorceresavese 25.33 


Idaho White Pine 

INCH SELECTS AND COMMON, S2S— 
ad S* 10” Sg 
C selects AL..... $58.00 $58.00 $68.00  .... 
D selects AL..... 41:19 41.55 52.69 $83. 38 
No. 1 common AL 38.80 38.42 43.57 69.85 
No. 2 common AL 381.27 31.44 31.50 40.01 
No. 3 common AL 19.48 20.50 20.50 26.09 

SeLects S2S, 5/4 AND 6/4, 4” AND WIDER— 


C select AL....$80.00 D select AL....$64.88 
No. 4 Common, S28, RW RL............ 4.00 
Larch and Fir 
Mo. 1 @imamaion, 36. 6" 16)... occwcvcces $13.43 
No. 1 dimension, 2510" 16°.....cccccese 15.94 
Vert. ar. Goorins Centr. 4” Rios... sco 4. 33.72 
Drop siding or rustic, C&better, 6” RL... 27.50 





APPALACHIAN WOODS 


Cincinnati, Ohio, April 27.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods: 


PLAIN WHITE OAK— 


4/4 5&6/4 8/4 
3 $95@100 $110@115 $115@120 
No. 1 com.&sel. 45@ 50 60 65 70@ 75 
No. 3 com..... 30@ 33 38@ 40 
No. 3 com..... 20@ 22 24@ 26 26@ 28 
Sd. wormy 38@ 40 55@ 57 60@ 62 
PLAIN RED OAK— 
Pe atecaas cis 75@ 80 80@ 85 90@100 
No. 1 com.&sel. 45@ 48 52@ 55 58@ 62 
No. 2.com..... 28@ 30 36@ 38 38@ 40 
No. 3 com..... 20@ 22 27@ 30 28@ 30 
CHESTNUT— 
OPEC CTE 70@ 75 85@ 90 95@100 
Ne. 2 COM... .. 43@ 46 54@ 59 60@ 65 
No. 3 com..... 20@ 21 20@ 21 20@ 21 
-—. be rr & 28@ 
oO. com... 31 32 35 36 338 
No. 1 & btr. sd. ° o 
WORM cccce 31@ 35 33@ 36 38@ 40 
PoPLAR— 
Panel & No. 1, 
18” & wdr...130@135 140@145 150@155 
EY ene wee hee 90@100 105@115 120@130 
Saps & sel.... 70@ 75 80@ 90 95@105 
EE la olaaaha 48@ 52 55@ 60 60@ 65 
pe Bee ectece 33@ 36 40@ 43 45@ 48 
 . - ae 24@ 26 28@ 30 29@ 31 
MAPLE— 
a ee 75@ 78 78@ 83 84@ 87 
No, 1 com.&sel. Hf 50 55@ 60 64@ 69 
No. 2 com..... 33 36 38@ 41 39@ 42 





PHILADELPHIA PRICES 


Philadelphia, Pa., April 27.—Following are 
prices eeetaliine today in this market: 
LONGLEAF YELLOW PINE FLOORING, 1x3-inch— 
3&better, $40.00; No. 1 common, $37.00; No. 

2 droppings, $27.00. 

LONGLEAF YELLOW PINE TIMBERS, 

Rough, merchantable grade, water delivery— 

6&8-inch 10-inch 12-inch 14-inch 16-inch 
$36.00 $42.00 $54.00 $65.00 $76.00 

GEORGIA AiR DRIED ROoFERS— 

Tees and grooved, %-inch, 6-inch width, 

KILN DrIED YELLOW PINE ROoFERS— 

—— and grooved, standard, 6-inch width, 

NoRTH CAROLINA PINE RouGH Box, No. 1— 

10-inch, $26.00. 12-inch, $27.00. 

NorRTH CAROLINA PINE FINISH, 


errr Tree $40.00 
NoRTH CAROLINA PINE STEPPING, 
B&better, 5/4x12-inch............eee0ee- $59.00 


ae CAROLINA PINE DIMENSION, No. 2 & bet- 
S4S, %-inch scant, 2x3-inch, 9-foot, $20.00: 
2x3-in -inch, 16-foot, $21.00. Rough, 2x10-inch, 





AMERICAN LUMBERMAN 


WEST COAST LOGS 


; Everett, Wash., April 25.—List prices of 
ogs: 

Fir: Selected No. 1, $22, some big logs 
ertogees more; No. 1, $20; No. 2, $15; No. 
, $10. 

Cedar: Rafts of shingle logs only $11@12; 
lumber logs $23@ 24. 

‘ rehort: No. 2, $12@12.50; No. 3, 10@ 

0.50. 


NoTe: Demand is steady. 





NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 
f. o. b., Wausau, Wis.: 


AsH— 


FAS Sel. No.1 No.2 No.3 
4/4 ...$ eae & See 6 eee as $ Se 
5/4 ... 75.00 65.00 58.00 35.00 22.00 
6/4 ... 90.00 75.00 60.00 35.00 22.00 
8/4 ... 100.00 85.00 79.00 40.00 22.00 


4/4... 80.00 60.00 38.00 26.00 18.00 
5/4 ... 85.00 65.00 45.00 33.00 19.00 
6/4 ... 90.00 70.00 652.00 35.00 19.00 
8/4 ... 95.00 75.00 65.00 40.00 21.00 


10/4 100.00 90.00 80.00 60.00 .. 

12/4 105 95.00 85.00 65.00 

16/4... 160.00 145.00 130.00 sae 
00 58.00 34.00 23.00 


3/4 72. A 
Thin 4/4 72.00 68.00 34.00 eoee 


Price of No. 2 and better, 1x4 inch and 
wider, 4- and 6- foot Saami $30. 

For select red, add $15. 

Rough birch, 6- to 16-foot, 1x4 inch, two 
face clear, $70; one and two face clear, $55; 
1x5-inch, two face clear, $85; one and two face 
clear, $65. 


4/4 60.0 0.0 25.00 22.00 
5/4 70.00 50.00 28.00 24.00 
6/4 75.00 55.00 28.00 23.00 
8/4 - 80.00 60.00 36.00 23.00 
10/4 90.00 70.00 40.00 ee 
12/4 100.00 80.00 45.00 ee 


4/4 80.00 55.00 27.00 19.00 
5/4 85.00 60.00 30.00 20.09 
6/4 90.00 65.00 30.00 *20.00 
8/4 95.00 75.00 38.00 *25.00 
10/4 105.00 85.00 52.00 
12/4 00 57.00 *30.00 


/ 115.00 95. 
*Bridge plank, add $4 to No. 3 price. 
Basswoop— 


12/4 ::. 100.00 90.00 75.00 55.00 .... 


Koyatom. ie $72; or on grades, FAS, $80; 
m™ i Be 5/4, $75; or on grades, FAS, $85; 
o. 1, 


One and two face clear, 6- to 16-foot, 1x4- 
inch or 1x4-5-inch, $65; 1x5-inch, $70. 


Rep OaK— 


4/4... 85.00 65.00 50.00 32.00 14.00 
5/4 ... 90.00 70.00 60.00 38.00 18.09 
6/4 ... 105.00 85.00 70.00 40.00 18.00 
8/4 ... 110.00 90.00 75.00 45.00 18.00 


4/4... 67.00 57.00 45.00 34.00 14.00 
5/4 ... 80.00 60.00 48.00 36.00 18.00 
6/4 ... 85.00 65.00 50.00 36.00 18.00 
8/4 ... 90.00 70.00 60.00 36.00 18.00 
10/4 ... 110.00 90.00 75.00 50.00 coos 
12/4 ... 125.00 105.00 90.00 snag oeee 
16/4 ... 170.00 150.00 130.00 ee eeee 


Harp Maple RovuGH FLOORING Seewee 
No. 1 No.2 No. 3A 


com. com, com. 
BE scsneeeteesueniaene $43.00 $33.00 $23.00 
REED rea --- 45.00 35.00 25.00 
Se \ceba kein haweweneee dave 35.00 25.00 

BEECH— No. 2 and better 

et sonanewon Cite t nih weaned - - $38.00 

nT . kve-ba ial ebeninee een adewnmee iemed . 47 


(FAS Sel. No.1 No.2 No. 3 

6/4 .....$70.00 $60.00 $50.00 $35.00 $22.00 
Additions for special widths of No. 1 and 
better in all hardwoods, standard lengths, are: 


8-inch and wider, $12; 10-inch and wider, $30; 
12-inch and wider, $35. 





71 
OAK FLOORING 


Following are carlot quotations, Chicago 
basis, on oak flooring: 
{#x2%” a og ba rty 
Clear qtd. wht..$103.00 $96 $86.00 $63 
Clear qtd. red. 76.00 71:00 66.00 61:00 
Select qtd. wht. 73.00 61.00 650.00 47.00 
Select qtd. red.. 62.00 55.00 60.00 48.00 
Clear pln. wht.. 80.00 60.00 58.00 46.00 
Clear pln. red... 68.00 60.00 56.00 50.00 
Select pln. wht. 55.00 50.00 40.00 39.00 
Select pln. red.. 54.00 51.00 40.00 39.00 


we: We seine 35.00 34.00 26.00 25.00 
cs. =e 35.00 34.00 26.00 25.00 
No. 2 mixed.... 23.00 22.00 12.00 12.00 

1%ex2” %x1h” 
SE BE vccktsorcixrensond $92.50 $91.60 
Ce Ge i ecannsccnes ee emeen 89.50 89.50 
fae sr 71.50 68.50 
NG GO Blinc ccvesenscvesces 71.50 68.50 
Ce Se, Wess serene dcodece . 66.50 66.50 
a a re ree 61.50 61.50 
OEORG DOR, Wie cccecvecccdsceuns 58.50 657.50 
OE SE Pr wedeccctivcwesuce . 55.50 55.50 
BO. 2 . Wis cone sccccsosecnes 35.50 33.50 
i ek, ee Pe eer ey 35.50 33.50 
ee er ere 18.50 17.50 


New York delivered peioes may be obtained 
by adding to the above: For 34-inch stock, $3; 
for %-inch, $1.50; for %-inch, $2. 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
ported to the Maple Flooring Manufacturers 
Association, averaged as follows f. o. b. cars 
flooring mill basis during the week ended 


April 25: 
First Second Third 
” oscndeceew ese $63.14 $52.83 $33.46 


END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 

FAS No. 1 & sel. 

$ 85.00 








4/4 wcccccccccccccccsecccs $110.00 5. 
BEG cccwvoevesvaeseccoses 115.00 90.00 
C/E ccccccceerevctscceces 120.00 95.00 
BSE cccvevcccvcescesooevn 125.00 100.00 
TO/4 wccccccccccccvccccves 150.00 125.00 
1B/4 cco-ccccccccescscsece 160.00 135.00 





CHICAGO RECEIPTS, 
SHIPMENTS 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
L. C. West, statistician, of the Board of 
Trade, for the four weeks, March 29 to April 
25, inclusive, and for the year to date, Jan. 1 
to March 25, with comparative figures for the 
corresponding periods of 1930: 


Receipts 
Above 
Lumber— Receipts Shipments Shipments 
March 29 to) 1931 109,990 45,369 64,621 
April 25 § 1930 177,696 74, "350 103,346 





Pac: GF Gee. ces —67,706 
Jan. 1 to 11931 435,539 


—28,981 §—38,725 
180,045 255,494 














April 25 $1930 694,008 280,831 413,177 
Ine. or dec...... —258,469 —100,786 §—157,683 
Shingles— 2 * 
March 29 to) 1931 16,341 4,779 1,563 
April 25 §1930 37,431 29,452 7,979 
Tae, OF GaC... sos —21,089 —14,673 §—6,416 
Jan. 1 to 11931 £61,133 70,026 *8,893 
April 25 § 1930 101,685 101,003 682 
Inc. or dec...... —40,552 —30,977 


§Last figure in each group gives difference 
between 1931 and 1930 net receipts. 
*Shipments above receipts. 


SHINGLES AND LATH 


NEW YORK, April 28.—Prices of eastern 
spruce lath for water shipment have advanced 
25 to 40 cents in the last ten days. There is 
a fair demand at prices around $4. Supplies 
are subnormal and hard to get. There is a 
fair demand for and ample supply of all lead- 
ing grades of West Coast shingles. 





KANSAS CITY, MO., April 28.—Demand for 
shingles has been quite active. Several 


straight cars have been shipped in the last 
ten days, and a good volume moved in mixed 
cars. Lath demand has fallen off a little, but 
inquiry gives promise of some fair business 
during the next day or two, 


§—9,575 
~ 
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RICES OF SOUTHERN HARDWOODS 








Following were sales prices of southern hardwoods received during the week ended April 21, Chicago basis: 
4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
RED GuUM— PoPpLAR— 
Qtd, FAS. T4.00@ 86.25 79.00 = = nnnvanecceee seccesecvens Case EC A RE Gee eee Sena Bee 
No. 1&sel. 40.50 Wie Tere Rei esereeee Feared epee Saps .... 53.75 | lela A ARS esis 61.75 
Pin. FAS... 71.00@ 79.50 77.20 S100 = nee ee eens aCe, See OE i ickecks. epaivasoade a 53.00 
No. l&sel. 44.50@ 47.25 ........ | Sy | ee ee No. 1 com. 32.75@ 41.75 35.00@ 44.25 35.00 37.50 
No. 2 ves Saeee a. & & 8 8 én neee bee nd: a en Ce Lo caccuaues wees knbae  wekeeewiouete 
Sap GuM— No. 2- 24.00 Fie eatKevKeCest Seessa severance 63898 Co Be wae 
Qtd. FAS... De Yasseieeecae eubecweeeves eeubeeenseed ASH— 
No, 1&sel : ttt es 4.50@ 35.25 a re 64.75 rr rarer 88.00 
Pin, FAS. ee i Ses acacadeternd  apenedce bir. 19.50 50.25 
No, 1l&sel 1.50 B02 nce e eee eee ne eens _ SS ee are ens eee Sue 00°: ee et , 
No, 2 y 4 24.004 MI, Bl ata ale re ee ar No. 3 See IS 55 EO rE SOTO gE AN ite el: is 
a ae re aoe) Seer eeneree (enees reese. a [tet ae - | Saittwereestke- atwakawo@re «ke usu on 
: T'uUPELO— 
BLACK GUM Pin. Box 
Qtd. FAS cc 14.25 E Dee Seee SRNR eki ecko Saewioeduk ase docmamers 
No, Wesel, 33.25 Bo.25 cece eee eee we eeeeeecees $1.50@ 31.25 peer a... MAheeesaswbe —wehaaaaeneds 
Pin. FAS BOTS nee eee teen eee e eee teen eee eens No. 1&sel. 29.50 MUM MER ae es eee ee 
— — Sorr ELmM— 
" Ne) ° ° 0.0 . 6” 
o oP ee Sy ee ee whe |) Ae eee te c FAS Saheneeeo sees ecaeveosneso sees eocaeese Os. OC 82. 810 86 68.0 6 +(.00 
8 perpelanaees PUUIEDEEELEE ILIEEIEEILED 2330@ 2600 No J&sel.. wos... 4+ 82.75@ 34.00 36.50 
Wiirs Oak— De EE ead. 4h Gy wiih Gera ro0 21.75@ 23.09 29 Z2Za.a0 
: — P . CoTTOoN Woop— 
Qtd FAS 117.50@120.50 130.00 129.50@130.00 138.00@140.00 30x bds 
i Tr CD neasenesssds Ceeeesiaboae sanncsobened 8-17" 61.00 
No - com 42.000 settee serene ee tee eee ee as 30x bds. 
Pin. FAS... 76.00@ $2.00 85.25@ 95.75 89.00@ 94.74 92.75@ 93.75 9-19" 49.00 
No. 1&sel. 43.50@ 64.50 ....cccccece 64.00@ 74.75 FAS 13” Se See ee eee ee ee ee ee oe ee ee 
— L “a 14 SSE R TEER U ES Ce Re RCN pe ee beeen. vuurereesiicEbe 
a eee wer = SORSOFORRT ES SSRRARN SENS AORN TORE SS No, t&mel... 26.00  §«---navcesccccce EPR Sara ae koa 
DR OOS ak i | ee! edhe aie eae week N 9 ose 
Rep OAak— eWU. BSB eevee e ee eeeeeeeeee e2eeeeee8e888 odete 
€ td. FAS 94.75 WILLow— 
. No. 1 &s 1. 56 50G ek Ena AAP aI ee OE: oe ER ICH FAS yonteeee 2.50 56.50@ 58.50 61.00 
Clr. face No. @ seesves COC  . i i @@8€82@CCCHEHOHR *S|OHOTERERETSO AHH EHD EDS OS 
ae. eer 8 8=——t—(é=ée‘G@ SG KN =k OOS aR awe  meehe wearers MAGNOLIA— 
No. 1 com. 38.75 Ce ae ee ree ere Dt iguana’ keaanb aware. saledikbtkalaae Se Cee eee 
Pin. FAS... 60.50@ 67.25 71.00@ 72.50 78.75@ 91.25 90.25@121.50 De, BEe©. «coveeed« nee bhi ah | hae Ce eee 
No. 1&sel. 38.00@ 43.90 43.00@ 50.00 ......ceee-- 71.50 | > See [or sae Seer 8 = osc. wee RERRE SE THe RS SMEs 
No. 2. _——— § Cos EIeCcul welch GeN GaGa? sae RUN ene PEcAN— 
MIXED OAK— DT <¢é@chead. keeanvhakaaie,  eeslaweeawaes 61.75 92.79 
Sd. wormy. 32.00@ 34.50 36.25 $1.75 rs. hc a/gaeacami scales | Jaetwanmne alae 13.75 4.75 





This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 31 


NORTHERN PINE 


CHICAGO, April 29.—The market con- 
tinues slow in northern pine, with retailers 
buying only in small, scattered lots and the 
industrial plants only a little better. The 
price situation is practically unchanged. 

BOSTON, MASS., April 28.—Demand for 


eastern spruce frames is subnormal, although 
retailers are more easily interested in random 
lengths Matched boards show some change 
for the better, but the board market as a 
whole is still dull. Quotations: Dimension, 
&8- to 20-foot, 8-inch and under, $36@38; 9-inch, 
$37@39; 10-inch, $38@40; 12-inch, $40@42; 


random lengths, 2x3- and 4-inch, $26@27; 2x6 
and 7T-inch, $27@28; 2x8-inch, $32@32.50; 
2x10-inch, $36@37; boards, covering, mer- 
chantable, 5-inch and up, 8-foot and up, DIS, 
$28@29; matched, random widths, clipped 8- 
to 16-foot, $31@32: matched, random lengths, 


and 7T-inch, $31; 
plump, $26.50@28. 


2-inch, scant, 
are very firm 
1%-inch, . 


CYPRESS 


OHIO, 


furring, 
Lath 
offerings; 


1x6- 
325; 
because of 


15-inch, $5 


scant 


CINCINNATI, April 28.—Cypress is 


very dull Some orders for finish and factory 
lumber are being taken Prices are unsettled, 
but not as demoralized as at this time last 


month 


BALTIMORE, MD., April 27.—Demand for 
common grades of cypress is perhaps more 
active than that for some other stocks. Pro- 
ducers of high grade Gulf lumber will not 


sacrifice it There are indications of a pickup 


in general demand 


HARDWOODS 


CHICAGO, April 29.—For the second suc- 
cessive week most of the hardwood manu- 
facturing and wholesale trade is reporting a 
demand that is disgustingly low, consisting 
mostly of small orders from over widely scat- 
tered territories, and the prices have not 
been rectified yet Hope is being maintained 
in spite of this, however, and there are plans 


Building is inactive in most localities, though 
in some an improvement is said to have taken 
place recently. The mills are generally adher- 
ing to the firm price policy. 


KANSAS CITY, MO., April 28.—Scattered 
being made, nearly always, for the usual lots were shipped to central and southern line 
rounds of golf and other sports. yards last week, but demand has fallen con- 

siderably below even the levels of last week. 
BUFFALO, N. Y., April 28.—The hardwood There was no interest in buying on the part 


: of industrials. 
trade has not shown as much improvement as 


dealers had hoped for. Some yards say buying 


is less active than it was a month ago, and is HEMLO¢C K 
limited to immediate needs. Consumers are 
carrying very little stock, as is evidenced by NEW YORK, April 28.—Distributors of hem- 


their urgent requests for prompt shipment. lock say that business is just as good as they 
Prices of most items are showing an easy had expected for late April, and that re- 
tendency. tailers continue to make purchases only when 
meinem « die : . F needs arise. Prices are holding well. 
CINCINNATI, OHIO, April 28.—Sap gum is & 


considerably more active in the higher grades, 


but there is comparatively little buying of BOSTON, MASS., April 28.—New England 
other southern hardwoods on this market. retailers are buying hemlock very sparingly, 
Most of the buying is on fill-in orders from notwithstanding favorable prices. Sales of 
furniture factories and wholesalers. A few eastern and northern boards are so few clipped 


hoards can be bought at $28, and random at 
Western hemlock has continued to weaken, 


at $13.50 less than Atlantic 


orders for low grade gum, poplar and chestnut 
are being placed by box factories. Prices gen- $27. 
erally are unsettled and weak. and has sold ec. i. f. 


differentials, page 11%. Uncertainty about 
BALTIMORE, MD., April 27. — Complaints prices makes buyers cautious. Some are de- 
are still being heard about low prices on hard- pending on picking up bargains in transits 
woods, with one seller cutting under another, later on. 
and orders are being taken at very unattrac- 
tive levels. Quotations still show decidedly SOUTHERN PINE 


wide divergences. Foreign buyers are encour- 
aged to pit one shipper against another, and 
supplementary orders are often placed at lower 
figures than the first commitment. 


CHICAGO, April 29.—Some of the distribu- 
ters of southern pine this week told of a bit 
more inquiry, and a bit more response in the 


order files, too, though these happy ones were 


WESTERN PINES in the minority. Prices have not changed 
CHICAGO, April 29.—N che > ras a -ANTGQAGQ ITY : sy ae 
sack Sic ane a ees Oy Mle KANSAS CITY, MO., April 28.—Building 

ab Sale pe "al - il ae bent a here be Pigeon trade demand is fair. Industrials have been 
x the — = sige a ae at At Ren oe pe re ~ very backward about purchasing, except scat- 
ing 1a 1ere 1S some activity most o 1 tered lots of cheap crating lumher for im- 


time but just a little, and the prices have not 
improved yet. It is enough lumber move- 
ment, however, to keep everybody busy part 
of the time, and everybody does seem to be 
busy, sure that orders mean hard work. 


mediate shipment. 





NEW YORK, April 28.—Competition has 
been a little more evident than earlier in the 
month. Mills are not shipping extensively, 
but stocks here are ample for all requirements. 


NEW YORK, April 28.—Demand for Idaho 
and Pondosa is not brisk, but wholesalers say 


that April business has been up to expecta- BOSTON, MASS., April 28.—Some southern 





tions, and they expect a better turnover in pine wholesalers think they detect a little more 
May. inquiry from retail yards. There is some dis- 


position to make prices attractive, but no more 
so than for several weeks. Roofers are selling 
rather slowly, and 8-inch air dried must be 
Flooring 


BUFFALO, N. Y., April 28.—Demand for the 
California pines is small, retailers and indus- 
trial concerns buying for immediate needs only. 


extra good to bring more than $23. 
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is distinctly dull. Partition is quiet, and while 
some B&better can be had around $39, on nice 





stock sellers will not shade $41.75 and are 
finding some business. 
CINCINNATI, OHIO, April 28.—Slight im- 


provement is noted in demand for southern 
pine, more fill-in orders coming from city, su- 
burban and up-State yards. Most are for ship- 


lap, Sheathing, dimension and other common 
items. Prices are up 50 cents to $1 a thou- 
sand. Top grades are quiet. A cold snap has 


stopped building for the time being. 


BALTIMORE, MD., April 27.—Calls_ for 
Georgia longleaf are sufficiently numerous to 


prevent any 
the mills. 
prices are 


accumulations of consequence at 
Inquiry is relatively active, and 
holding better than on competitive 
stocks. North Carolina pine demand is slow 
and quotations are too low. The movement is 
limited, but greater interest in the offerings is 


being shown, The stocks here are not inordi- 
nately heavy. 
BUFFALO, N. Y., April 28.— The northern 


pine trade is called slow by most dealers. The 
tendency of buyers is to hold off, or buy only 
for present needs. Construction of new dwell- 
ings is not as active as it usually is at this 
time of year, though a fair amount of remodel- 


ing work is being undertaken in some com- 
munities. The call for low grades for use in 
box factories is also below normal for the 
season. 


DOUGLAS FIR 


CHICAGO, April 29.—A few of the distribu- 
ters of Douglas fir talked somewhat more 
hopefully this week, and tola of slight in- 
creases in the size of their order files, but 
the gist of most answers to queries was 
“About the same as for the last few weeks— 
slow.” 


KANSAS CITY, MO., April 28.—There is 
little outlet for Douglas fir, outside a few in- 
dustries. Railroad demand is virtually nil, 
although inquiry has been promising the last 
few days. 

BALTIMORE, MD., April 27.—The conse- 
quent drop in intercoastal rates, passed on to 





buyers, still has the Douglas fir market un- 
settled. Stocks of fir, with other West Coast 
woods, are in excess of present very modest 
needs. Sellers report that they find orders 


relatively scarce. 


NEW YORK, April 28.—Douglas fir has been 
moving rather irregularly the last few days. 
lew of the retail yards carry heavy stocks 
and as a general rule are buying even more 
sparingly than at this time last year. Most 
of the lumber arriving by steamer is unloaded 
immediately by consignees. There have been 
no recent price changes. 


CLAPBOARDS 


BOSTON, MASS., April 28.—Retailers are 
buying clapboards very sparingly or not at all. 
Demand is far from what it ought to be at 
this time of year. The supply of eastern 
spruce and native white pine clapboards in 
first hands is very light, and quotations are 
well held. Some sellers will concede on clap- 
boards from the West Coast, particularly red 


~~" BOXBOARDS 


BOSTON, MASS., April 28.—New Hampshire 
mills on April 1 had 6,000,000 feet more round 
edge box lumber than on Jan. 1. The mills 
report 64,027,000 feet sold and unshipped, com- 
pared with 56,286,000 feet on Jan. 1, and 56,- 
643,000 feet on Oct. 1, 1930. Maine and many 


nhon-association mills are not included. Few 
box 





mills are running on anything like a 
normal spring schedule. Prices remain at an 
unsatisfactory level. 

@,e . 
Trouble and Litigation 
CHARLESTON, 8S. C., April 27.—An order 


franting a receivership for the Dorchester 
Lumber Co. and the Badham Lumber Co. was 
handed down in United States district court 
recently by Judge Ernest F. Cochran. The 
receivership Was granted on the petition of 
Baker, Fentress & Co., investment bankers of 
i hicago. As evidence of the confidence of the 
Creditors of the companies, V. C. Badham, who 
has been operating the companies was ap- 
Pointed joint receiver with Frank C. Hamblen 
of Greenville. 


AMERICAN LUMBERMAN 


Trade-Mark Department 


conducted by 
National Trade-Mark Company 


Washington Loan & Trust Building, 
Washington, D. C. 


We have arranged with the National Trade- 
mark Co., Washington Loan & Trust Building, 
Washington, D. C., to conduct this department 
for our readers. Trade-marks below have recently 
been passed for publication by the United States 
Patent Office and are in line for early registration 
unless opposition is filed. For further information 
address National Trade-mark Co. 

As an additional service to its readers, this jour- 
nal gladly offers to them an advance search free 
of charge on any mark they may contemplate 
adopting or registering. You may communicate 
with the editor of this department, or send your 
inquiry direct to the National Trade-mark Co., 
stating that you are a reader of this journal. 


TREETEX, Ser. No. 301,141.—Aktiebolaget Mo 
Och Domsjo Wallboard Co., Stockholm, Sweden. 
For boards for wall and ceiling covering made 
of vegetable fibres or of wood pulp. 

REEBESHIRE, No. 202,610.—Robert C. Reeves 
Co., New York City. For wooden fences. 

RHINO LUMBER, No. 302,132.—Columbia River 
Paper Mills, Vancouver, Wash. For lumber. 

Ecco, No. 300,936.— Export Cooperage Co. 
(Inec.), Russellville, Ark. For wooden barrels 
and kegs and parts thereof. 

THE LUMBER MAN, and fanciful picture of a 
man made of wood. Ser. No. 301,436. Herman 
H. Hettler Lumber Co., Chicago. For hard- 
wood flooring. 

BASKRATE, Ser. No. 302,229.—Guilford C. Bab- 
cock, Rockaway, N. J. For boxes and crates, 
said boxes and crates embodying in their con- 
struction wood, fiber board, and like materials. 


IN-DuR, Ser. No. 302,401.—International Com- 
bustion Tar & Chemical Corporation, New York 
City. For resins. 

Nu-TrRo-FIL, and representation of a diamond- 
shaped figure. Ser. No. 295,659.—Continental 
Chemical Corporation, Watseka, Ill. For filler 
for wood and other materials used for floors. 

CELOTEX, Ser. No. 302,314.—The Celotex Co., 
Chicago. For cushioning material for use under 
floor coverings. 

Re-Nu Woop, Ser. No. 301,577.—Chemical 
Wood Products Co., Portland, Ore. For pliable 
wood composition in the nature of putty. 

IN-DurR, Ser. No. 302,403.—International Com- 
bustion Tar & Chemical Corporation, New York 
City. For trays of synthetic resin and wood 
fiber. 





TRANSPORTATION 











Week's Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the week ended 
April 18, 1931, totaled 760,002 cars, as follows: 
Forest products, 34,103 cars (an increase of 
1,517 cars above the preceding week); grain, 
39,615 cars, livestock, 22,004 cars; coal, 110,993 
ears; coke, 6,382 cars; ore, 7,418 cars; mer- 
chandise, 225,358 cars, and miscellaneous 314,- 
129 cars. The total loadings during the week 
ended April 18 exceeded those of the week im- 
mediately preceding by 22,068 cars. 





Denies Application for Extension 


AvsTIN, Tex., April 27.—In keeping with its 
policy of “not favoring the construction and 
operation by independent organizations of 
industrially controlled short lines to act as 
feeders of trunk lines” the Interstate Com- 
merece Commission has denied the applica- 
tion of the Trinity & Brazos Northern Rail- 
road to construct an extension of 12 miles 
of its line from Cleveland to Havens in east 
Texas, according to information received by 
the railroad commission. The railroad is 
owned by W. W. West, of Houston, and as- 
sociates. In the application for a permit to 
build the extension it was pointed out that 
the South Texas Hardwood Co. owns 
70,000,000 feet of standing hardwood timber 
in the territory to be penetrated by the pro- 
posed extension; also it was declared that a 
salt dome with large oil producing possibili- 
ties would be reached by the new line. The 
Interstate Commerce Commission’s report as- 
serted that the road would have to be aban- 
doned when the timber supply was exhausted 
unless the salt dome was actually developed 
for oil. 














f How to Figure Costs for Advertising 
In Classified Department 


Pe I oo oki ccdacdcnmensces 30 cents a line ! 
For two consecutive weeks......55 cents aline | 
For three consecutive weeks..... 75 cents a line 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 


For twenty-six consecutive weeks. .$5.40 a line 











For fifty-two consecutive weeks. ..$10.80 a line 
Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines, 


Heading 


No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 


Employees 


WANTED—ASSISTANT IN SALES OFFICE 














Large Yellow Pine Manufacturers. Must be guod 
stenographer: capable of handling details and ex- 
perience making quotations. State fully experi- 
ence; salary wanted; when can report. Corre- 
spondence confidential. 

Address “‘R, 158,’ care American Lumberman. 





LOCAL MILLWORK SALESMAN & ESTIMATOR 

Young. New department old established concern. 

Four yards to assist you. Profit sharing plan. 
PLATNER LUMBER CO., Omaha, Nebr. 





Salesmen 


SALESMAN WANTED 


A West Coast Lumber Manufacturer and Whole- 
saler of 20 years continuous and successful opera- 
tions, catering to the railroad, carbuilding, indus- 
trial and retail-yard trade, wishes to secure a 
representative for Chicago and contiguous territory. 
Such representative must have energy, understand- 
ing and real ability. Prefer an individual, but 
would consider an established firm. Give full and 
complete information and references, and indicate 
basis preferred in first letter. 
Address “L. 165," care American 





Lumberman. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





WANT INDUSTRIAL SALESMEN 


For Chicago, New York. Pacific Coast wholesaler 
who will give real co-operation, wants active sales- 
men, sell Fir, Spruce, Hemlock, Cedar and West- 
ern Pines, exclusive territory, commission or profit 
sharing basis. 

Address “K, 160,"" care American Lumberman. 





COMMISSION SALESMEN WANTED 


First class Arkansas wholesaler with guaranteed 
production specializing in good short leaf pine 
wants connection with live wire commission sales- 
men capable of developing large volume under 
exclusive selling arrangement. Pay high commis- 
sions and quote attractive selling prices. No transit 
ears handled. Have many good territories open 
in middle west and eastern markets. If interested 


and can get results write us giving full details 
of past experience. 
Address “K. 162," care American Lumberman, 
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WANTED 








WANTED 














Salesmen 


WANTED A GOOD SALESMAN 
To sell coal as a side line on commission basis. 
We have the highest grades of Eastern and West- 
ern coals on the market with the least sales re- 
sistance. A good proposition for a live wire. Write 
us—STAHMER COAL COMPANY, 228 N. La. Salle 
Street, Chicago. 


ee 








Employment 


COMBINATION PLANING MILL MACHINE MAN 





Band and circular saw filer, detail or stock mill 
work, either all electric or counter driven ma- 
chines, variety and novelty as log band and plan- 
ning mill rip and resaws. Make cutters for any 
kind of detail or standard moulding matcher and 
profile work, also keep up belts, heads, knives, 
etc., check and grade mill work Familiar with 
the operations and upkeep of heavy duty band 
resaw timber mills and sizers, inventable ideas on 
mechanical problems Now employed and giving 
satisfaction. Time for notice before change. First 
class reference from large lumber concerns Pres- 
ent job on all electric moulders and matchers as 
well as saw rigs Married, 32 years of age. 
Address “R. 165,."" care American Lumberman. 





RETAIL CONNECTION WANTED 


Specialist in modern selling methods now sales 
manager for hardwood wholesaler believes there 
is bigger field in retail business for his efforts. 
Wants opportunity to connect with and aid in 
increasing sales of retail firm. Had sales train- 
ing in one of countries most successful sales or- 
ganizations outside of lumber business. Forestry 
college education. Willing to invest $5,000. 
Address “‘M. 154," care American Lumberman. 


A-1 SPECIAL MILLWORK EXECUTIVE 


Desires position as superintendent for small plant; 
20 years’ practical exp. Can estimate—list quanti- 
ties from archtects’ plans—detail and bill for plant 
and get production. 

Address “L. 167,” 


STENOGRAPHER AND BOOKKEEPER 


Young man two years’ experience first class Retail 
Yard. Thorough knowledge accounting. Desires 
connection with reputable firm with chance for 
advancement. Can furnish highest type references. 
Address “L. 155,” care American Lumberman. 


DRY KILNS-PLANING MILL SUPT. 


Competent man with 10 years experience mechan- 
ical engineering, dry kiln operator, planing mill 
superintendent, desires connection with manufac- 
turer or woodworking establishment. 

Address “‘P. 152," care American Lumberman. 


TRAVELING SALESMAN WANTS JOB 


Eastern half Missouri and Southern half Illinois 
including St. Louis. Thoroughly experienced in 
yellow pine and hardwood. Also fir and the west- 
ern pines. Now employed, but mill about cut out. 
Consider salary or commission. Good reference. 
T. A. FARRIS, 1100 Louisville Ave., St. Louis, Mo. 


HARDWOOD MAN WANTS CONNECTION 


Man with 17 years’ experience hardwood position 
from stump to finished product wants to work in 
as understudy to busy hardwood operator who 
needs technical assistant. Know how to select 
logs and get best out of log for specific market. 
Some inspection experience in lumber and veneers. 
Address “R. 150," care American Lumberman. 





care American Lumberman. 

















“a good hard feed. 


Employment 


LUMBER SALESMAN 


Active, aggressive and successful, covering Indiana 
for last 10 years selling Yellow Pine, Cypress, 
Hardwoods, West Coast products, wants position 
preferably same territory. Have established clien- 





tele here. Best references. Present connection 
cutting out. WALTER A, ROBINSON, Box 1472, 
Indianapolis. 





PLANING MILL OR MILLWORK FOREMAN 


8 years foreman millwork plants, 6 years foreman 
wholesale planing mills. Have handled plants doing 
millwork up to $100,000 annually, and wholesale 
planing mills handling about 18 cars per week. Pre- 
fer southeastern states. P,. O. BOX 125, Fairview 
Station, Birmingham, Ala. 


EXP. SALESMAN OF WEST COAST PRODUCTS 


Lumber, doors and panels. Have wide acquaint- 
ance with lumber and industrial buyers of the 
middle west and south west. 

Address “J. W. 8S." care American Lumberman., 


BAND SAW FILER WANTS POSITION 


Either hardwood or pine. Can make a saw stand 
Can give good reference in fast 
up-to-date mills. Can come at once. 

Address “‘L. 163,” care American Lumberman. 











DRY KILN MAN 


Experienced operator wants position as operator 


or research man in lumber drying. College 
graduate. 
Address ‘“‘P. 163," care American Lumberman. 





HARDWOOD INSPECTOR AND BUYER 
12 years’ experience. Yard or road. References. 
Address “L. 162". care American Lumberman. 
BAND SAW FILER WANTS JOB 


Log band, band resaw and planing experience. 
FRED A. SMITH, 2136 N. Hamlin Ave., Chicago. 


WANTED POSITION AS ESTIMATOR 


Of sash, door and millwork. Familiar with cost 
book “A.” Would consider selling. 
Address “H. 169,"" care American Lumberman. 


WTD. POSITION AS ASSISTANT MANAGER 


With manufacturer oak flooring and hardwood 
lumber, with privilege of buying an interest in 
company. Fully qualified. Personal interview re- 
quested. 














Address “‘P. 153,’ care American Lumberman. 





LOCOMOTIVE (ROD) ENGINEER 


21 years’ experience on Standard and Logging R. R. 
Capable of keeping own engine in repair. Will 
accept any position on railroad in any location. 
Age 42, married, good health, reliable in all re- 
spects. Write or wire R, . BAKER, 1042 N. 
Quaker St., Tulsa, Okla. 


ESTIMATOR—DETAILER & BILLER 


Desires location. Ten years’ experience. Graduate 
Millwork Cost Bureau’s courses, Cost Book “A” 
and Detailing and Billing. Address CHAS. W. 
SURAN, Box 733, Amarillo, Texas. 





WANTED 











Employment 


LUMBER MOLDING MILL SUPERINTENDENT 


With unusual executive and mechanical ability, 
desires permanent connection with lumber milling 
firm, preferably Eastern section, catering to custom 
milling, special Molding and general milling who 
would be interested in knowing that their cost 
problems may be solved by practical methods and 
a practical man. Ten years on one job. Invest 
cash and portion of salary with the right concern, 
Accept on thirty days’ free trial. 
Address “R. 160,” care American Lumberman. 








WHO HAS A POSITION OF RESPONSIBILITY 


In their Sales Department for a hard worxing 
progressive man that can be depended upon? Age 
43, strong and healthy, strictly sober, so consti- 
tuted that can _ stand constructive criticism. 
Twenty-five years’ experience in the selling of 
Southern Pine, also some experience with Southern 
Hardwoods. Know the markets West rnd East of 
the Mississippi River. Started as office boy, work- 
ing up to General Sales Manager. Have credentials 
to prove that I made good in the latter capacity. 
Good reason for wanting to make change. Can 
produce favorable reference from prominent lum- 
bermen. 
Address “R. 


161,"" care American Lumberman. 





LUMBER SALESMAN 


An active, aggressive and successful lumber sales- 
man, twenty years in Cincinnati and contiguous 
territory with one mill, wishes to connect with a 
reputable Yellow Pine manufacturer. Present em- 
ployers will cut out shortly. Best references. 

E. GIFFORD, 6312 Ridge Ave., Cincinnati, O. 





EXP. SALESMANAGER & EXECUTIVE 
Wants job with Yellow Pine mill. Entire charge 


or assistant; 20 years’ experience, references to 
back my _ statement. Have turned losses into 
profits. Invite correspondence. 


Address “P. 158," care American Lumberman. 


EXECUTIVE WITH 20 YEARS’ EXPERIENCE 


In Wholesale Yellow Pine and yellow pine mills. 
Possesses initiative, knowledge, ability, and judg- 
ment. Fully qualified to assume duties of general 
manager and salesmanager, and auditor. Know 
mills of South. Invites correspondence with those 
interested. References to back my statements. 
Address ‘“‘P. 159,"" care American Lumberman. 


Retail Lumber Yards 


A SPECIAL CONFIDENTIAL EXCHANGE 


For executors handling retail lumber estates. 
For banks or creditors agents operating or liquidat- 
ing yards. 
For retail yard owners with 
ment problems. 
A national organization in the building industry is 
continuously in touch with parties seeking retail 
lumber investment opportunities and executives 
seeking management opportunities with investment. 
References exchanged. All correspondence strictly 
confidential. 
Address ‘“‘G. 154,” care American Lumberman. 











capital or manage- 





SAW FILER AND KNIFEGRINDER 


First class saw filer, log band and band resaw. 
A-1 knife grinder, automatic turning lathe and 
stickerman. Can do millwright work. Twenty 
years’ experience. Age forty-five years. 

Address “P. 156,” care American Lumberman, 








ATTENTION WOOD USING INDUSTRIES 


In Chicago territory. Be sure you get what you 
pay for. Have an experienced inspector check your 
receipts at a small charge. Phone—West 4372. 


BAND AND RESAW FILER WANTS JOB 








Twenty years’ experience, best reference. Ten 
years with last company. 
Address “R. 155,"" care American Lumberman. 
ACCOUNTANT-BOOKKEEPER 
General office man, desires position. Eighteen 
years general and retail office experience. Married, 


Address “R. 156," care American Lumberman. 





YARD FOREMAN-INSPECTOR-BUYER 


20 years’ experience, 7 years as National Inspector. 
Best of reference. 
Address “R. 162," care American Lumberman. 





ACCOUNTANT-OFFICE MANAGER 


16 years’ experience lumber mills and retail yards. 


37 years old. Married. 


Address “R. 164,” care American Lumberman. 


YOUNG, ACTIVE, ENERGETIC 


Business executive with seventeen years’ experience 

in the manufacturing and selling PINE and HARD- 

WOOD lumber, seeks a connection with a manu- 

facturer or wholesaler or as a purchasing agent. 
Cc. E. BAKER, Waynesboro, Ga, 


ACCOUNTANT-BOOKKEEPER 
Located in W. Va., open for position, Eight years 
manufacturing experience with band mills, four 
years with wholesalers. Familiar with cost, tax 
and financial statements. 
Address “R. 168," care 


ARCHITECTURAL MILLWORK ESTIMATOR 
Detailer and Biller desires position, 20 years ex- 
perience. Qualified to fill position of responsibility. 

Address “R. 169,’" care American Lumberman. 


EXPERIENCED RETAIL LUMBERMAN 


Age 29, married, 11 years in retail business, 
wants position as manager or assistant. Active 
and energetic. Central location preferred. Best 
of references. 

Address “R. 
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American Lumberman. 
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166," care American Lumberman, 


WTD. TO PURCHASE RETAIL LUMBER YARD 
In town not smaller than five thousand population, 
Kansas, Oklahoma, Missouri, or Iowa. 

Address “W. 56,"" care American Lumberman. 





CAN PAY CASH FOR GOOD YARD 


Desirable residence town in corn belt. 
Address “‘L. 151,” care American Lumberman. 


WOULD LIKE TO INVEST $100,000.00 


In retail lumber business. 
Address “L. 161,” care American Lumberman. 








WANTED TO EXCHANGE 


Income producing properties in city of 60,000 for 
retail lumber yards in south central Wisconsin. 
Address “‘P. 162," care American Lumberman. 


Second Hand Machinery 


WANTED USED SIX FOOT BAND MILL 


Send full description and price 
SEYLER LUMBER CO., Bluefield, W. 


WTD.—SECOND HAND PLANER AND MATCHER 


For heavy work, in first-class condition. Full de- 








Va. 








scription and price to BOX 67, Uniontown, Pa. 
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